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PARTS MGR. 
FOREMAN 
SHOP 


Only 2 in 1 offers a choice of spring pressures 


Now —for the :irst time—mechanics can 
choose the spring pressure best suited to 
every engine without switching between 
various brands or types of rings! 

Two expander springs—a NORMAL PRESSURE 


Spring for resleeved, rebored and slightly 
worn engines, and a HiPRESSURE Spring for 


badly worn engines—are packed with each 


Chrome Oil Stopper. 


What's more, solid chrome plating on top 
compression rings and the steel rails of the 
oil rings assures twice the life of ordinary 
ring sets! Yes, for double service, double 
life, sustained power and new economy— 


Perfect Circle onscor snes 


The Standard of Comparison 


specify 2-in-1! Perfect Circle Corporation, 
Hagerstown. Indiana. 


SOLID CHROME PROTECTS THESE WEARING SURFACES 





Now with every 6-case order for WHIZ products 


ableD 


you get an extra case . of extra charge! 


J 4 


You can make 24a dollar profit for every 


¥ 1. You buy only six cases—of whatever wHiz prod- 
0 ar investe ucts you prefer at regular dealer prices. You 
s choose any product, any sizes up to gallons 
7 3 ‘ I 


inclusive. No limit to amount. Half deals also 





acceptable. 
2. You receive free of extra charge your choice of 
HERE ARE THE a full 24-can case of LUSTERIZE Cleaner or 
Speedry Car Wash. Retail value of the free 
merchandise is $18.00 —equivalent to a discount 


DETAILS OF THE NEW of 10% or more on your 6-case purchase. 


You can buy your complete chemical require- 


WHEtz DEAL! vicoaaisioninsches acide 


Your Selling 
Cost Price 


YOU BUY: 1 cs. Pts. Motor Rythm.. $12.24 $20.40 

en. Pes. Zorb®.. .ccce 10.80 18.00 

cs. Kleen Flush. ..... 9.00 15.00 

HERE’S AN cs. Metal Seal 12.00 24.00 
cs. Pts. Rustop...... 14.40 24.00 

. Instant Sealer.... 9.36 15.60 


YOU GET: s. LUSTERIZE Clecner. n/c 18.00 


FREE of extra 
charge $67.80 $135.00 





You Make As Much As $67.20 Profit On A $67.80 Investment! 


CALL YOUR z R. M. HOLLINGSHEAD CORPORATION 
WHIZ JOBBER LEADER IN MAINTENANCE CHEMICALS 
TODAY iil Camden 2, New Jersey 


¥ \ ((leng3 Canadian Offices: Toronto 
or write direct! Qa ‘q- )) Warehouses: Chicago, Dallas, San Francisco 
teva eas 
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WATER PUMP 
| la pricaur 





Takes squeals out of water pumps and clarifies water in 
cooling systems. It contains a Soluble Oil that lubricates 
all water pump parts and coagulates rust. Harmless to 
metals and rubber hose. Works perfectly in the presence 
of any standard anti-freeze. 


PERMATEX COMPANY, INC., BROOKLYN 35, N. Y. 
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CURTIS SHOP LIFT 


Cuts Time Required for Repair Jobs 


@ No obstructions above floor level when lift in Deep, narrow front yoke, with two movable self- 
lowered position. locking supports. 

@ Cars easily ‘‘spotted’—front wheels self- @ Automatic opening and closing front side doors 
locating; wheelbase scale permits presetting rear provide maximum foot room. 

supports. @ Plunger travel 72” above floor—no uncom- 
@ Rotatable rear support provides 60” wheel- fortable crouching or stooping. 

base range. @ Low installation cost. Minimum excavation and 
concrete required. No deep pit. Permanent steel 
concrete forms furnished. Door frame assemblies 
and superstructure combined, shipped as two 
@ Maximum accessibility to underside of car. self-contained waits. 


See your Curtis jobber or 
use coupon below for complete information 
CURTIS PNEUMATIC MACHINERY DIVISION 
1938 Kienlen Avenue, St. Lovis 20, Missouri 
I am interested in items checked: 
Two Post Lift ingle Post Lift } Truck and Bus Lift 
Air Compressors | Power Car Washer 


@ Safe pick-up. Movable “V" type sure-grip rear 
axle supports. 


Name 
Firm 


Street 


ALSO, Single post rotating 
lifts for passenger cars and 
light trucks. 


HYDRAULIC 
CAR 
WASHERS 


(300 Pounds Pressure) 


" 


AIR COMPRESSORS '4 H. P. to 20H. P 
Vertical or Horizontal Tank Mounted 


There Are 98 Years of Successful Manufacturing Experience “Built-In” Curtis Equipment 
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Every car with hydraulic valve lifters is a certain 
prospect for Casite. Use Casite to free “stuck” lifters 
—keep it in the crankcases to prevent sticking and 
“freezing.” Casite helps parts resist deposits, keeps 
oil from congealing and causing sluggish performance. 
Mention this to all new-car customers, 


@ Here’s a new approach to quick Casite sales—the 
problem of hydraulic valve lifters in the newer cars. 
? And the old basic approach is better than ever 
this year—as more and more of your customers learn 
about Casite’s sensational guarantee: Better and 
Smoother Performance or Double-¥ our-Money-Back. 

This guarantee is possible because Casite through 
the air-intake, or in the gasoline, gets rid of engine 
gum and goo, frees spring-type valves and rings, lets 


the power zoom through. Casite in the crankcase re- 


it 


oil Additive And 

SMOOTHE 
QUICKER STARTING 
FASTER LUBRICATION 
BETTER BREAK-IN 
‘CLEANER ENGINE 


Tune-up 


SE IN ALL GASOLINE AND DIESEL ENGINES 





ta ae PERFORMANCE 
UARANTEED For EVERY CAR 


tards the formation of sludge and gum, keeps the 
engine free-running. 

Casite also speeds oil, spreads oil, insures fast lubri- 
cation—even in warm weather. Tests prove Casite 
actually speeds the flow of No. 20 oil 34% at 50°. 
more when the engine is colder—greatly reducing 
“start-up” wear. Yet, as the engine warms up, oil 
returns to normal-range viscosity. 

Display Casite. Talk Casite. Push Casite—for easy. 


extra profits. 


CASITE DIVISION, HASTINGS MANUFACTURING CO. + HASTINGS, MICHIGAN 
CASITE + DROUT + PISTON RINGS + SPARK PLUGS « Ol FILTERS 


ONLY CASITE MAKES THIS DOUBLE-YOUR-MONEY-BACK OFFER 


Quick Starting in Coldest’ Weather— Bett 


Smoother Performanc: 


r ana 
or Double-Your y -Back 


ay H9N0NNL 4A- 


IMAI 
AUIAT ISVINNYHD 84 oor 











PROTO mean 
PRO fessional 








TOOLAGRAM 


age 


Revolutionary and exciting are 
the new PROTO ball-type power 
yniversal sockets, 7475-7479, 

| joint 7470P. Com- 
pared t tional block- 
type yniversals, the ball-type 
sockets cling to the work better 
{due to constantly applied 
torque), operate more smoothly, 
are stronger, permit faster re- 


ROTO, TOOLS 


. 
REG US 


PAT OFF LO 
cr 7 ANGELES — 


INUS A 
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VAN NORMAN 


is building eA em, eS 


Van Norman Per-Fect-O Boring Bars bore the cylinders 


- 6 to factory-accuracy in one quick cut per cylinder 
Sa el Van Norman No. Van Norman No 
+ 200 Wet Honer 232 “Pin Shop 
duplicates the fits piston pins 
tt cael cylinder-wall to pistons and 


finishes of the rods also re- 
engine-builders conditions con- 


{ rod forgings q\ \ 
[ 7 ey 
¥ - (Liee. ne) 


7 AY 
—. 
» tr 3 


..to keep cars, trucks 
and buses on the road 


for the Defense Effort 
a 


Van Norman Brake Lathes recondition all 
brake drums, from the smallest car drums, 
. to the largest bus, truck, and airplane 
Per-Fect-O Boring Bars drums. 
...the bars with the 4 
“Cat’s Paws” ... afe 
just one of the VN 
machine-lines now avail- ; Vv N Crenh 
. an liorman Crank- 
able... 4 models. ; shaft Reerinders take all 
shafts. « ad each mod. 
el ma, be equip 
with the Vaa-O-Lite 
Finisher 





Van Norman No 
$00-B Valve Re- 
grinder rcefaces 
valves...also grinds 
valve-stems, push- 
rods, rocker-arms, 
and con-rod caps. 


One of the largest and most 
modern U. S. precision-machine- 
tool plants, Van Norman's 400,000 
square feet of floor space is rolling out 


automotive service equipment as never before... ail Van Norman No. 565 Cylinder 
7 Head-Block Top Grinder 


2 ee 


the machines shown on this page...to keep cars, 
. Re . » . Van Norman No. 444 
trucks and diesels in continuous operation. So Rotary Surface Grinder Fe. 
“ . » . . surfaces clutch plates, and 
see your jobber ... or write Van Norman Co., © the clutch sides of fiy- 
F wheels, and many other 


Springfield : A Mass. | grinding operations. 


“Get it From Your Jobber” 





Van Norman Cam Piston Grinders grind all pistons to 
factory accuracy. 


Ie payote beau Woemanege 
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if you want to enjoy ALL the benefits of 
the HOT SPRAY PROCESS! 


Only the POL-FLO HEATED PAINT CUP is designed to maintain 
material at the RIGHT CONSISTENCY throughout the spraying 
operation! Built-in thermostat keeps paint at 160° F. Double-can- 
nister provides air-insulation needed to HOLD this temperature 
while spraying. Yes . . . POL-FLO is definitely THE BIG NEWS 
in the hot spray field . . . does the job PERFECTLY with EITHER 
lacquer or synthetic . . . gives you ALL the benefits of the hot 
spray process! List price, $39.95. 


THERMOSTATICALLY-CONTROLLED! 
Get Full Information on POL-FLO Today! DOUBLE-CANNISTER DESIGN! 


(Send Coupon to Warehouse Nearest You) 


ee ee ae ee ee 


ies Se ee ee “ > ee 
| IRVING MANUFACTURING & ATLANTA WAREHOUSE COMPANY 


P. O. Box 456, Irving, Texas “Set to Serve | 596 Spring Street, N.W., Atlanta, Georgia 
| | Please send names of jobbers in 


[ Please send names of jobbers in 
| 
L 





my area. ye my area. 
Please send information on jobber the South: Please send information on jobber 


territories available. 


1 territories available 
NAME 4 >, 


ADDRESS CONVENIENT 
WAREHOUSES TO yo 
SERVE YOU! Oe 


roc 
| EDW. H. MARCUS PAINT COMPANY 
235 E. Market Street, 
Louisville 2, Kentucky 
Please send names of jobbers in 
my area. 


NAME 


| 
| 
| 


ADDRESS 


/HOLESALER AUTO PARTS WAREH Cc. | s 
O. Box 253 = @6© Painters 
Charlotte 1. North Carolina Send coupon today for 
[ ] Please send names of jobbers in names of jobbers in your 


n area. 
a area. 
Please send information on jobber 


Please send information on jobber 
territories available. 


! 

! 

i 

| 

; | 
J territories available 

© Jobbers me | 

| 

i 

I 

! 


ae NAME 


information on attractive 
territories still available 
in the Seuth. 


' ADDRESS ADDRESS 


POL-FLO PAINT SPRAYER CORPORATION 


14°12-16TH STREET . SACRAMENTO, CALIFORNIA 





SOUTHERN AUTOMOTIVE JOURNAL for JANUARY, 1952 








You can 
depend on the 
lines in this 


folder... 


and on the men who carry it! 


They are Automotive lines that give you finest 


quality, greater value and quick turnover. They are 
produced by basic manufacturers and backed 
up by outstanding merchandising programs. The Hirsig 
Organization is made up of a total of 43 men 
and women trained and experienced in the automotive 
industry—prepared to render a complete 


automotive sales service in the South. 
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Inferior brake lining 
and good brake work 
don’t mix... 10 make 


steady and increasing profits 
from your brake service, you 
have to be sure that your brake 
work won’t kick back. And you 
can be when you use Raybestos 
PG Proving Ground Tested 
Brake Lining Sets. They give the 
safe, sure stops and have the 
long-lasting life that comple- 
ment your good shop work, 
satisfy your customers, and in- 
crease your profits. 


INSIST ON THE RAYBESTOS BRAND ON EVERY 
PIECE OF BRAKE LINING. IT’S THERE FOR 
YOUR PROTECTION. 


PG for riveting Ray-BOND for bonding 


BRAKE 
inetiees MTFC ATE 


pe R42 | 
on reo ae 

wsa “aime 

; 

; 


PULL WHEELS AND USE THE 
RAYBESTOS BRAKE CERTIFICATE 


These two things, plus the quality of Raybestos 
Brake Lining, will give you the keys to brake 
service volume. And month after month, 
powerful pre-selling Raybestos ads like the 
one below will support you by urging city 
and rural car owners to have their brakes 
certified safe. 


ut 
Don’t learn aoe 
inferior brake lin! 
by accident... °3 7" 


might depend. Even if you did, the © ern 
couldn't tell good from bad. Sv! ” — 





YOUR CUSTOMERS AND PROSPECTS 
WILL READ THIS RAYBESTOS AD 
Hard-hitting advertisements like this are 
appearing regularly in the Saturday Evening 
POST and in Farm Journal + thousands 
of car owners right in your own neighborhood 
will become brake lining conscious .. . will 
want to buy Raybestos. 


50 YEARS OF SERVICE...50 YEARS OF PROGRESS... 1902-1952 


PG SETS 


AMERICA’S BIGGEST SELLING BRAKE LINING 


RAYBESTOS DIVISION of Raybestos-Manhattan, Inc., Bridgeport, Conn. 
RAYBESTOS-MANHATTAN. INC., Manufacturers of Brake Linings ¢ Brake Blocks « Clutch Facings ¢ Radiator Hose « Fan Belts « Mechanical Rubber 
Products « Rubber Covered Equipment « Packings « Asbestos Textiles « Sintered Metal Products « Abrasive and Diamond Wheels « Bowling Balis 
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MOOG No. 639 Heavy 
Duty Coil Springs, in matched 
sets, for 1939-51 Chevrolet cars 


including Power Glide models 


1950-51. 


Especially engineered for owners; 
hunters, fishermen, farmers, taxicab 
operators, etc., who have need for 
extra spring protection under un- 


usual driving conditions. 


MOOG Heavy Duty Coil 
Springs are made of precision rolled 
steel and are designed to carry the 
car at the right height, with allow- 
ance for extra weight, and give 


superior performance and long life. 


THE FINEST THING IN COIL SPRINGS 


Rolling our trade mark “‘“MOOG"’ into the steel is 
our positive identification on all Moog Coils. Re- 
member, Moog designs and makes a part to do a 
better job than the one it replaces. 


SOUTHERN AUTOMOTIVE JOURNAL for JANUARY, 1952 






























































YOU ARE! ... and so is every other independent 
American Mechanic! You're a capitalist because 
you own means of production. Maybe not railroads 
or steel mills, but Tools, like that New Britain 
Ratchet you’re holding. You liked it, and you 
bought it (nobody stops you). You work with it 
as long and as hard as you wish (nobody limits 
you). You buy what you please with the money it 
helps make . . . more New Britain Tools, or even a 
little piece of a railroad or steel mill in the 

form of stock (nobody objects). You own that 
Ratchet as well as all the other New Britain Tools 
in your Kit, and you have full control of the 


NOTE TO OTHER CAPITALISTS: money they make. So you're a capitalist. Not 


Before you invest in more means : me — ; 
of Geadedien, wh ace dither bad, either . . . beats anything you'll find any 
about New Britain Hand Tools. where else in the world! Let’s keep our American 


A complete high quality Line for : 
every Tool need. system — and work to make it better. 


* of 


a 
al Ar 
Posi 0 4 ie 


GREATER STRENGTH © BETTER FIT HiAMipwhGns: 196 


NEW BRITAIN MACHINE COMPANY, NEW BRITAIN, CONN. 
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IT’S A GOOD IDEA TO CLEAN UP FF 
ON BATTERY TERMINALS ba 


oy 


Before putting the blame for balky 
starts on the spark plugs or dis- 
tributor, take a peek at the battery 
terminals. If terminals or connectors 
are corroded or loose, full battery 
power will not be delivered. So clean 
‘em and tighten ‘em thoroughly. 





FOR SURE STARTS, 
USE MoPar IGNITION 
@ system PARTS 


Genuine Chrysler Corporation Parts 
for Plymouth, Dodge, De Soto, Chrysler 
cars, and Dodge ‘‘Job-Rated’’ trucks 


Fast starts are a cinch when you use MoPar dis- 
tributors, points, batteries, spark plugs, and other 
ignition system parts. 
They’re factory-engineered . . . factory-inspected 
. and supplied by Chrysler Motors Parts Cor- 
poration. You can rely on them for top quality, 
superior performance, and lasting satisfaction! 
Remember, too, that you can get MoPar parts or 
accessories—in a jiffy! See your nearest Plymouth, 
Dodge, De Soto, or Chrysler dealer. 


go0ee i SO? 
, . Display this sign to let people know you 
recommend and install MoPar parts. For 
details, write Advertising Dept., Chrysler 
Motors Parts Corporation, Detroit, Michigan. 





CHRYSLER MOTORS PARTS CORPORATION, DETROIT, MICHIGAN 





CANADIAN FACTORY: 


14 


THE WIX DIRTECTOR 


With the increasing use of HD 
olls which darken so quickly in 
use, old methods of testing oll by 
color are out. The patented WIX 
Dirtector clearly shows the con- 
dition of motor oil . . . reveals the 
contamination in dirty oll . . . 
shows clearly when oil and car- 
tridge require changing. Ask your 
jobber about the WIX Dirtector 
today. 


WIX ACCESSORIES CORP, 
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“You know what you're selling 
when you sell WIX! Yes... and 
so does your customer! When he 
buys good oil and WIX Engineered 
Filtration he knows that combina- 
tion will pay off in better engine 
performance and longer engine 
life. And, he knows when he needs 
new oil or a new cartridge because 
you can show him the condition 
of the oil with the patented WIX 
DIRTECTOR.” 

CLEAN OIL and CLEAN PROF- 
ITS go hand in hand with WIX 
ENGINEERED SELLING .. . and 
for three good reasons! First. . . 
THE PRODUCT . . . with its 
amazing filtrant WIXITE that out- 
performs and does not remove 


detergent additives from the oil. 


Second... THE LINE... a filter 
cartridge for every filter, each engi- 
neered to provide a plus in savings, 
a plus in performance and a plus in 
mileage. Third . . . SALES TOOLS 
... the patented WIX Dirtector that 
tells the story without conversation, 
the WIX Cabinet Merchandiser that 
saves steps and speeds sales AND 
sales helps that build sales for 
YOU! It’s the same story no matter 
what vehicle you service . . . car, 
bus, truck or tractor; or what type 
of oil is used .. . straight run, pre- 
mium or heavy duty . . . and that 
story is—CLEAN IT UP WITH 
WIX! 


TRADE MARK 


REC. 
OIL FILTERS @ CARTRIDGES 
WIX ACCESSORIES CORP. © GASTONIA, N. C. 


LTD., 253 CURITY AVE., TORONTO 


13, 





Ont. 


WEAVER Safely Lane’ 
EQUIPMENT will help you get more 


business into your shop... and 
more profits out of it! 





“Safety Lanes" are 
meade only by the 
Weaver Mfg. Co. 


Records show that over 50% of all vehicles in A “Safety Lane” includes a Weaver Headlight 
Tester, a Weaver Automatic Brake Tester and 
Weaver Wheel Alignment Tester . . .All this essen- 


tial equipment can be installed in a drive-in aisle 


operation need safety service. 

Now is the time to act... You can attract car 
and truck owners to your shop, and you can make 
2 f ee é : ins eee “eo O14’ x 24’ 
big profits on safety service sales, by installing and or any other accessible space 9/2’ x 24". 


featuring a Weaver “Safety Lane”’. It fits into all You'll find that a “Safety Lane” increases shop 


production and profits . . . For details, ask 


safety programs, including those where qualified 
your Weaver jobber or write us for Bulletin 


dealers are officially appointed to check brakes, 
alignment and lights. SAJ-670SL. 


WEAVER MANUFACTURING COMPANY ec SPRINGFIELD, ILLINOIS, U.S.A. 


SERVICE SHOP EQUIPMENT 


Complete Wecver line includes—Twin Post Lifts. Unit Lifts... Wheel Alignment Equipment. .Head- 
light Testers .. Brake Testers.. Wheel Balancing Equipment. Jocks ..Dollys..and Air Compressors. 
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BRAKE LIN/NG 


For the man who wants the best 





Patented 


GROOVES 


Eliminates GRIT and 
Foreign Matter. Keeps 
surfaces clean for re- 
duced wear and uniform braking action. 


Circulates air 

against drum sur- 

faces Keeps 

brakes cooler, stops smoother, wears 
longer. 


Throws out water 
when brakes are 
wet restores 
brake effectiveness. 


GATKE CORPORATION 


228 N. La Salle St Chicago 1, Illinois 


ASBESTOS BRAKE LINING FOR EVERY PURPOSE « « » MOULDED ASBESTOS FRICTIONS—-ALL SHAPES 
AND SIZES «© * MOULDED FABRIC BEARINGS SERVING ALL INDUSTRIES * « * ASBESTOS TEXTILES 


Foctories at Warsaw, Indiana and North Brookfield, Massachusetts 
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Mixes perfectly with all original 
equipment and other standard 
brand fluids! 


Will not freeze at temperatures 
as low as 70°F. below zero! 


Flare will not corrode brake parts 
or swell rubber cups—it’s harm- 
less to use! 


flare HYDRAULIC 
close laboratory supervision! BRAKE FLUID 


Flare performance is backed by @ Flare is available in pint, quart, gallon, 5-gal- 
twenty years manufacturing ex- lon (with special handy pouring spout), and 
perience! 54-gallon containers. 


Uniform quality is assured by 


THE SECL CO., tne, 


411 North Wolcott Avenue Chicago 22, Illinois 
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amakes a 
winter’ wonderland 


RF cc SPOTLIGHTS 


FINEST MADE! INNER CONTROLLED! 


Powerful seacied-beam light turns in a 
complete circle. Smart, streamlined 
design . .. heavily chrome-plated. 
JUNIOR: Ne. $40 Thru-the-Post LIST 
Ne. $35 Thru-the-Door $18.00 
STANDARD: _ $41 Thru-the-Post 
. $36 They-the-Door $18.50 
(Stondard aa alse available for 12 volts) 


CASCO GLASS WINDSHIELD DEFROSTER 
SAFE! SURE! PROFITABLE! 


Exclusive Switch Control plug provides 
positive “on ond off” heat control. De- 
froster, 8”x16", works wonders in sleet, 
ice, snow and fog. 

Ne. A-15 for 6 Volt Systems__List $4.10 
Ne. A-16 for 12 Volt Systems... List $4.60 





CASCO FAN HUB REPLACEMENT ASSEMBLY SS (7 - CASCO 2-SPEED 6” 
TREMENDOUS NEW MARKET EVERY DAY — . RUBBER-BLADED AUTO FAN 


Wern ovt fans of make are replaced with the 
relicble CASCO Fan Hub phar Poy a Regen QUIET! DEPENDABLE! 


includes 6 Fan Hub Assemblies — each 3 mounted on ; Fans have chrome-plated metal trim and 
onid swivel orm. Motor case is die-cast, has 


No, F-14 LIST $2.05 universal mounting brackets for quick, 
easy installation. 
Ne. F-11 (6 Yoel. List 75 
Ne. BI2112° ‘s. ow ST 75 


ae ° ge 
DEPENDABLE PRODUCTS FOR OVER A QUARTER CENTURY CASCO CASCO PRODUCTS CORP. BRIDGEPORT 2, CONNECTICUT 


Southeast Repr: LAWRENCE M. HIRSIG & CO., Southwest Repr: HIRSIG-FRAZIER COMPANY 
American National Bank Bidg., Jacksonville 7, Fla. Box 1140, 807 Cotton Exchange Bidg., Dallas, Texas 














Thor's 


Is Especially 


in times like these, long life and dependable 
service are even more important to the pur- 
chaser of a battery than in normal times. To 
make sure that you are selling him top quality 
is just sound business judgment. Today, the 
quality that is built into every Thor Battery. . . 






from the inside out . . . is doubly important to 
you because it is your self-insurance that you 
are giving your customers the long life and 
dependability they want and expect. 
Double-insulation with both wood and fibre 
glass . . . finest one-shot oxides . . . one-piece cell 
covers ... plus many other features . . . are your 
guarantee of fine inside-out quality. Rigid labo- 
ratory control of every step in manufacture 
. . » plus continuous testing and inspection of 
finished batteries ...are your assurance of 
uniformly dependable performance. 


PRICE 


BATTERY CORPORATION 






BECAUSE 
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PERFORM BETTER 
OF... 


QUALITY 
PRODUCTS 


Overwhelming Equipment Leadership Means 
a Tremendous Replacement Market 


AC Speedometer 
Cable-Casing Assemblies 


Also bulk cable and casing. 


AC Air Cleaners and Elements 
Eighty percent of all car 
manufacturers use AC Air 
Cleaners for original fac- 
tory equipment. 


AC Flexible Gasoline 

and Oil Lines 

Also Make-up Kits with 
hose and fittin.:s. 


AC Gasoline Strainers 
In Counter Merchandiser 
ispl d ; les. 
AC Spark Plugs . . . with AC Alevac Oil Filter Elements AC Fuel Pumps . .. aay aay ae 
patented CORALOX Insu- The Industry's Fastest-Grow- America’s First and Finest 
lator. Factory-installed on ing Element Line. AC Oil Fil- More than 100,000,000 
more new cars than any ters with Aluvac Elements are have been built—more 
other make. Complete mar- original or factory-approved than 40,000,000 are in 
ket coverage, with types equipmenton Buick, Chevro- daily use. The original 
and sizes for all engines. let, Cadillacand Oldsmobile. and still the best. 


AC SPARK PLUG DIVISION «© GENERAL MOTORS CORPORATION 
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FEDERAL-MOGUL 
9185 SB 


the answer to all 


of your engine bearing ood 


For complete engine bearing service, the 
Federal-Mogul package is your guide Connecting Rod and Cam- 


Engine Bearings (Main, gtARing 
shaft) @ Bushings @ Con- 

necting Rod Service— EDERA 
Reconditioned Connecting 

Rods, Rebabbitted Con- 

necting Rods ¢ Connecting : 

Rod Bolts aad Nuts @ . 

FEDERAL- MOGUL SERVICE V-Seam Piston Pin Bushings 

' fF M f @ Shims and Shim Stock. Sip v \ ct 


to quality, accuracy and dependability! 


DETROIT 13, MICHIGAN 
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A Good Wreckerisa Good Protit Maker 


That's why 


« 


cates Jst 


with the Experts 








o> 4 
we Doe 
NE, Ae 
we 








1) Solid “A™ Frame of heovy structural steel, oll-welded, gives 
maximum strength. 

@ Hand Winch, 2 Ton Cap. Ratio 4 to 1, 22 to 1. Lifts the 
boom with 6 ton load. 

© Extension Boom (patented) adjustable to six positions. Nor- 
mal to a maximum boom length of 14 ft. 

Boom Head Assembly. New Ashton design (potented) 
Self-oligning head swings on ao 120° orc 

Cable Guard to prevent cable crossing drum flanges 
{opt. of extra cost) 

6) Power Winch, 7 2 Ton: safe load. Worm and gear drive. 
Free reeling clutch control. Automatic brake. H. D. reversable 
power take-off and drive. 

Body, Ashton streamline design All-steel oll-welded. 
Standard Model, length 96” inside width 68”. Extended 
fenders and running boords. Hand rails, floor, heavy safety 
tread steel plate, Special body width 92” or over, Flush 
sides, Recessed steps. 

Remote Control Levers for clutch and power take-off 
Spacer and lift bar Ashton design, provides rigid towing 

© connectior, prevents lash or side sway 


The Ashton Extension Boom Lifts from 0° to 80°. Extends from 
normal to 14 feet. When fully raised the head reaches 16 feet high. 


Ashton offers a complete line of the world’s most modern 
yower wrecker equipment ranging from 2! Tons to 10 
lon capacities. Extension boom or conventional models 
are available on standard or C.O.E. chassis. 

Ashton’s manufacturing knowhow plus volume produc- 
tion insures lowest prices consistent with such outstand- 
ing quality. 

W rite for the Ashton wrecker selection chart, 


POWER WRECKER EQUIPHENT C0. 10. 


1701 LAFAYETTE AVE. 


. DETROIT 16, MICHIGAN 
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when this shop 
was equipped 
with 

ote, 


e a IMPACTOOLS 


—Y/ 


®@ Here's proof of Impactool performance that is being duplicated 


in service shops everywhere. Same shop ... same mechanics... 


same nut running jobs ... but what a whale of a difference when 


Mid-West Chevrolet Corp. of Tulsa, Oklahoma equipped their 
mechanics with Ingersoll-Rand Impactools. 

These lightweight, powerful Impactools made the big differ- 
ence! Hundreds of “rotary impact” blows run nuts off and on in 
a jiffy. There’s no kick — no twist — to the mechanic. The motor 
can't stall or burn out. Compact and easy to handle, the power- 
ful Impactool cuts nut running time as much as 90%. 


Get complete details from your nearest I-R jobber or write 

The only complete line 
of Air and Electric 
Impactools. 


Ingersoll-Rand Capacities up to 1-1/2” bolt size 


11 BROADWAY, NEW YORK 4, N. Y. 733-18 


direct. 
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F. J. LAHER 
EXPOSES THE THREE 
VANISHING KILLERS 


IN PAST YEARS, so many unexplained 
accidents have been charged to brake failure 
in the records of insurance companies and 
police accident prevention details, that car 
and truck manufacturers, as well as brake 
makers, have been silently aware of certain 
“unknown factors” that were responsible for 
taking thousands of lives. Brake manufac- 
turers were all sensitive to the inherent dan- 
gers involved, all of them spoke of “brake 
fade” in vague generalities. It was not until 
F. J. Laher isolated three definite causes of 
the hitherto unexplanied brake failures, that 
anything was done to remedy the situation. 

In a new book entitled “The Three Vanish- 
ing Killers,” F. J. Laher discusses quite frankly 
and fearlessly the real causes of many pre- 
viously unexplained accidents. Copies of this 
book are available free to owners of garages 
and brake repair shops; to auto- 
mobile, truck and brake manufac- Shean! 
turers; to fleet owners; insurance 
underwriters, police traffic depart- 
ments. In short, if brake safety is 
of importance to YOU—we will 
consider it a privilege to mail you 
a copy of this enlightening trea- 
tise on brakes. 


To recognize the cause of brake 
failure is one thing, but to knuckle 
down and do something about it—to 
remedy a bad situation, that is some- 
thing else. LASCO SUPER-BLOX, avail- 
able nationally, are the practical an- 
swer to “brake fade.” Compounded 
and cured to contribute greater 
SAFETY, as well as good braking and 
long wear, SUPER BLOX will appeal 
to all interested in greater SAFETY. 


manuractureco BY LASCO BRAKE PRODUCTS CORP., LTD. 


SOUTHERN HEADQUARTERS + 300 MADISON AVE. + MEMPHIS, TENNESSEE 
EASTERN HEADQUARTERS + 2131 LOCUST STREET + ST. LOUIS, MISSOURI 
KANSAS CITY, 1630 McGEE ST FORT WORTH, 910 FLORENCE ST ATLANTA, 843 MEMORIAL DR, S E 


Son Francisco - Los Angeles Ocklond - Sacramento - Seattle Portlond - Spokane Solt Loke City 
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THESE ODUCTS HAVE 


PACKARD IGNITION CABLE =< « Aetchear ict 


* £ONITION CABLE 


Long considered the “standard of the automo- 
tive industry,” Packard high-tension cable is 
used as original equipment on more cars, 
trucks, buses and tractors than cable of any 
other make. Packard FOUR-FORTY and Packard 
LAC-KARD ignition cable are designed to 
deliver balanced performance in every make 
and model car, truck, bus and tractor in 
operation today. 


PACKARD BATTERY CABLE 


Packard battery cables are used as original 
equipment on more cars, trucks, buses and 
tractors than cables of any other make. Packard 
battery cables are full size, full weight ... are 
available with LEADALLOY terminals or leaded 
brass terminals. Both types are packaged in 
individual cartons—both deliver top perform- 
ance—both have acceptance, everywhere. 


PACKARD LOW-TENSION CABLE 


As with Packard's other products, Packard low- 
tension cable is used as original equipment on 
more cars, trucks, buses and tractors than 
cable of any other make. Packard's “249 
Compound” insulation, by every laboratory 
test and by the test of long, hard usage, has 
exceptional resistance to heat, oil, chemicals 
and abrasion. 


77) 


REG US PAT OFF 





Packard Electric Division, G | Motors Corp 
Warren, Ohio 


FOREMOST BUILDER OF AUTOMOTIVE AND AVIATION WIRING 
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ENGINEERED 


GRIL'E GUARD 
TRUNK GUARD 


FINISH 
TION 


You want extra 
Individually designed ee RE, 
to fit all '52 models best protection for 
their cars. When you 
sell CELLO both you and 
the customer are satisfied, 
because Cello Grille Guards 
are specifically ENGINEERED 
to provide the finest protection 
money can buy. 


GRILLE GUARD Only top-quality materials 
WITH WINGRAILS and workmanship go into the making 
J / of Cello Guards. 


Join the thousands of success- 

ful merchandisers who are now featuring 
Cello Grille Guards, and get your share of the 
extra profits the complete Cello line 
provides. Styles to fit all makes. 1946-1952 


For full information on Cello 
Guards and License Plate frames write 


to the factory today for FREE catalog pages 
and price lists. 


your GUARD for life 


Cello Products Co. 
161 Prescott Street 
East Boston 28, Mass. 
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“My Linco/n Equipped 
Lubrication Department Attracts 
New Customers and Helps Build 
My Service Sales Volume” 


Jerry Gainer, Gainer's Service Station 
Knoxville, Tenn. 


weet 


—e 
= / 


4 « 


re Be 
irepppe s 





et 
ee 
ee 
oe 
oe 
eet | 
— 
eet 
eet 


Build Your, Service Sales Volume with Zyreco/n 
Sol Cigincored Lubrication Department 


30 Inspections that Build Service and Parts Profits with Every Lubrication Job You Do! 


Look at the Fan Belt Check Brake Pedal travel Indicator lights, Interior 
Look at the Air Cleaner Check Hydraulic Brake Master and Exterior Lights 
Check the Oi! Filter Cylinder Check front and rear Body 
‘ Look at the Spark Plugs Check Transmission and Doors 
Look at the Ignition Wires and Differential lubricant level Inspect front Floor Mat 
Distributor Check Universal Joints for wear Check the Windshield Wiper 
heck the Ca te 3. Inspect all Leaf Springs A and Windshield Washer 
C “ e Saraureter Check Rear Wheel Bearing Seals Look at all four Tire 
ness the Fuel Pomp Check Front Whee! Bearin Sell needed A 
Look at the Battery and Cable ec ron ee! Gearing Sell needed Accessorie 
Look A - Lubricant Replace lost or damaged grease 
a tyes tag ump Check Front Wheel Suspension fittings with LINCOLN 
Check Radiator Hoses system BULLNECK®* Fittin the 
yste . & 
« @ @ PIONEER BUILDERS Inspect Radiator Core for leaks Check the Muffler and Tail Pipe modern fitting with the ball-in 
o Check Radia Fluid Test the Shock Absorbers the-top seals dirt out 
5 Test Clutch Pedal action Try the Headlights, Stoplights grease in 


a ii.ct™ *Registered Trodenome 
LUBRICATING EQUIPMENT @ © » LINCOLN ENGINEERING COMPANY 


5708 Natural Bridge Avenue St. Lovis 20, Missouri 
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FAR AND AWAY, THEY'RE 
, SoH 
a 2 
t@ 
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GRIFFIN HEAVY-DUTY STOP AND REAR 
LAMPS VISIBLE AT 2000 FEET 


Griffin lamps are tops in stops, the newest and finest 
in automotive safety lighting. 

In every case, Griffin exceeds strict state require- 
ments—makes every lamp visible for more than 2000 
feet. Each model is fleet-engineered . . . to give longer, 
trouble-free service ... to hold maintenance costs to 
a minimum. Many Griffin lenses are of Lucite-Stim- 


sonite Plastic, which will not fade, shatter or corrode. 


Compare the housing of Griffin lamps with any 


other. Griffin housings are heavyweight champions— 
they take plenty of hard knocks and back-up blows, 
and keep right on giving sharp, clear signals. Every 
detail, down to heavy-gauge steel reinforcing pads, is 
engineered for extra efficiency and economy. 

There’s a Griffin lamp for every safety lighting need. 
See your Griffin jobber for the complete line, the 


fleet line. 


THE GRIFFIN LAMP COMPANY - HAMILTON, OHIO 


Mode! No. 200 Whopper stop lamp, 7'<” diameter 4” depth 
Finished in black enamel. Stainless steel door. Lens color 
Red or Amber 


Viode!l No. 202 Truly a heavy duty stop and tail lamp. 4\i«” 
diameter. Two individual bulbs, brass sockets. Stimsonite 
Lucite lens makes this lamp a Class A reflector 

Model No. 206 Combination stop and tail lamp. Double con 
tact connection for two filament bulb. Rugged construction 
Also No. 208 with Universal bracket 


— eo eee AUTOMOTIVE SAFETY LIGHTING 
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Ty 
Vay, 
Complete new line of patterns 


in wonderful plastic fabrics with 


brilliant quilted Bolta-Flex trims. 


For the third straight year—full color, half page 
ads in The Saturday Evening Post and Holiday .. 
the only seat covers to be nationally 


advertised on such a scale. 


Complete new “package” of sales and advertising 


helps. (Last year hundreds upon hundreds of dealers from Maine 


to California advertised Howard Zink seat covers 


using mats supplied by us.) 


More than ever the best-known, best-liked, 
most asked-for seat covers in the 
world ... more than ever it will pay to be 


associated with the leader! 


The Howard Zink Corporation 


I'd like to learn all about your 1952 program. 


Please send your representative to see me. 





Company 

THE HOWARD ZINK CORPORATION 

Passaic, N.J. © Long Beach, Calif, * Charleston, Miss. 
Fremont, Ohio 


-! WORLD’S LARGEST MANUFACTURER OF AUTO SEAT COVERS 


Address 
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Winter Proves 
the Superiority 


OF THE 


-OLUMBUS 
Wilf UE SHOCK ABSORBER 


LICENSED BY DE CARBON 


One of the 17 superior features of the 
Columbus Luxury-ride Shock Absorber 
is the exclusive Thermo Ring which ex- 
pands and contracts in direct ratio to ex- 
tremes of hot and cold temperatures. It 
thermostatically provides proper flow of 
fluid under all temperature conditions. 


Cars that ride like coal trucks when the 





weather hits below zero float as on 
velvet when Columbus equipped. Prove 
it to yourself; install a-set on your own 
car today. It's the best shock absorber 


in the world! 


Stock up Now for Increased 
Winter and Spring Demands 


GUARANTEED 
1 YEAR 
OR 15,000 


Manufactured by 
HECKETHORN MFG. & SUPPLY CO., Littleton, Colo. 
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processing in brake lining, 
brake blocks, hydraulic fluid, 
cylinder assemblies, hydraulic 
brake parts. 


Thermoid Company Trenton, New Jersey 
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Questions about Insurance? 


Ask Sederaled 
QUESTION (?\ BOX 


Q. Does the fire policy cover damage 
resulting from smoke because of 
faulty operation of an oil burner? 
A. No. The fire was confined to the 
place intended for it. The supple- 
mental contract and the smoke dam- 
age endorsements cover losses of this 
type. 


For the Protection of Your Business 


WHEN YOU HAVE COMPLETED 
YOUR INVENTORY, CHECK 
YOUR INSURANCE! 


Inventory time is a good time to check up on insurance to be sure that 
your business is properly protected. Every day claimants are discovering too 





The building and contents of this 
Boonville, Mo., garage were des- 
troyed by fire September 13, 1951. 
Tom Pa.ker, negro employee, was 
heating a tank left there by an ex- 
terminator. His purpose was to re- 
move the residue of fluid. The fumes 
from the operation sprang into flame, 





? 


$98,000 Fire Loss 


there was no explosion. The fire 
started about 10:20 A. M. and was 
brought under control shortly before 
noon. The building was valued at 
$75,000, the contents at $23,000. 
The loss was partially covered by 
insurance with Federated Mutual. 








About Your 
Friendly Federated Man 


Your Friendly Federated Mutual 
man is especially trained for his job. 
He specializes and is experienced in 
serving businessmen, particularly in 
the implement, hardware and auto- 
motive trade. It’s reassuring to do 
business with men who are familiar 
with the problems of your particular 
business. 

Your Friendly Federated Mutual 
man represents only ONE company 
—that’s Federated Mutual, Owa- 
tonna, Minnesota. When you deal 
with him, responsibility is narrowed 
down to ONE man who is the direct 
representative of just ONE com- 
pany, and you can place all of the 
insurance for your BUSINESS, 
HOME and CAR with him. The sav- 
ings in doing business in this simple, 
direct, sound way are returned to 


you at the end of the year in the form 
of dividends. 

For the name of your nearest 
Friendly Federated Man consult the 
pages of your classified directory or 
write Federated Mutual, Owatonna, 
Minnesota. 


United We Stand 


Minor legal problems are among 
the many services for which you can 
call on your trade association for 
help. The experience 
of other dealers may 7 
be of vital assistance henvveriay otf @ 
toyouintime of need. pe 
It’s good business to 
belong and keep your 
association strong! 





Brew, Ha ulual 


late that their property was under- 
insured at today’s values. Losses are 
costing owners thousands of dollars 
because of the failure to increase in- 
surance to keep pace with today’s 
values. 


Cost of Increasing 
Coverage Low 


The cost of re-construction, as 
well as the cost of stock and fixtures 
has risen steadily. It’s important 
that you know what the insurable 
value of your building and its con- 
tents is today and that you are ade- 
quately insured. The cost of increas- 
ing the amount of insurance is very 
low. Fire insurance can be brought 
up to date at a fraction of 1% of the 
additional coverage needed. Whether 
you are insured with Federated Mu- 
tual or not it will be worth your while 
to be sure your insurance keeps pace 
with values, 











Is YOUR furniture insured — 
is it insured at today’s value— 
do you have an inventory? If 
not, then call the friendly Fed- 
erated man or write us today. 
Our booklet, “‘Household Inven- 
tory” is yours for the asking. It 
will give you a record which 
you need in case of fire. 











sAEEry 





IMPLEMENT and HARDWARE INSURANCE COMPANY % OWATONNA, MINNESOTA 
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GUIDE LAMPS — 


for all your lighting needs 


Spot lamps, fog lamps, headlamps, tail lamps— 
lamps for every automotive application—are built 
by Guide. In addition, Guide makes turn signals, 
rearview mirrors... lamp parts, bulbs, reflectors 
and lenses. Guide is the complete line, the quality 
line... acknowledged leader in the field of light- 


ing equipment for passenger cars, trucks, tractors 








and buses. Guide products go hand in hand with 


good business. You can’t sell better. 


The BRIGHTEST Name in Lights 





GUIDE LAMPS—A UNITED MOTORS LINE 
Available Everywhere Through 
UNITED MOTORS DISTRIBUTORS 


eT aT 





Automobiles 
Backup Lamps ® Driving and 
Passing * Fog © Parking © 
Spot * Step and Tail © Turn 


Signal © License Plate Lomps © 
Headlamps ¢ Multi-Purpose 
Unit © Sealed Units © Turn 
Signal Switch © Rearview 
Mirrors 

Trucks and Buses 
Reflex Marker Units © Clear- 


ance Lomps * Side Marker 
Lamps © Dome Lamps ® Stop 
Lamps ® Panel Lamps ® School 
Bus Warning Lamps ® License 
Pilate Lamps * Headlamps ¢ 
Turn Signal Lamps © Spot- 
lamps ® Tail and Stop ¢ Com- 


bination Tail, Stop and Turn 
Signal © Turn Signal Switch 


® Rearview Mirrors 


Farm Tractors 


Headlamps * Stop and Tail ¢ 
Implement © Dual Purpose 


GUIDE LAMP, DIVISION OF GENERAL MOTORS CORPORATION - ANDERSON, INDIANA 
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on the Shield 
.0F 


on the Shelf 





METAL STOCK 


TAlty ORGANIZER 
Cabinet D-102 r 


THIS SPEEDS SALES : ~ <P 
OF TRICO’S RECORD-BREAKING . 
SOFT-RUBBER WIPER BLADES i 





int a, = 
% *WireKlad’s two overlapping lay- better, don’t tilt, hold tighter, no 
ig ers of Johns-Manville-developed matter where holes are drilled and 
—” £ wire mesh fabric eliminate inter- counterbored. Riveted or bonded-on, 
4-9" nal stresses and give uniform rein- WireKlad gives closer conformity 
forcement throughout the entire tothe brake shoe ...maximum wear 
length of the lining. Rivets seat ... uniform, stable friction. 


Johns-Manville 
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* 
Johns-Manville Wireklad 


Asbestos Brake Lining 
has become “fhe talk of the trade” 


The development of WireKlad is an 
excellent example of what you can con- 
tinue to expect from Johns-Manville’s 
extensive research facilities, and its 
leadership through more than 90 years’ 
experience as the world’s largest manu- 
facturer of asbestos products. 

WIREKLAD—with its revolution- 
ary new wire-reinforcement—takes a 
rightful place among other renowned 
developments pioneered by Johns- 
Manville . . . such as the first molded 
brake lining . the first precision 
resin-bonded clutch facing . . . the first 
asbestos-metallic brake block. 

As with these, and many other fa- 
mous Johns-Manville ‘“‘Firsts’’ which 
date back to the early days of the 
automobile, WireKlad marks another 
outstanding contribution to the auto- 
motive field. 

Jobbers and dealers across the coun- 
try have found that there is a Johns- 
Manville friction material to meet every 
requirement of the automotive trade 
for brake and clutch friction products 
that help build volume sales and satis- 
fied customers. 

Throughout the complete Johns- 
Manville Line of Friction Materials 
whether it be Four Star Sets that are 
custom-made for each car, Fleet Tested 

Sets for taxicabs and 
commercial vehicles, 
Molded Brake Blocks 
for heavy duty use on 





trucks and buses, or WireKlad . . . J-M 
Friction Materials are recognized and 
accepted as the standard of safety and 
performance. 

—And now Johns-Manville offers a complete 
BRAKE SHOE EXCHANGE SERVICE with 
depots strategically located 
throughout the country 
The new, expanded Johns-Manville 
Brake Shoe Exchange service offers an 
even greater opportunity to jobbers 
and their dealers to build new sales 
outlets and greater profits! Providing 
a ready source of completely recondi- 
tioned and relined brake shoes, dealers 
can now offer fast efficient service with- 

out carrying large inventories. 

Under this program you are always 
sure of the best materials applied by 
skilled mechanics under careful inspec- 
tion and ideal factory conditions. This 
new Johns-Manville service is fast, eco- 
nomical . . . insures a better job for 
both riveted-on and bonded-on linings. 


—Johns-Manville supports your selling 
efforts with intensive nation-wide 
customer promotion to your customers 

. week after week! 

In times like these the dependability 
of your sources of supply is more im- 
portant than ever. It will pay you to 
understand the many advantages the 
Johns-Manville Franchise has to offer. 
Write today for full details. Address: 
Johns- Manville, Box 290, New York 
16, New York. 


J-M 4-Star Sets 


J-M Clutch Facings 


‘ 


J-M Fleet Tested 


J-M Brake Blocks 


FRICTION MATERIALS 
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use BUICK ) | 


PRICED FOR PROFIT-—this top-quality 

clutch can be one of your best profit-makers. piyy BUICK PARTS FROM YOUR 
HIGHEST QUALITY—not rebuilt—not BUICK DEALER ALWAYS — be sure of 
Factory-Engineered Parts — full discount — 
friendly, helpful information when you 
need it. 


repaired —the same as the original factory- 
installed clutch. 

EASIEST TO WORK WITH -— individually 
matched and balanced for vibration-free 
action, full release and smooth, positive 
operation. 

FULLY GUARANTEED — you’re protected 


against customer complaints. 


Better work with Buick parts /see your Buick dealer 
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For Better Pin Fitting, 
Hang These FREE 


— —s 
SUNNEN 
WALL CHARTS 

Right by Your Machine 





Here are two important charts that you can use to good advantage with 
your Sunnen Honing Machine. One chart gives recommended pin 
clearances for different types of pistons and pins — the other lists 

ten points for getting best performance from your honing machine. 
Both charts are oil and water-proof. 


Keep in mind that when you fit pins the Sunnen way, you're getting a 
pre-run-in fit with known oil clearance —no high spots or ridges to ‘‘drag”’ 
and wear away. That's why Sunnen honed fits run quieter, last longer, 


give better service to your Customers 


Get these free Sunnen charts from your Sunnen jobber, or write direct to us. 


Bushing Grinders 

e Cylinder Grinders 
Crankshaft Grinders 
e Bearing Sizers 

e Rod Aligners 

e Service Tools 


SUNNEN PRODUCTS COMPANY 





*This series of 
advertisements is 
designed to help 
users of Sunnen 
equipment 
conserve materials 
and monpower 


Get your 

free copy from 
your Sunnen 
Jobber or 
write direct. 


7913 Manchester Avenue, St. Lovis 17, Missouri ¢ Canadion Factory: Chatham, Ontario 
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WATCH FOR THIS IN THE 


MARQUETTE JAN. 26th ISSUE 


SATURDAY EVENING 


fUlL PAGES __ post 





This is the 
first in a 
continuing 
series of 
MARQqueTré 
advertisements 
in the POST 
featuring 
MARQuETE 
Welding, 
Battery 


£ 


- Charging, 
and 
Automotive 
Service 


Equipment 


Welding 4 fulomolive Service Kquipment 


MARQUETTE MANUFACTURING COMPANY - 307 EAST HENNEPIN - MINNEAPOLIS 14, MINNESOTA 
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For Full Flow where ifs needed... 


SEALED POWER MD-50 STEEL OIL RING :  y premium prooucr 


WITH THE FULL-FLOW SPRING , 
CHROME 


Ample slots for full flow of oil! uhonsit 
Can't block any piston oil hole! : COUNTS! 
Long curves for greater bearing area! 
Double the drainage with half the drag! 

Thousands of extra miles between ring jobs! 


* Sealed Power KromeX Full-Flow Ring Sets ° 


Best for oil control even in = are the finest ring sets made. Top com- * 
+ pression ring is of chrome-hardened iron, - 


: with solid chrome face, lapped at the : 
sADL PEREp : factory to a light-tight finish for quick : 
: seating. Chrome on rail faces of the : 


and + MD-50 ring means twice the mileage. - 
> Sell Sealed Power Kromew Ring Sets for : 


@) UT- 0 F - R Oo U N D B OR E S : all late-model cars and trucks! 


SEALED POWER CORPORATION, MUSKEGON, MICHIGAN 


Sealed Rewer Piston Rings 


BEST 
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CPOTLIGHTIN Gus N EWS 


and the extent to which federal 
alphabet agencies meddle with 
the situation seemed to be the predominant factors 
in the future automotive production picture as 
1951 expired. Some top factory men have made 
no bones over the fact that steel supply isn’t nearly 
as limited as bureaucrats would have you believe, 
while the copper scarcity is a tough one that may 
get tougher before it’s expected to ease up, possi- 
bly the latter part of next year. Experimentation 
with aluminum for radiators has been continuing, 
but a lot of kick-backs have developed where this 
substitute has been tried. Some manufacturers 
have maintained, too, that if a successful way 
should be found to utilize aluminum in this in- 
stance, the metal would be in short supply (due to 
heavier demands) two years from now when cop- 
per should be easier to get. A steel-factory expert 
eovers the production 

picture on page 47. 


Copper supply 


Oldsmobile, co ming 

out with 
its °52’s later this 
month, is reported to 
have hydraulic steer- 
ing on some models. 
Chrysler’s “Hydra- 
guide” has made tight 
spots loose for many 
drivers who had com- 
plained about the 
strength required to 
turn wheels equipped 
with low - pressure 
tires. 


of how the 

car fac- 

tories have now scaled 

down their output can be gained by studying this 
report given by Jack Wolfram, Olds’ vice-president 
and general manager, in an interview by SAJ edi- 
tors last month. The division’s output in 1950 was 
at its capacity of 100 units an hour. Beginning the 
first of this month and continuing for the first quar- 
ter, Oldsmobile will be operating on the basis of 51 
units an hour. For the entire industry, as many as 
950,000 cars may roll off this quarter. Truck pro- 
duction is expected to remain high. 


An idea 


Texas has joined the states in the South which 
require safety inspections of motor ve- 
hicles. Inspections there began a week or two ago, 
and results will be studied carefully to ascertain 
the extent of their effect on the accident statistics. 
Virginia has made a remarkable record under its 
inspection program, as will be pointed out next 
month in an article being prepared by the Com- 


=e PRO 
oe eae 


monwealth’s safety engineer for this paper 


introduced last month 
Kaiser- 


Roebuck and Co. 
the Allstate, manufactured by 
Frazer Corp. and equipped with a number of Sears’ 
own Allstate brand products. Dealers over the 
South were generally skeptical of this new way of 
selling cars. A number expressed the opinicn that 
Sears usually succeeded in merchandising whatever 
it set out to sell, but servicing the car and provid- 
ing replacement parts may prove—in their belief— 
a problem in the long run. 


Sears, 


and franchised dealers alike are 
finding the shortage of skilled me- 
chanics a big headache as the defense plants siphon 
off more and more from their usual supply of labor 
Listen to these garagemen who were asked: “What 
would you name as the 
biggest headache fac- 
ing you right now?” 
E. B. Perry, Norfolk, 
Va.: “Getting help and 
parts.” T. Q. Howe, 
Gastonia, N. C.: “High 
taxes, inflation, short- 
age of skilled help.” 
Said some other garage 
operators to this same 
question in an SAJ 
survey: Carl A. Poe, 
South Charleston, W. 
Va. — “The big, big 
question is how are 
small, independent ga- 
rages going to continue 
to operate when the 
kind of business they 
seem to get is credit, 
credit?” Hunter Bush 
of Winchester, Ky., assailed “credit business” as his 
problem, too, although reporting “better collec- 
tions” due to more money being in the spenders’ 
hands as a result of tobacco sales. 


Garagemen 


requirements of cars today vary from be- 
low 60 to above 97, said Manager W. S 
Mount of the Product Engineering Division of So- 
cony-Vacuum Oil Co. at an engineers’ meetin last 
month. The nation’s military program to meet in- 
creased jet fuel demand won't help gasoline quality, 
he asserted, although construction to produce avia- 
tion gasoline in World War II was estimated to have 
contributed the equivalent of five octane numbers 
to improvement of motor gasoline. “The oil industry 
is rapidly reaching the point where further quality 
increases mean a loss in the percentage of quality 
gasoline available to the public,”” Mount stated. Re- 
finers have a big problem in keeping costs down 


Octane 
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bh) possum... blossom 


—and there is a powerful difference, too, 
between performance and “ETHYL” performance! 


TRADEMARK 


Yes, there’s a powerful difference between the 
performance of an engine using just gasoline 
and one using “‘Ethyl’”’ gasoline. When you set 
the timing to take full advantage of ‘‘Ethyl’’ 
gasoline’s higher antiknock quality, your cus- 
tomer gets ‘““Ethy]” performance—more power, 
quicker starting, more mileage. And you get 


happier, more satisfied customers. 


ETHYL CORPORATION, New York 17, New York 


iodium (metallic) ...chiorine (liquid) .. .oil soluble dye... benzene hexachloride (technical) 


SOUTHERN AUTOMOTIVE JOURNAL for JANUARY, 1952 


Other products sold under the 
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BDF Bd rs oe 


January, 1952 


President Darling (rig ht) 
does not reaily need a look at 
the stopwatch in Gulley’s 
hand to know i 
turning out more jobs. 

ords on volume and profits, 
as well as a glance around, 
tell him that. But the stop- 
watch yields valuable data for 

“efficiency” planning. 


You can foster 


profits easier by 


Using an 


S ee full-time efficiency engi- 
neer, though a familiar fig- 
ure in large manufacturing 
plants, may seem out of place in 
a dealership with around 75 em- 
ployees. 

But the experience of Henry 
Darling, Inc., Chevrolet dealer- 
ship at Augusta, Ga., is proving 
that the hiring of an “efficiency 
expert” can be a profitable addi- 
tion to an operation. 

Louis A. “Mike” Gulley is not 
only covering his own salary— 
and then some — in increased 
profits. His suggestions for han- 
dling the flow of work have 
pleased both employees and cus- 
tomers. And he’s just scratched 
the surface on ways of improving 
productivity and satisfaction at 
the dealership. 

“Time and motion studies can 
be applied to any type of job,” 
said Gulley, a Georgia Tech 
graduate who had years of ex- 
perience in efficiency planning 
and estimating in steel and con- 
struction work before joining the 


ficiency “Doctor’ 


changes that are within the limits 


By M. M. Wilcox 
Assistant Editor 


dealership in November, 1950 
“The basic idea is simple, though 
it may take a lot of analysis, 
paper work and planning to in- 
crease productivity. 

“First, the engineer must fa- 
miliarize himself with the depart- 
ment by working in it and observ- 
ing how the work is handled. He 
must find out, how many jobs are 
handled, what operations go into 
each job and which of the opera- 
tions may be slowing completion 
of the job. 

“He must talk to all the em- 
ployees in the department, both 
to get information and to arouse 
interest in improving working 
methods. 

“Improving efficiency does not 
mean throwing out the entire set- 
up and starting over with an ideal 
arrangement. It means making 
the best use of existing facilities 
and personnel, plus additions and 
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of the budget, potential business 
and other factors.” 

As an example of how these 
methods can be applied to a deal- 
ership, let’s take a look at the pas- 
senger-car shop at Henry Darling, 
Inc. 

An improved method of han- 
dling work in that department 
was put into effect March 1, 1951 
A comparison of the January- 
February average (the last two 
months before the system was put 
into effect) with the September- 
October, 1951, average shows 


Jan.-Feb. Sept.-Oct. 

Average Average 
Number of repair 
orders per month 
Customer labor 
per month 
Labor per repair 
order 
Parts per repair 
order 


844 1,024 


$5,060 7,67 
$601 $ 7.51 
$430 $ 4.59 


There was no increase in the 
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Studying blueprints of the layout and determining the flow of work 


efficiency 
for 


are important steps in 
checks the possibilities 


hourly rate for customer labor 
during the period. “The increase 
in labor per repair order was 
chiefly because the service sales- 
men had time to do more selling, 
once the work was flowing more 
smoothly,” commented Gulley. 

This monthly increase of more 
than $2,600 in customer labor on 
passenger cars was obtained with 
an investment in equipment of 
around $2,700, which included a 
service-control system, an inter- 
communication system and under- 
coating spray gun. Salary ex- 
pense for the department was in- 
creased about $700 a month, with 
the addition of a man to operate 
the control system, a car jockey 
and an undercoating man. 

After allowing for the 50-per- 
cent commission for mechanics 
and deducting the $700 for ad- 
ditional salaries, gross profit from 
customer labor in the passenger- 
car shop had been _ increased 
about $600 a month. 

How was this done? 

“Let me emphasize that this 
could not have been done if we 
hadn’t had the potential,” said 
Gulley. ‘When the plan was put 
into effect, the passenger-car shop 
was having to turn away busi- 
ness. When I first predicted we 
could obtain $7,000 to $10,000 
customer labor per month from 
the shop, some of the people 
around here thought I was crazy. 
The shop was working at capaci- 
ty, they said.” 

The first month the new sys- 
tem was in effect, all previous 


46 


speeding 


Here “Mike” 


the service 


Gulley 
area. 


planning. 
traliie in 


records for customer labor were 
broken. This past October, cus- 
tomer labor in the passenger-car 
shop was more than $8,000. 

As the first step in his analysis 
for improved efficiency in the 
shop, Gulley actually went to 
work there. He talked with the 
service manager and with the 
men to find out exactly what they 
did. He watched them, timed 
operations and studied the flow 
of work. 

Traffic was the main problem, 
he found. The only entrance and 
exit was one door opening into 
an alley. One car could block 
all movement in and out of the 
shop. 

He also found that on almost 
every job the mechanic was tied 
up while he waited for a car to 
be moved so he could drive the 
car he had serviced out of his 
stall. Delay in moving the cars 
within the shop was averaging 15 
minutes a repair order—15 min- 
utes lost by skilled mechanics, 
lube men or wash men. 

Other studies showed that me- 
chanics averaged six ‘minutes 
per repair order in obtaining 
parts. During cold weather, the 
mechanics spent an average of six 
minutes out of each hour warm- 
ing up by the stoves. 

A remodeling plan that would 
have reduced all three time losses 
by providing another entrance, 
increasing parking space on the 
roof, installing central heating 
and moving the parts department 
had to be shelved because of gov- 


ernment restrictions on construc- 
tion. 

But something could be done 
about traffic, even without re- 
modeling. Tie-ups and delays 
have been reduced greatly by the 
car jockey, the service-control 
system and rearrangement of 
traffic lanes just inside the shop. 
Service salesmen have been alert- 
ed to move cars themselves or 
have mechanics move them if 
they see a tie-up developing. The 
former situation in which nobody 
could move a car until another 
car was gotten out of the way 
has been eliminated. 

The service-control system 
makes it possible for the car 
jockey to bring cars to the me- 
chanics’ stalls when they are 
ready for the next job, so that 
very little productive time is 
wasted. 


Traffic Flows Smoother 


The savings in time amount to 
only a few minutes on each car, 
but multiplied by more than 1,009 
repair orders a month, they 
mount up. Both customers and 
employees appreciate the smooth 
flow of traffic. 

Instead of turning away jobs, 
sometimes the shop is just about 
through with its work at 5 p. m., 
Gulley said. But that situation is 
being remedied by increased 
service promotion and follow-up. 
Even before the Atomic Energy 
Commission began its H-bomb 
project near Augusta and the 
Army’s Camp Gordon reopened, 
the dealership had an ample serv- 
ice potential. 

Without this potential, an in- 
crease in shop capacity would 
have been useless. To increase 
shop profits, other methods would 
have been used. 

Another efficiency study at the 
dealership recommended setting 
up a separate finance, insurance 
and budget department. A com- 
parison of the costs and the po- 
tential indicated that profits from 
this separate department wouid 
pay stenographic costs for the 
firm. The profits are coming in 
as indicated. 

At present Gulley is doing a 
study on mechanization in the ac- 
counting department. 

These are just a few examples 
of the scope of efficiency planning 
for a dealership. While the same 
principles of analysis and applica- 
tion apply, the actual recommen- 
dations made for Henry Darling, 
Inc., might not work at all for 

(Continued on page 135) 
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By J. V. HONEYCUTT® 


¢ CONNECTION with the subject 
of the steel supply one thing 
is clear: it has never been greater 
in the history of our nation. 

Steel is pouring from the fur- 
naces at an unprecedented rate, 
in excess of 2,000,000 ingot tons 
weekly. Production has exceeded 
2,000,000 tons for 37 weeks of the 
47 weeks so far this year. 

I estimate available steel supply 
will total in excess of 80,000,000 
tons in 1951. I think of steel sup- 
ply in terms of finished steel— 
structural shapes, sheets, pipe, 
castings, rails, bars, plates, wire 
and wire products, etc. It is 
measured in the tons of steel that 
are beught and sold and for which 
under the present Controlled 
Materials Plan allotments are is- 
sued by the NPA. These prod- 
uct tons in excess of 80,000,000 
are the result of being able to 
produce approximately 105,000,- 
000 tons of ingots and in addition 
approximately 2,000,000 tons of 
steel for castings in 1951. 

It is my estimate that there will 
be approximately 88,000,000 prod- 
uct tons available in 1952, starting 
with about 21,000,000 product tons 
in the first quarter and increasing 
each quarter as the year prog- 
resses ... The figure of 88,000,- 
000 product tons in 1952 is based 
on approximately 113,000,000 tons 
of ingots plus approximately 2,- 
500,000 tons of steel castings. At 
the conclusion of the present ex- 
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pansion program in 1953 there 
will be about 120,000,000 ingot 
tons for steel products which will 
yield 90,000,000 tons of finished 
steel products, and in addition 
there will be 3,000,000 tons of 
steel castings, making the total 
net steel supply 93,000,000 tons. 

In the all-out war year of 1944, 
a total of 69,375,000 product tons 
was produced. In 1951 the ship- 
ments will be approximately 11,- 
300,000 product tons in excess of 
this figure 


*Steel is the all-important 
factor in determining the pros- 
pects for supplies of most “con- 
sumer durable goods.” In the 
accompanying article are given 
the most pertinent portions of 
an authoritative statement 
made before a Senate Commit- 
tee in Washington in early De- 
cember by Mr. Honeycutt, who 
is an executive of Bethlehem 
Steel Co. In contrast with the 
arguments advanced by NPA 
officials, Mr. Honeycutt says in 
effect that there would be 
plenty of steel today for all 
military and important civilian 
needs if it were not for the arti- 
ficial demands created by gov- 
ernment controls. 














As we see it, the needs of the 
steel-consuming industry divide 
into two segments—military and 
civilian .. . 

We have just finished carefully 
surveying our order books, which 
are now filled for the month of 
January, 1952, and find that the 
orders with military allotment 
symbols totalled approximately 
7.8 per cent of the total tonnage 
accepted for delivery in that 
month. I do not know the com- 
posite picture for all members of 
the steel industry, but with the 
varied steel products made by the 
Bethlehem, it is reasonable to as- 
sume that our order acceptance 
of the military is probably propor- 
tionate to that of the industry. 
Thus it is apparent that real de- 
mand of the military, as evidenced 
by orders placed, is far less than 
the stated requirements as pro- 
jected for the first quarter and 
less than the allotments granted 

The matter of furnishing steel 
for the shell program is an ex- 
ample. We find that we were 
able to secure orders for only 60 
per cent of the tonnage of shell 
steel we were directed to produce 
in the month of January. The 
other 40 per cent of the steel ton- 
nage reserved for the shell pro- 
gram has not materialized in the 
form of purchase orders. . 


What Is Civilian Demand? 


The so-called civilian demand is 
the result of the addition of many 
thousands of “requests” or “stated 
requirements.” 

Our major concern is to obtain 
a realistic figure of demand. The 
“requests” or “stated require- 
ments” do not provide this realis- 
tic figure and, therefore, it is not 
a sound basis for the appraisal of 
real demand. 

Under the Controlled Materials 
Plan a system of steel rationing 
is in operation. It has been our 
observation that once the con- 
sumer has been given an allot- 
ment of steel, every effort is made 
to place orders on the mill. The 
steel may not be as urgently need- 
ed as originally contemplated 
when the “stated requirement” 
was filed, but the buyer cannot 
bring himself to give up his ration 
ticket because he is not certain 
as to whether or not he will get 
his share of ration tickets in the 
next quarterly period. With this 
government rationing system in 
effect and knowing little of what 
(Continued on page 118) 
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Dealers Say Car Sales 
Down, Shop Volume Up 


| ches the average new-car dealer 
in the Southeast and South- 
west, service volume in 1951 was 
higher than in 1950, sales volume 
was lower and over-all net profit 
was lower. 

These trends showed up promi- 
nently in a survey of 500 dealers 
last month by SouTHERN AvuTO- 
MOTIVE JOURNAL. While figures 
for 1951 were not complete when 
the questionnaires were returned 
in mid-December, a large major- 
ity of the dealers said that they 
expected no appreciable variation 
from 11-month figures during the 


closing weeks of 1951. 

Seventy-five per cent of the 
dealers replying to the survey re- 
ported that gross volume in the 
service department for the first 
11 months of 1951 was higher than 
for the same period of 1950. Ap- 
proximately the same service vol- 
ume was reported by 17 per cent 
and eight per cent said service 
volume was lower. 

More than a third of those re- 
porting higher service volume 
said the increases were between 
ten and 20 per cent. About 90 
per cent of the increases were un- 


en periods? 


-mon 


A Reader Survey 





der 30 per cent. 

Gross volume in sales of new 
and used cars was lower for 73 
per cent of the dealers, about the 
same for 22 per cent and higher 
for five per cent. Reported de- 
creases were distributed fairly 
evenly along the scale from less 
than ten per cent to 30 per cent. 
Only a few decreases of more than 
30 per cent were reported. 

About 20 per cent of the deal- 
ers said December sales were off 
sufficiently to cause an appreci- 
able variation in 11-month and 12- 
month totals, comparing 1951 with 
1950. 

Seventeen per cent of the deal- 
ers said over-all net profit for 
1951 was running higher than for 
1950, 66 per cent said it was lower 
and 17 per cent said it was about 
the same. 

A substantial portion of the de- 
creases in net profit centered 
around the 25 to 35 per cent 
range. About 85 per cent of the 
reported decreases were under 40 
per cent. 

The effects of higher car prices 
and higher costs of operating their 
businesses were felt generally by 
the dealers. 

“With substantial increases in 
service department and car sales, 


Editor’s note: A similar survey 
on gross volume, net profit and 
1952 outlook was sent to 500 in- 
dependent garagemen last month 

| However, returns were scanty, so 
the results are carried in a boil- 

|} ed-down article which appears 
on page 130. 





one would naturally expect some 
increase in profits, but no go 
here,” reported Bluefield Lincoln- 
Mercury, Bluefield, W. Va. “The 
answer is a question mark.” 

“Drastic Regulation W during 
the first part of the year consid- 
erably influenced profits by stop- 
ping used-car sales. Now high 
prices are beginning to tell the 
same tale,” commented J. B. 
Walker, Hominy Motor Co. 
(Buick and International Harves- 
ter), Hominy, Okla. 

“The new-car price increase has 
very definitely hurt new-car 
sales,” said R. E. Beard, Beard 
Motor Co. (Pontiac), Eagle Pass, 

(Continued on page 120) 








Chevrolet 


| geese 
models and an _ automatic 


choke for cars equipped with the 
Powergiide transmission are two 
major mechanical changes in the 
1952 line of Chevrolet Motor Di- 
vision. 

The new carburetor gives bet- 
ter sealing through a thicker air- 
horn flange and_ strengthened 
screw bosses on the float bow] to 
prevent distortion and _ possible 
leakage. Internal as well as ex- 
ternal leakage is prevented to eli- 
minate excessive fuel consump- 
tion and possible stalling or un- 
even operation as a result of over- 
rich mixtures. 

Better hot starting is obtained 
through the elimination of vapor 
lock in the main nozzle passages, 
company engineers said. Rede- 
sign includes a division of the 
crossbar into side-by-side pass- 
ages. Thus, if fuel vapor is pres- 
ent, it tends to move through 
only one of the passages from the 
jets to the nozzle. 

More consistent hot idling is 
made possible by a number of 
modifications, including reloca- 
tion of the restriction in the idle 
metering tube and one of the 
three air bleeds. Changes provide 
better atomization of fuel and also 
a vent for the escape of vapors 
when the engine is stopped. 

Smoother acceleration has been 
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Has New Carburetor 


achieved through removal of the 
accelerator-pump outlet from the 
air horn to the top of the float 
bowl, shortening the passage 

It is easier to service the carbu- 
retor because the passage from 
the accelerator-pump outlet valve 
to the nozzle is short and contain- 
ed entirely in the float bowl. The 
former passage extended upward 
into the wall of the air horn and 
then angled down to the accelera- 
tor-pump outlet nozzle 


futomatic Choke 


The automatic choke that re- 
places the manual choke on all 
models with Powerglide is of an 
improved design. Among the me- 
chanical features is a vacuum con- 
nection that draws hot air from 
the manifold heater to create a 
faster reaction to engine tempera- 
ture than is otherwise possible. 

Choking is adjusted to operat- 
ing requirements, giving improv- 
ed economy when less choking is 
needed and greater safety when 
more choking is needed, company 
engineers said. 

The choke employs a coil-spring 
thermostat, rather than a solenoid. 
The carburetor-mounted automa- 
tic choke may be removed with- 
out disturbing the choke-mechan- 
ism adjustment. 

In the new three-point rubber 
engine mountings of the 1952 


Has 
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Chevrolets, the two front mounts 
consist of brackets attached high 
at each side and near the center 
of the engine and frame brackets 
with molded rubber pads serving 
as cushions between the _ brack- 
ets 

A vertical bolt, passing through 
the brackets and the pads, forms 
the attachment. To provide both 
compression and rebound control, 
one pad is mounted between two 
brackets. The second pad rests 
below this attachment. Downward 
loads compress the upper pad. Up- 
ward the lower 
pad 

The rear mounting, located on 
the engine support cross member, 
has a more rigid attachment than 
before and provides fore and aft 
control. Formerly the mounting 
was attached to a bracket that ex- 
tended forward from the cross 
member. In the new mounting, 
the rubber member, reinforced in- 
ternally with steel, is compressed 
within a sheet-metal case that is 
bolted directly to the cross mem- 
ber. 

In the 1952 shock absorbers, the 
intake valve has been replaced 
by a relief valve so that the piston 
takes part of the compression load. 
Simultaneously the compression 
valve has been relieved of part of 
its load so fluid pressures are 
greatly reduced. 


loads compress 
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udebaker Revamps 
Hront-End Design 


Bes off by the “Starliner” hard- 
top convertible, the 1952 Stu- 


debaker models, announced late 
last month, featured a redesigned 
front-end treatment and a num- 
ber of mechanical changes. 

The new body style by Stude- 
baker is offered in both the 
Champion and Commander lines 

Changes in the _ brake-pedal 
linkage and the adoption of float- 
ing rear shoes in all brakes gives 
easier and more positive brake 
action. Brake linings have greater 
resistance to “fading.” The use of 
floating rear shoes makes both 
front and rear shoes self-adjust- 
ing 

Push-button starting on the in- 
strument panel is used on all 
models equipped with automatic 
drive. Ignition systems are mois- 
ture-proofed and generator out- 
put has been boosted to 45 am- 
peres on both the Champion and 
Commander lines 

A new type of starter for the 
Commander is held in positive 
engagement until the engine is 
fully operating. 

Heat-resisting, 
glass for windshields, 


glare-reducing 
side and 
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rear windows is optional on ail 
Rear-view visibility on 
convertibles has been increased 
by enlarging the rear-window 
areas by a total of nearly 266 
square inches 

The V-8 powerplant, introduc- 
ed on the Commander and Land 
Cruiser last year, remains essen- 
tally unchanged. The six-cylin- 
der engine for Champion series 
has no major changes. 


models. 


The is offered in both 


“Starliner™ 


Automatic transmission, over- 
drive, hill-holder, one-piece wind- 
shield, climatizer and similar fea- 
tures and options are continued. 

The redesigned front end has 
a longer and lower hood, with 
new emblems and ornaments 
Grilles embody wrap-around styl- 
ing. Wrap-around bumpers are 
equipped with four vertical 
guards. Two are placed under the 
headlamps and two _ smaller 
guards are used near the center 
of the bumper to protect license 
plate. 

Headlamp rims have been re- 
styled, as have the parking lights 
Parking lights are larger. 

Changes have been made in the 
styling of the rear. Taillights ap- 
pear to be integral parts of the 
rear fenders and give the effect 
of extending the fender. Their 
design is said to make possible 
the increased area of illumination 
that introduced in 1951 

Trunk-lid handle, hood and 
fender ornaments and stainless- 
steel gravel guards on the State 
Commander, Land Cruiser, con- 
vertible and Starliner models are 
other features of exterior styling 

Orlon acrylic-fiber fabric is 
used for fold-back tops on the 
1952 convertibles where light- 
colored stop material is specified 
The fabric is said to be highly 
resistant to shrinkage and weath- 
ering and to possess good “clean- 
ability.” 

Changes have been made in the 
styling of the instrument panels 
and radio grilles. Control knobs 
are of chrome with recessed black 
letters on a chrome background 

Eleven colors are available for 
exteriors, plus eleven two-tone 
combinations on the Starliner 
Several choices in upholstery and 
trim, including nylon and leather, 
are available 


Was 


the Champion and Commander lines. 
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"‘ y\ J 1LL we have enough gasoline 
this winter? Next spring? 


Next summer? 

These questions are being asked 
so frequently that they deserve 
a thoughtful reply. The continued 
availability of motor fuel is essen- 
tial to our national economy and 
to our security 

Whether we will have enough 
gasoline depends upon whether 
we will continue to have enough 
crude oil. How much of it do we 
have? How fast are we using it? 

In the year 1949, before Korea, 
the United States produced (that 
is, brought out of the ground) 1,- 
841,940,000 barrels of crude. At 
the end of that year we had 24,- 
649,489,000 barrels of proved re- 
serves; in other words, we knew 
where that amount of oil lay in 
the ground. 

Now let us take 1951, a year 
in which we have had to fuel our 
planes and tanks in Korea and the 
ships that supply them. Rate of 
production has climbed—estimat- 
ed U. S. production of crude oil 
for 1951 will come to some 2,241,- 
000,000 barrels. But—and this is 
the key to the situation—at the 
close of 1951 our proved reserves 
will be even greater than in 1950 


By H. B. MILLER 


Director, Department of Information 
American Petroleum Institute 


or in 1949! Right now we know 
the location of more oil in the 
earth than ever before in our his- 
tory, and every year new discov- 
eries by oil-company explorers 
add to this vast store. In short, 
we are finding oil wnder the 
ground faster than we are taking 
it out! 

Now let us look at the figures 
for gasoline itself. These too have 
soared as the wheels of our indus- 
trial machine have turned 
and faster in an effort to supply 
the public with the products they 
could not obtain during World 
War II, as well as to provide our 
armed forces with weapons of de- 
fense. Thus, in August, 1949 
daily consumption of gasoline was 
2,732,500 barrels; in August, 1950, 
it had risen to 3,049,600 barrels; 
and by the same month of 1951 it 
had reached 3,264,700 barrels. In 
other words, the 
rates of production of crude oil 
and gasoline are following the 
same pattern—a constant upward 
spiral 


faster 


the increase in 
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These tremendous increases in 
proved reserves and in the pro- 
duction of crude oil and gasoline 
did not just occur by themselves 
Since the close of World War II, 
American oil companies have 
pressed forward their programs 
of exploration for new fields at an 
unprecedented rate. They have 
added to their fleets of tank 
trucks and tank ships and extend- 
ed their networks of pipelines 
Since the close of 1945 they have 
increased their total refining 
capacity by some 50 per cent. To 
make this effort possible—from 
exploring for new fields to in 
facilities in every 
industry has in- 
vested $12 billion 
dollars in the past six years alone 

How long can we expect the 
oil-industry’s production figures 
to continue to rise? At the pres- 
ent time, world-wide defense 
commitments for 
than five per cent of our domestic 
crude-oil consumption. In oth- 
er words, these mounting rates 
of production reflect the demands 
of our people at home to a degree 
far greater than those of our de- 
fense establishment. Under these 

(Continued on page 122) 
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branch—the oil 
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Service Manager Ted Melching assigns a man to the service depart- 
ment and watches him place his tab in that space. Below: James L. 
Ferman, president, checks to see how the system has speeded up work. 


By Sam Mase 


} spn recent years of record 
volume, most automobile 
dealers have added substantially 

and sometimes carelessly — to 
their payrolls. Now, with fewer 
new cars and trucks to sell, many 
of them face the need of cutting 
down a heavy burden of over- 
head expense. 

James L. Ferman, president of 
Ferman Chevrolet Co., of Tampa, 
Fla., was cognizant of these facts 
and has worked out a plan to 
overcome problems arising from 
present business conditions. 

Ferman recently instituted a 
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“pool” or dispatch system for un- 
skilled labor wherein depart- 
ments are allocated a basic mini- 
mum of unskilled labor to do the 
minimum work required in the 
respective departments. Addition- 
al unskilled labor is pooled and 
then assigned by the service man- 
ager to departments as the need 
arises. 

The departments release pool 
employees as soon as_ wanted 
tasks are completed, that they 
may be reassigned to other de- 
partments needing more help. 

“By using this method and 


A “Labor 


scheduling of routine house- 
cleaning details, it has been pos- 
sible to do the same job with ap- 
proximately 20 per cent less un- 
skilled personnel, and it is be- 
lieved that further economies can 
be effected,” Ferman said. 

Each unskilled laborer has a 
numbered tag which is used in 
connection with an assignment 
board. Upon reporting for work, 
unskilled laborers place their tags 
on the “unassigned” line on the 
board. The service manager then 
routes them to departments re- 
quiring their services, and their 
tags are placed on hooks corres- 
ponding to the department in 
which they are being utilized 

When several men return to 
the unassigned list and no de- 
partment requires their services, 
they are then assigned to house 
cleaning, trash disposal and allied 
duties. Should this condition 
prevail for several days, it would 
indicate that an excess of pool 
employees exists, suggesting the 
possibility of economies 


Pool Employees Learn Fast 


An important aspect of this 
plan is that laborers in the basic 
minimum allotment are skilled in 
specialized tasks. They in turn 
train those assigned from the pool 
to help them. The result is that 
within a short time all of the pool 
employees are well versed in sev- 
eral jobs, becoming more valu- 
able to the firm than they were 
before. 

Ferman pointed out that the 
system leads to “fewer and bet- 
ter qualified people in the un- 
skilled classification.” 

Before this system went into 
operation, in many instances one 
department would have as many 
as five of the unskilled workers 
assigned to it, with only two or 
three actually needed, Ferman 
said. Meanwhile, another de- 
partment would be overloaded 
with work and lack sufficient per- 
sonnel to do the job. Reducing 
his unskilled staff by 20 per cent, 
Ferman now gets adequate effi- 
ciency from 19 unskilled laborers. 

In line with his unskilled labor 
pool, Ferman has _ consolidated 
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new-car conditioning and used- 
car reconditioning departments 
because of curtailed production of 
new automobiles. This combined 
assembiy-line operation has saved 
time and money. 

Striving to please his customers 
as well as to effect economies, 
Ferman has instituted another in- 
novation which insures prompt- 
ness in completing repair jobs. 

The time-schedule system re- 
volves around a big “clock.” As 
work-order tickets are written 
out, the service salesman notes 
the promised time of delivery on 
the repair-order stub; along with 
further itemized information, 
which is then handed to the serv- 
ice cashier. The service cashier 
clips the various “time promise” 
stubs on the big wheel, at the de- 
signated hour the work is due. 


Keeping Those Promises! 


Each hour, the service cashier 
works the coming hour to insure 
completion of the jobs at the time 
they are promised. In‘the event 
her check with the department 
doing the work shows inability to 
meet the time promise, she noti- 
fies the service salesman of this 
fact, and he in turn calls the cus- 
tomer. This eliminates last-min- 
ute disappointmnts and enables 
the customer to plan ahead. 

At the bottom of the board are 
six clips representing the six 
working days of the week. Where 
there is mechanical repair requir- 
ing more than a day, in which 
there is a time promised, the 
work order is clipped to the day 
the repairs should be completed. 
Each morning the cashier re- 
moves the day’s carry-over prom- 
ises from the clip, placing them 
on the time-promise clock. 

Ferman said this system was 
instituted because “we found 
that too frequently service sales- 
men had failed to follow a time 
promise to completion, with the 
resultant inconveniences and dis- 
pleasure of a customer. 

“Properly handled, this system 
will eliminate the majority of 
customer dissatisfaction of time- 
promise failures and has an ex- 
ceptionally good psychological re- 


Pool” Cuts Loss of Man-Hours 


action on customers when the 
clock is placed in a conspicuous 
spot on the service floor, where 
customers may see and ask ques- 
tions regarding it,’ Ferman point- 
ed out. 

“This factor alone is good for 
building customer relations for 
your service departments, for it 
shows that you are endeavoring 
in all ways to give the best pos- 
sible service,” he added. 

Going still further in his aim 
to please the customer, Ferman 
has started a night service for re- 
Although not new to the 


pairs. 
automotive and trucking indus- 
try, night service was first in- 


troduced to the motoring public 
of this area in October by Ferman 
Chevrolet’s service department 


Miss Holloman, service 


Vivian 


cashier, 





“We started this as an endeavo1 
to be of additional service to 
truck users in the locality who 
always suffer loss when trucks 
are inoperative during business 
hours because of needed repairs,” 
Ferman said 

The night 
cludes routine 
lubrication, washing, etc., 
as major repair work, 
available to automobile owners 
as well as to truck owners. With 
this service, tourists traveling 
through Tampa will be able to 
have their cars serviced at night 
while they sleep, rather than in 
the daytime while they are eager 
to travel and disappointed at the 
delay. And tourist volume is a big 
factor in this city 


which in- 
such as 


service, 
service 
as well 
will be 


checks the clock each hour 


to make sure that all jobs promised for the next hour will be com- 


pleted on schedule. If not, the 





































customer is 


notified immediately. 





















D2 Buick 


Features 


Power Steering 


OWER steering and a new car- 

buretor highlight the me- 
chanical changes in the 1952 
Buicks announced this month. 





Details of the carburetor are 


given on page 70. 








The steering unit—optional on 
the Roadmaster Series—consists 
of a conventional recirculating 
ball nut manual steering gear 
combined with a hydraulic boos- 
ter linked to the pitman shaft 
through a separate set of gears 
and controlled by a valve built in- 
to the steering gear. The hydrau- 
lic power is obtained from a pump 
driven by a belt off the crank- 
shaft. 

The oil circulates through the 
hydraulic system freely unless 
four or more pounds of pressure is 
applied to the rim of the steering 
wheel. This actuates a valve that 
diverts the oil into one end of the 
hydraulic cylinder that does the 
actual work of turning the wheels. 

The hydraulic supply system 
consists of an oil reservoir, hy- 
draulic pump and check and re- 
lief valves, all of which are con- 
nected by lines to the control 
valve built into the steering gear. 

The housing is comparable to 
that of a mechanical steering gear 
in regard to mounting and road 
clearances. The hydraulic-cylin- 
der assembly is mounted on the 
steering-gear housing and is link- 
ed to the pitman shaft gear 
through a power rack attached to 
the end of the piston rod. The 
power rack is guided by a shim- 
adjusted plate bolted to the hous- 
ing. 

The hydraulic control valve as- 
sembly is mounted on the steering 
gear housing and the valve spool 
is concentric with the steering 
shaft. 

It consists of a spool having two 
annular grooves which connect 
three annular passages inside the 
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valve body. The valve spool is 
centered and restrained from line- 
ar motion by five sets of plungers 
that bear against the cover on 
one end and the housing on the 
other. They also bear against 
thrust bearings at both ends that 
are secured to the steering shaft 
and worm assembly. The plung- 
ers are held against these parts by 
five springs. Because of this, the 
action of the steering gear for 
light loads up to four pounds is 
entirely manual. 


When there is sufficient resist- 
ance to the rotation of the pitman 
shaft and linear motion of the ball 
nut, continued turning of the 
wheel will result in an axial 
movement of the worm and shaft 
assembly, thus overcoming the 
preload of the springs. 

When the axial movement of 
the valve spool occurs, the direct 
circuit of oil is interrupted by 
shutting off both direct return 
passages to the pump. The oil 
then is forced to travel to one end 
of the cylinder, actuating the pis- 
ton. At the same time the circuit 
from the other end of the cylinder 
to the pump is opened. 

A check valve permits free cir- 
culation of oil within the steering 
gear in the event of pump failure 
or if steering is done when engine 
is stopped. 

Three series are offered by 
Buick: the Special, Super and 
Roadmaster. The 1952 line in- 
cludes 16 body styles in four 
horsepower ratings and _ four 
wheelbases. 


These diagrams illustrate the oil flow in the steering unit. 
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Plvmouth Restyles 
Combustion Chamber 


A REDESIGNED combustion 
chamber, stronger brakes 
and improvements in springing 
are among mechanical improve- 
ments of the 1952 Plymouth 
models introduced this month. 

The design of the combustion 
chamber is said to give a smooth- 
er flow of power. The six-cylin- 
der 97-horsepower engine has a 
compression ratio of seven to one. 

Longer life for both the main 
and rod bearings has been achiev- 
ed through an improved type of 
base metal. 

Several refinements in the Syn- 
chro-Silent transmission permit 
faster, easier shifting and more 
rapid and positive engagement of 
gears. The rear axle has been im- 
proved and there are provisions 
for more accurate gear and bear- 
ing adjustments. 

Operating temperatures up to 
an additional eight degrees with- 
out the hazard of losing water or 
anti-freeze result from further im- 
provements to the pressure-vent 
radiator cap, which provides a 
pressurized cooling system. 

The Safe - Guard hydraulic 
brakes have been given greater 
ease of operation and longer life. 
Cyclebond brake linings provide 
greater braking area and longer 
braking life. There are heavier 
backing plates on both the front 
and rear brakes, an improved 
drum design on the front brakes 


for smoother operation and better 
cooling, as well as an easier-op- 
erating brake pedal return spring. 
A redesigned steering knuckle 
provides more positive protection 
from road splash. 

New cushioning-type ports in 
the Oriflow shock absorbers, in- 
creased travel in the front springs 
and a new interliner for the rear 
springs provide quieter operation, 
reduced steering-wheel shock, less 
friction and an improved ride. 

Quicker starting in hot or cold 
weather with less drain on the 
battery is assured by the new 
“Follo-Thru” anti-kickout feature 
of the starter 

Greater visibility under adverse 


The four-door Cranbrook sedan 
shows the styling refinements in 
the 1952 line of Plymouths. 


driving conditions is provided by 
a ten per cent increase in the 
speed of the electrically-operated 
windshield wipers 

Solex tinted safety 
available throughout the line as 
optional equipment at small extra 
cost. The glass reduces interior 
temperatures on hot summer 
days, minimizes fading of uphol- 
stery or seat-cover fabrics and re- 
duces sun glare. 

The bore and stroke of the six- 
cylinder engine are 3% and 4%, 
Piston displacement is 217.8 cubic 
inches. 

Exterior styling changes in- 
clude the top molding, the medal- 
lion on the hood, ornament, li- 
cense light and nameplate on the 
rear-deck lid 

Among the features that have 
yeen retained are chair-height 
seats, ease of entrance and exit, 
combination ignition and starter 
switch, automatic electric choke, 
super-cushion tires and safety-rim 
wheels. 

The “Lustre-Tone” instrument 
panel features controls that are 
conveniently grouped and instru- 
ments that are colored and letter- 
ed for easy reference while driv- 
ing. 

There are ten body types in the 
1952 line. The Concord Series in- 
cludes a two-door sedan, three- 
passenger coupe, all-metal Subur- 
ban and the Savoy. The Cam- 
bridge Series has a four-door 
sedan and a club coupe. The 
Cranbrook Series includes a four- 
door sedan, a club coupe, a con- 
vertible coupe and Belvedere 


glass is 


The Belvedere, Plymouth’s hardtop model, is available in two-tone 
combinations, with the roof colors accenting rear-deck lines. 
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Krom Gross Sales of $12.000 


Fw. gross sales volume of $12,- 
000 in 1946 to approximately 
$600,000 in 1951 is the astounding 
merchandising record of Claude 
O. Baugher in a Virginia town 
with an official population of 12,- 
357 in the 1950 census. 

Despite the fact this Chrys- 
ler-Plymouth dealer at Waynes- 
boro is situated in a_ primarily 
rural area sprinkled only with 
other small towns, his gross sales 
—particularly in used cars—have 
made astounding jumps since his 
doors first opened in May, 1946. 

At that time the “only franchise 
we had in the house,” as he put 
it, “was for one line of tires.” He 
later took on the Kaiser-Frazer 
franchise and by the end of the 
year his sales had aggregated 
$12,000. 

Here’s how fast his cash regis- 
ter was ringing in the succeeding 
years, and later you'll learn some 
of the kingpins which accounted 
for the climb: 

In 1950 sales from all depart- 


Baugher sends out one of these in- 
dividually-written letters every day 
or two. Results have been excellent, 
with more than half the recipients 
eventually bringing in—or sending 
—a prospect who buys. He uses a 
follow-up letter to this one when 
response is slow. For an example 
of one of his letters aimed at 
boosting shop volume, see page 60. 
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ments hit $521,000. By Nov. 1 
last year they had attained $549,- 
000, and were easily in position to 
pass $600,000 before Jan. 1. 

The Chrysler-Plymouth fran- 
chise was taken over in October, 
1949. Achievements as a fran- 
chised dealer, and particularly 
in moving used units, have led to 
repeated offers of other valuable 
franchises. 

It has been largely as a dealer 
in used cars that Baugher has 
carved his way upward into the 
big figures. That’s because, most 
of the time, his allotment of new 
units has been far below what 
he might have been able to sell. 


MOTOR COMPANY “== 


VAYNES#ORO, VIRGinia 


November 13, 195) 


check for $ 


WHAT THIS Is PoR 


ne and publicity - This {9 for 


® to try out, THs IS ALL ronnie bd Baugher Motor 
CO: 


RAVE 


from Baugher 


bring the e 
nclosed che 
into ck and a vsed- 
@ sale of » car, we will modinceg Tome 
alue of $10, ¥ endorse 


our ad 
ly a 195) Piyne vertisements 
an easy 


ss on used 
Cuth 2-Dr, Cars. 
target for today’, eon Tight and 


om ; t-- 
WORDS, EVERYUNE thar ro 


Youre tr y 
BAUGHER MO™R 


CO. 


+ ©.C, Baugher, 


WEAIMTO TAKE CAng OF OUR OWN 





(o $600,000 in Five Years’ 


How many dealers do you 
know in an area such as his who, 
while not handling the most popu- 
lar low-priced car, have chalked 
up this kind of a record in sales of 
new and used units: 


1950 1951 
January 40 74 
February 47 81 
March 46 80 
April 55 48 
May 64 59 
June 63 59 
July 62 48 
August 57 52 
September 39 43 
October 40 42 
November 44 33 
December 50 — 


The November figure was in- 
complete as Baugher was being 
interviewed ten days before the 
end of the month. 

Only a handful of used cars 
during this 23-month period were 
wholesaled. Around 90 per cent 
of the total were used units, fre- 
quently bought in other cities. 

How has he done all this? Here 
are some of his ideas which help 
explain the statistics: 

It should first be pointed out 
that all used-car sales have been 
made by Baugher himself or A. 
J. Brewer, the sole man on the 
used-car lot up the street from 
the dealership building. Ninety 
per cent of the deals have been 
closed by the dealer. 

Suppose a car sits on the lot 
for more than a few days. Aside 
from it and all the others being 
switched around daily to give a 
different appearance to the pass- 
ing public’s eye, a sun visor may 
be put on one to vary its looks. 
If it might need it, the body is 
repainted. A paint job can be 
obtained for $20 from a nearby 
mechanic-trainee school, which 
charges only for materials. 

Thousands of post cards of pic- 
tures of all new models of recent 
years were bought from a supply 
house. Suppose a 1949 Ford four- 
door sedan shows up on the lot. A 
mimeographed statement has al- 
ready been printed on the cards 
stating, “We have this car in 
stock and many more just as 
clean.” Several hundred may be 











Look at the picture on the opposite page showing the 1946 home 


of Baugher Motor Co. and then at the photographs above. 


They 


show the progress, but do not tell the merchandising ideas which 
accounted for this growth. Baugher appears at his desk in the middle 


photo. The admiral’s barge was hauled from the sea to 


decorate 


the used-car lot and to serve as an office. 


addressed to a prospect list. Usu- 
ally, said Baugher, the result has 
been that the car has been sold 
the next day or the next. 

An employee on a regular wage 
has among his duties the job of 
keeping cars on the lot with their 
best foot forward. He sees that 
dust and the effects of rain are 
kept removed. If a car is sold 
within seven days after it is first 
displayed, he gets a bonus of $3 
on that car. It’s to his advantage 
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to keep it looking its best, as 
otherwise he stands to lose $3 
Some examples of the Vir- 
ginian’s direct-mail program ap- 
pear with this article. But he 
doesn’t claim to have all the 
answers. For example, he ran 
one ad in his local newspaper and 
sold 17 cars within four days. He 
tried the same type of ad a second 
time “and I must confess it didn’t 
do us a bit of good.” The answer, 
he surmised, is to vary the diet 
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NEWS BRIEFS <7 %< 


Hudson Will Manufacture 
Light Car in 1952 
SS gene Motor Car Co. will in- 


troduce a new light car in 
the summer of 1952, A. E. Barit, 
president and general manager, 
announced last month. 

The car will carry up to six 
passengers but will be much 
lighter than present cars, Barit 
said. Complete details have not 
been announced but the car will 
feature step-down design. 


52 Civilian Tire Sales 

May Hit 88,000,000 

Rigen tire sales for 1952 are 
expected to total 88,000,000 

units, compared with 83,000,000 

units in 1951, H. E. Humphreys, 


Jr., president of United States 
Rubber Co., said in a year-end 
statement. 

“Original-equipment sales will 
be off due to curtailed automo- 
bile production, but this will be 
more than offset by heavy re- 
placement buying,” he said. “The 
outlook is also good for sales of 
camelback and other materials 
used in the recapping of tires. 

“Foam rubber for automobiles 
will decline in proportion to the 
drop in auto production, but foam 
mattresses and cushioning for fur- 
niture should enjoy a= rising 
irend.” 


Marylanders Meet Jan. 22 


The annual meeting of the 
Automobile Trade Association of 


This chart led to a reduction of approximately $600 in one year in 
four items of overhead at Baugher Motor Co., Chrysler-Plymouth 
dealership at Waynesboro, Va. “Employees appreciated knowing what 
our expense was,” said Claude O. Baugher, who reported compara 
tive charting of electricity, natural gas, water and telephone showed 
nearly a 25 per cent drop from $2,500. The lines show a comparison 
over a two-year period. The graph reflects dollars vertically and 
months horizontally. In this city of 13,000 population, if you're 
interested, his costs were running, monthly, approximately $100 for 
telephone, $58 for gas, $30 for electricity and $20 for water B. C. 
(before chart). 


ERWEAD ig Govennes 
YOUR trronr 


r. A. “Tom” Tingle, regional truck 
manager, has been promoted to as- 
sistant regional manager of Dodge 
Division of Chrysler Corp. at At- 
lanta, Regional Manager Lynn P. 
Jones announced last month. He is 
a native of Locust Grove, Ga., and 
joined Dodge five years ago. He 
was formerly district manager at 
Decatur, Ala., and later handled 
Florida out of Jacksonville. 





Maryland will be held Jan. 22 at 
the Sheraton Belvedere Hotel, 
Baltimore, it has been announced 
by J. C. “Cab” Darrell, manager. 
There will be a business session 
in the afternoon, followed by en- 
tertainment and dinner. 


Wright Named at Orlando 


Frank E. Wright, Sr., Sunshine 
Motors, Inc., has been elected 
president of the Orlando, Fila., 
Automobile and Truck Dealers 
Association. J. M. Collins of Price 
Collins Motors, Inc., is vice-presi- 
dent and W. D. Ray of Orange 
Belt Truck & Tractor Co. is 
treasurer. L. W. Zoller is execu- 
tive secretary. 


Nickel Production Rises 


The free world’s production of 
nickel for 1951 approximates 295,- 
000,000 pounds, an increase of 
more than ten per cent over 1950, 
according to Dr. John F. Thomp- 
son, chairman and president of 
The International Nickel Co. of 
Canada, Ltd. 
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AUTOMOTIVE 
INDUSTRY 


One of the signs on the lot and its prototype, Miss Sutherland, are shown here. 


Texas Lassie Shows Them 


She Can 


FN yoy two weeks of operation 
as a used-car dealer on her 
own in Dallas, Texas, Sue Suther- 
land could report that her sales 
had averaged one car a day. 

As claimed in two _ identical 





De Soto Starts Output 
Of New V-8 Engine 


Manufacture of a new V-8 
engine, expected to be much 
more powerful than the pre- 
sent engine, has started in 
the new engine plant of the 
De Soto Division. Present 
plans call for introduction of 
the engine in a new car early 
this year. 

The plant is described by 
the division as a “push-but- 
ton” plant, with develop- 
ments in machinery that 
make its operation almost 
entirely automatic. 








Sell Used Cars 


signs fronting her lot, Sue is from 
the country. She was born and 
graduated from high school in 
Winnsboro, Texas, which, she 
complains, no one ever heard of. 

Five years ago she moved to 
Dallas and went to work in a 
bank where she became familiar 
with the paper and banking of an 
aggressive Dallas used-car dealer, 
for whom she eventually went to 
work. After two and a half years 
she branched out independently 
and wants it known she is not 
financed by her former employer. 

Miss Sutherland says she in- 
tends to make a success of the 
used-car business. Her working 
hours are from 8 a.m. until 9 p.m. 
and her sales manager, Ben Har- 
rison, is obliged to work as long 
a day as his boss. 


T. P. Walker Succumbs 
former 


of the 


Solvents 


Theodore P. Walker, 
president and chairman 
board of Commercial 
Corp., died recently. 
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Conversion to LP Gas 
Explained in Manual 


448-PAGE manual on “How 
to Convert to LP-Gas Car- 
buretion” has been published by 
Ross-Martin Co. Both theory and 
application are discussed and the 
book is illustrated with step-by- 
step graphs, diagrams, tables and 
more than 250 photographs. 
The price is $10 and copies may 
be obtained from Ross-Martin 
Co., Box 800, Tulsa 1, Okla 


Louisianans Name Mcllwain 


A. M. Mcllwain of Andress Mo- 
tor Co. has been elected presi- 
dent of the Shreveport, La., Auto- 
mobile Dealers Association to suc- 
ceed W. T. Hanna. M. I. Davis 
was named vice-president and 
George Wray, Jr., was elected 
secretary-treasurer 


Nash Elects Strelinger 


Godfrey Strelinger, treasurer, 
Nash-Kelvinator Corp., has been 
elected secretary to succeed Ho- 
race J. Mellum, retired. Strelin- 
ger, who has been with the com- 
pany since 1929, will continue as 
treasurer of the corporation. 
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“Oldest Studebaker Dealer’’ 
Nears Half-Century Mark 


W's Studebaker celebrates 
its centennial early in 
1952, a Houston, Texas, firm will, 
at the same time, come close to 
the half-century mark as a Stude- 
baker dealer. 

This firm, operating under the 
original name of Mosehart and 
Keller Auto Co., claims without 
contradiction that it is “the oldest 
Studebaker dealer in the world” 
in franchise years. 

E. W. Skinner, general man- 
ager, who began work for Mose- 
hart and Keller in 1921, says that 
even Studebaker does not deny 
the claim, but will make no offi- 


to 250 of these letters may 
dealership at 


Fifty 
Chrysler-Plymouth 


Waynesboro, 


cial designation. 

The firm of Mosehart and 
Keller became a Houston busi- 
ness institution in 1891 when H. 
C. Mosehart, a wheelwright, and 
P. D. Keller, a blacksmith, pooled 
their talents. 

As early as 1900 the firm en- 
gaged in the business of selling 
automobiles, meanwhile selling 
and repairing wagons and buggies 
of the Studebaker make until, in 
1907, the Studebaker new-car 
franchise was acquired. 

Since 1907 the firm has handled 
a total of 18 different makes of 
cars, but never during that time 


this 


in one day by 
Va., depending 


be sent out 


how much volume the shop is doing. President Claude O. Baugher 


reports it brings in the 


customers, 


(See page 56 for an over-all 


article about the operations of this firm.) 
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MOTOR COMPANY 





MAIN OFFICE 
HST WEST MAIN STREET 
Merees trom High Show! 
OL 2277 


USED CAR BRANCH 
1335 GEST main STREET 
At Junction OF Rowtes 50 & 12 
DIAL 661) 





Mr. Thomas Landon 
Waynesboro, Virginia 


Dear Sir: 





Is your glass broken or cracked? 


it fixed, at no expense to you. 


December 17, 1951. 


Then why not have 


You may not be aware of the fact, but all comprehen- 
sive insurance included the replacing of broken gless. 
If you have comprehensive and collision insuvance (or 


Finance Company insurance) you 
glasses at no cost, 


can treat your car to new 


One of our service depactment specialties is glass 


work, 


Wa also handle the transaction 


So why not treat your car 


COB: JAS 





WE AilM TO TAKE CARE OF OUROWN 


We have the necessary perts and equipment and the 
qualified mechanics to take care of all such repairs, 


with the insurance compeny, 


80 there is no bother or inconvenience to you, 


Just bring your car in, or Dial 2277 for pick up, 
ani we will replace your broken glass, deliver the cac 
back to you and collect from your insucance company. 


to new glass, no cost or 


bother to you; Just another service of Baughes Motor Company. 
At Your Service 


CO. 








did it relinquish the Studebaker 
franchise. 

In 1898, H. D. Schleeter be- 
‘ame an employee of the Houston 
firm and after 24 years in the 
business he bought it in 1922. It is 
now operated by his heirs, the 
widow and two sons who are 
active in the business— H. D., Jr., 
and W. V. Schleeter, all of whom 
prefer to retain the original firm 
name. 


' Looking Ahead # 
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Annual convention of 
National Automobile Dealers 
Association, Waldorf - Astoria 
Hotel and Grand Central Pal- 
ace, New York City. 

Feb. 4-7—Automotive Accessories 
Manufacturers of America Ex- 
position, Grand Central Palace, 
New York. 

March 10-11—Annual convention 
of Louisiana Automobile Deal- 
ers Association, Jung Hotel, 
New Orleans. 

March 20-23—Southwest Auto- 
motive Show, Sam Houston 
Coliseum, Houston, Texas. 

April 7-8—Annual convention of 
Missouri Automobile Dealers 
Association, Muehlebach Hotel, 
Kansas City, Mo. 

May 5-7—Annual convention of 
Automotive Engine Rebuilders 
Association, Municipal Audi- 
torium, San Antonio, Texas. 

May 16-17—Southeast Automo- 
motive Show Conference, 
George Vanderbilt Hotel, Ashe- 
ville, N. C. 

Sept. 14-16—Annual convention 
of Kentucky Automobile Deal- 
ers Association, Cumberland 
Falls, Ky. 

Oct. 19-21—Annual convention of 
Florida Automobile Dealers 
Association, Sans Souci Hotel, 
Miami Beach. 

Jan. 18-21—Annual convention of 
National Automobile Dealers 
Association, Civic Auditorium, 
San Francisco, Calif. 

May 21-23, 1953—Southeast Auto- 
motive Show, Dinner Key 
Auditorium, Miami, Fla. 


Jan. 27-30 


Glenn D. Moore Succumbs 


Glenn D. Moore, Ford dealer at 
Hawthorne, Fla., died recently. 
He had operated the dealership 
for more than 25 years. 
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Packard to Keep Prices, 
Ferry Tells Press 


| green Motor Car Co. will not 
currently seek higher car 
prices as allowed under the Cape- 
hart amendment nor the conver- 
sion-steel formula, President 
Hugh J. Ferry told a year-end 
press reception. 

“With the competitive spirit en- 
gendered by the automobile in- 
dustry so great, it is the dealer 
who is carrying out the funda- 
mentals of sound selling that con- 
tinues to do a good business 
whether in a long or short mark- 
et,” he said in his comments on 
the outlook in the months ahead. 

He emphasized that the last six 
months of 1952 will be the most 
critical for the automotive indus- 
try when, naturally, the defense 
effort will be needing first call on 
labor and materials. 


Black Drops "Way Down 


During 1951 Pontiac Motor Di 
vision sold the lowest percentage 
of traditional black cars in its his- 
tory. Dark green placed first and 
light blue was second, both by a 
wide margin. 
Charlestonians Elect Altman 

J. J. Altman, Cadillac dealer, 
has been elected president of the 
Charleston, S. C., Dealer Asso- 
ciation. W. D. Schramm, De Soto- 
Plymouth, is vice-president and 
C. Huiet Paul, Lincoln-Mercury, 


is secreta ry -treasurer. 
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1980 
25,187 
6.980 
24,086 
66,685 
15,101 


1949 
21,674 
5,744 
21,969 
55,036 
12,569 


7.212 
2,867 
19,769 
27,354 
8,091 


1948 
22,309 
6,042 
18,289 
64,009 
12,285 
9.199 
3,076 
24,686 
33,464 
8.387 


9,903 
3,238 
19,557 
28,207 
8,258 


50,681 
32,453 
27,722 
21,599 
24,307 


$2,646 
27,196 
26,358 
22,246 
22,170 


51,130 
26,062 
25,823 
22,234 
21,116 


20,573 

7,030 
12,547 
18,279 
47,241 


16,061 16,684 
7,497 6,032 
13,267 9,954 
17,878 2,698 
39,568 35,257 





22,555 
18,663 
31,915 
9,714 
17,03¢ 


26,554 
21,424 
38, 586 
10,102 
18,130 


23,996 
18,093 
31,611 
10,453 
16,664 


Most Trucks Sold in Texas, California Second 


New Truck Registrations by States 


1960 
1,781 
3,714 
27,549 
8.797 
57,800 


31,904 

7,632 
52,741 
27,332 
15,223 


1949 
1,788 
3,147 
23,158 
7,446 
47,784 


27,551 

9.690 
39,686 
23,677 
12,865 


46,306 
3,479 
12,148 
8.074 
26,662 


71,650 
5,786 
3,458 
21,648 
14,048 


10,451 
22,596 
4,567 
2.954 


1941 
1,130 
2,879 
16,909 
4,093 
36,203 


1948 
1,654 
3,838 
25,219 
6,082 
62.446 


18,078 28,054 
4,671 8,283 
30,389 47,755 
13,844 22,544 
8.973 15,560 


61,473 
3,825 
13,922 
7,522 
33,279 


60,271 
4,600 
12,536 
7,872 
26,756 


38 426 
3,039 
7,978 
3,538 
13,901 


99,053 
6,263 
3,001 
24,541 
18,201 
11,558 
25,076 
5,932 
3,109 


640,697 1,035,174 961,96! 1,142,307 


67,737 
5,968 
4,294 

23,530 

18,054 


12,062 
23,398 
4,853 
3,987 


44,296 
3,256 
2,867 

15,938 
10,672 


8,570 
14,744 
2,503 


D. of C 2,906 





Total 
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Registrations in Texas 
Far Exeeed Any Other State 


EXAS led all states in the num- 
ber of new-truck registra- 
tions in 1950, tallying 99,053 sales, 
compared with 66,685 for Cali- 
fornia, the second state. Texas 
had the greatest number of truck 
dealers, too 
This and many other facts and 
figures on truck use and produc- 


This $2,500,000 plant of the Pathfinder Coach Division at Kosciusko, 


Miss., recently was 


opened formally. 


Production has reached 15 


units a day and is continuing to rise, according to J. H. Shields, 


president of Superior Coach Corp., the parent company. 
The plant 


persons are employed. 


About 450 


makes school coaches and bus 


bodies for the Army, as well as bus bodies for export. 
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included in the 1951 
edition of Motor Truck Facts, 
published by the Automobile 
Manufacturers Association 

New-truck registrations set a 
record in 1950, totaling 1,142,307 
units. Trucks in use in 1950 also 
set a record of 8,637,969 for 1950 
Preliminary figures for 1951 for 
the United States indicated this 
would be topped by approximate- 
ly 9,150,000 trucks in use 

Truck registrations in 1950 for 
Southeast and Southwest were: 
Alabama 168,866 
Arkansas 153,595 
Delaware 21,108 
Florida 178,255 
Georgia 198,222 
Kansas 202,730 
Kentucky 175,064 
Louisiana 152,063 
Maryland 104,350 
Mississippi 150,574 
Missouri 263,363 
New Mexico 62,687 
North Carolina 211,661 
Oklahoma 207,309 
South Carolina 111,163 
Tennessee 181,053 
Texas 633,242 
Virginia 174,303 
West Virginia 116,112 
Dist. of Columbia 20,740 
The average age of motor 

(Continued on page 127) 
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yuthorn JOBBERS 


ND FACTORY MEN 


“Gulliver” Link Keeps 
Home Mail Flowing 


sear nige -DESIGNED mailing 
cards, marking some special 
occasion, are the only semblance 
to outside salesmen being em- 
ployed at Link’s, Inc., Danville, 
Va., and President G. K. Linkous 
is well satisfied. 

He and Mrs. Linkous may head 
for the Army-Navy football game. 
Along with them they'll take 
about 800 cards on which some 
pre-game message has been print- 
ed. The cards are mailed from the 
city in which the game is being 
played. 

Maybe they’re going to that 
island off  Virginia’s Eastern 
Shore where wild ponies are cor- 
raled every year and sold for a 
charity fund. Along go 800 cards 
which are mailed to friends and 
customers from there with some 
non-commercial message about 
the ponies. 

One Christmas they sent cakes, 
and with them a card which said: 


He even designs his requests 


This little reminder is sent to you as a mes 


friendly spirit 
We assure you of 
vance for your remittance of $ 


G. K 


nearly 
“Link has a everything 


; 
| 
| 
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business, and with the confident expectation th: 
urtesies 


our recognition of your c« 


Linkous 


except your check” 


“You can have your cake and eat 
it too, and with it we send our 
best wishes to you for the new 
year.” 

Philosophical notes are often 
printed on these cards designed 
by Linkous. In an election year, 
a go-to-the-polls urging is sent 
out. 

But the cards are sent out quite 
frequently—about as often as this 
wholesaler has time to devote to 
this project, which he said in an 
interview started out “simply as 
a thing out of which I could have 
a little fun.” 

Maybe that was his original 
idea, but the card _ recipients 
shoved it to another level. That 
was evidenced last year when 
Mrs. Linkous, who had been ad- 
dressing the cards, insisted that 
cards were being sent to a lot of 
people who had no business re- 
ceiving them. The mailing list was 
carved down several hundreds. 


for the customers’ checks differently—and remembers 


“Since we did that, have 
had an average of one or two a 
day coming in to ask why they 
were taken off the list,” said the 
veteran jobber. 

That set the official to wonder- 
ing about the cards’ value to his 
business. As an experiment, he 
has on several occasions left off 
mailings for several weeks. Then 
several different types of cards 
would be sent within a few days 
of each other. Sales volume pick- 
ed up quickly and stayed up for 
several weeks, Linkous said. 

“There’s no doubt in my mind 
but that this card has helped us 
land customers we would not 
have had otherwise and it has 
helped us to hold others,” he said. 

He estimated that he had sent 
out around 500,000 cards in the 
last 25 years, including about 
50,000 mailed when he was post 
and state departmental command- 
er of the American Legion. 

To give you an idea of how he 
believes in mail communications, 
when he was commander of Dan- 
ville Post No. 10 he: 

Mailed 13,700 postal cards to 
members; 

Prepared and mailed 15,200 
letters, rosters, pamphlets, state- 
ments, programs, etc., to mem- 
bers.; 

Prepared 
cards for 
Virginia. 


we 


mailed 21,000 
Department of 


and 
the 


to thank them. 





——— 


of appreciation for your 
you will respond in the same 
and thank you in ad- 


& Associate Companies 


Danville, Virginia 





Pay Thanks for your Remittance 


ta payment of your account 


We are working constantly and energetically to bring you 


merchandise and services second to none! 


olnk hau todyching! 


a 


Very Sincerely , 


G. K. LINKOUS 
and Associated Companies 
Danville, Virginie 
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Keep Your Fears 
To V ourself 


DOHOE 


Share Your Courage 


3} 


“Eternal Vigilance 


is the price of Liberty” | 





With Others 











_ AND CO-OPS PAY NO TAXES! @ > 
ao LINK SEES IT: What are you doing about it? A deluge of mai 


I 


Cieecscentienetninentenemnit 


Greetings to the Customer-Frien 


Frequently the 
“Three Link’s’ 
they've gone to see. Or maybe a Rotary International 
convention many states away. Or maybe some 


sound 
comment on the current tax picture. Note 


the center 
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cards — mailed from wherever the 
* happen to be—refer to a football game 
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ds Back Home—in Many Forms! 


eard, mailed from Philadelphia when Linkous and 
Mrs. Linkous (minus Karr, Jr.,) were in Philadelphia. 
Top center one referred to the ¥.M.C 

campaign at Danville. 
right) 


-A. fund-raising 
Even the Christmas (see lower 


and Thanksgiving cards are quite different. 
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When this Staunton, Va., jobber sends a check to a supplier or to 


anyone else, it’s enclosed in 


folder which 


this 


fits into a No. 10 


envelope. “We've had some interesting comments since doing this,” 
said Manager Charles E. Kennard. 


How Did They Fare in °50? 
The Answers Were Varied! 


gts have your gross sales 
volume and net profit in 
1951 stacked up with 1950?” 

Back came an assortment of 
answers from jobbers over the 
South as SAJ asked this ques- 
tion last month. 

Among the replies (and you 
may ascertain best in which cate- 
gory you fall) were: 

Harold Jasperson, owner, Auto 
Parts Co., Topeka, Kan.—“Our 
gross sales are up about 15 per 
cent, but certainly a portion of 
this is price increase. No doubt 
many jobbers will not consider 
this factor. 

“Our net profits will be smaller 
due to many reasons: Salaries, 
taxes, freight. 

“The parts business is just like 
any other enterprise that is try- 
ing to keep in business. What 
else could you expect today when 
our government has permitted all 
the spending, job-pirating, waste, 
eic? 

“However, it seems to me that 
the car manufacturers are now, 
and have been, faced with the 
problem that was sure to come. 
It’s here: They have just about 
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priced themselves out of the 
market and many people will be 
forced to keep those cars for sev- 
eral years—therefore make more 
$5 to $25 purchases of parts and 
accessories. 

“Seems that the unions had 
some ill advice, too, as there will 
come a time when some plants 
will not continue their production 
due to lack of demand due to lack 
of money due to lack of indiffer- 
ence of too many so-called non- 
American people. 

“There still is a law of supply 
and demand, even on mink coats. 
There are also some physical and 
moral laws now starting to work. 
Washington No. 1 stop.” 

R. A. Nix, buyer, Jenkins Auto- 
motive Parts, Columbia, S. C.— 
“We are ahead of 1950 in gross 
volume and net profit. If we don’t 
get rid of the ‘confusion artists’ 
in Washington in 1952, we may 
never have the honor of SAJ ask- 
ing about business conditions in 
the future.” 

R. S. Bourne, Bourne Auto 
Parts, Greenwood, S. C.—‘Too 
much overhead, freight rates, etc. 
Less profit on major lines.” 


A Reader Survey 





H. P. Fischer, president, Lex- 
ington Automotive Supply Corp., 
Lexington, Ky.—“Both gross sales 
and net profit are slightly higher. 
However, increased income tax 
may make net profit about the 
same, or slightly less.” 

G. K. Linkous, president, 
Link’s, Inc., Danville, Va.—‘In- 
crease approximately 20 per cent 
in gross volume for ten months. 
Don’t know about profit. We be- 
lieve November and December 
are running at about same figures. 

“As written you previously, we 
are gradually decreasing inven- 
tories on nearly all lines, and we 
are sure our cash position will be 
greatly improved over last year. 

“We owe very, very little and 
expect to show very small ac- 
counts payable on December 31. 

“The writer is giving consider- 
able time to outside and extracur- 
ricular activities and not worry- 
ing very much about dollar vol- 
ume, etc., under present condi- 
tions and tax rates.” 

Clyde Bassett, sales manager, 
Auto Spring & Supply Co., Wichi- 
ta Falls, Texas.—“Our volume 
will be 15 per cent above 1950 and 
our net profit, due to higher pric- 
es and operating will be 
about the same as 1950.” 

J. Kenneth Terry, manager, 
Terry Automotive Supply, Dallas, 
Texas—‘Sales up approximately 
14 per cent; profit up approxi- 
mately ten per cent.” 

. H. Curby, owner, Curby 
Auto Supply Co., Ottawa, Kan. 
—‘“Our dollar volume is about ten 
per cent higher than 1950. Can- 
not tell about net profit until after 
inventory.” 

L. C. Matthews, sales manager, 
Alexander-Seewald Co., Atlanta, 
Ga.—“Our volume and profit are 
about same as 1950 with a slight 
increase.” 

O. Leon Montgomery, vice- 
president and sales manager, R. T. 
Clapp Co., Knoxville, Tenn.— 
“Gross volume up five per cent 
or more. Net profit—?? Three 
or four bad months in 1951. Ex- 
cellent November—approximate- 
ly 27 per cent over November, 
1950.” 

R. E. Aydlette, assistant buyer, 
General Automotive Supply Co., 
Inc., Norfolk, Va—‘Our gross 
sales and net profit for 1951 have 
increased considerably.” 


cost, 
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See What Texas Claims Now! 


H* something gone haywire 
in Texas? Or is this just a 
Texas plot? 

Recently, in absolute sobriety, a 
group of Texans elected a tax- 
paying citizen of Arkansas to an 
office in which he will have a 
voice in some of the important 
affairs of Texas. 

This man among many is Ches- 
tec Westbrook, of the Westbrook- 
Reynolds Co., an automotive 
jobbing concern of Texarkana— 
Arkansas. 

When the Texas-Arkansas line 
reaches metropolitan Texarkana, 
it becomes Line Avenue, which 
bisects Texarkana. West of Line 
Avenue, Texarkana is in Texas. 
East of Line Avenue, Texarkana 
is in Arkansas. 

Westbrook conducts his _busi- 
ness from a location about three 
blocks east of Line Avenue. He 
does most of his fishing in Ar- 
kansas. Only his residence is in 
Texas. Yet he was elected to 
membership in the board of direc- 
tors of the Automotive Wholesal- 
ers of Texas. 

When this circumstance was 
called to the attention of Hubert 
Braden, Dallas, Texas, jobber who 
served as chairman of the nomi- 
nating committee at the AWOT 
convention in Houston last Sep- 
tember, Braden’s comment was 
typical of Texas psychology. That 
psychology assumes that anything 
west of the Mississippi is in Texas, 
so Braden grumbled: 

“Aw, Texarkana is in Texas.” 

J. B. “Burney” Wilson, Houston 
jobber now president of AWOT, 
was invited to make a statement. 
Would he require Westbrook to 
move his business to Texas, or 
would he recognize other border- 
ing states by appointing directors 
until they could be duly elected? 
Wilson’s reply was also typically 
Texas. He said: 

“An examination of the associa- 
tion’s records reveals that Direc- 
tor Westbrook is a member of our 
organization of long standing and 
we will therefore hold that any 
portion of the State of Arkansas 
which he may be occupying has 
been acquired by the statute of 
limitation by The Great State of 
Texas.” 


By Baron Creager 
Southwestern Editor 


Thereupon a letter was directed 
to Westbrook, inquiring if he and 
State of Arkansas felt honored, or 
if he felt that he had honored The 
Great State of Texas. He replied: 

“In line with your letter of No- 
vember 13 questioning my eligi- 
bility as a member of the board of 





Is He or Ain’t? 





Mr. Westbrook 


directors of the Automotive 
Wholesalers of Texas, you asked 
if I would care to make a state- 
ment, and my answer is definitely 
} I am anxious to reply as 
Senator Hiriam Johnson’ was 
when they wanted to change the 
name of Arkansas to Ar-Kansas. 

“On April 12, 1950, eight 
months after crossing the borders 
into the great State of Texas, I 
was awarded a Temporary Certi- 
ficate of Citizenship by one Floyd 
A. DeWitt, a duly declared citizen 
of Dallas, Texas, who is possessed 
of authenticity beyond reproach. 
This document entitles bearer to 
all legal rights and privileges, pro- 
vided said entry did not involve 
swimming or wading. (I crossed 
the line in dry weather.) It fur- 
ther states that the bearer is en- 
titled to talk with a slow drawl 
and may be referred to or called 
Tex. He will be permitted to wear 
ten-gallon hats, bright - colored 
shirts, loud hand-painted ties, 


yes. 
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tight-fitting britches adorned with 
copper, brass, or silver studs, and 
high-heeled boots with spurs that 
jingle. The wearing of large drug- 
store cap pistols is also legal, pro- 
vided they are affectionately re- 
ferred to as Hawg Laigs or 
Shootin’ Arns. 

“While there is no particular 
mention made of holding any of- 
fice, it does state that as long as I 
refer to all things, places and ob- 
jects, etc. as big, bigger, larger, 
longer, higher, wider, deeper, bet- 
ter, etc., than any out-of-state 
thing, place, or object, I should 
be eligible for ‘most anything 

“Since all my associates of 
AWOT refer to all things as out- 
lined above, quite naturally the 
position as board.member was ac- 
cepted as a privilege to myself 
and as an honor to the association 

“The geographical location of 
my residence and business is in 
the same category as the picture 
of the city I am enclosing. There- 
fore, I cannot agree with Mr. Bra- 
den that Texarkana is in Texas 
but must be affectionately refer- 
red to as Texarkana, U. S. A.” 
(Editor’s note: That picture 
showed a man in Arkansas while 
his jackass was in Texas, although 
the man held the reins.) 

In a written statement, Braden 
then sought to clarify his position, 
but all he succeeded in doing was 
getting back to his original posi- 
tion, which refuses to recognize 
any part of Texarkana as being in 
the State of Arkansas. His state- 
ment: 

“Apparently, when I nominat- 
ed, or rather when my nominat- 
ing committee nominated, Mr. H 
C. Westbrook in Texarkana to the 
board of directors of the Automo- 
tive Wholesalers of Texas, we 
started something. It was cer- 
tainly not my intention to create 
any dissatisfaction among our 
group. Texarkana, in my mind, 
has always been a part of Texas 
and so far as I am concerned, it 
still is. 

“The city of Texarkana, as we 
all know, is half in Texas and half 
in Arkansas. The federal build- 
ing is half in Texas and half in 
Arkansas. The bottom floor has 


(Continued on page 136) 
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SERVIC 


AND 


Lets Look at V-8 Ignition 


By E. M. Lowery 


Technical Editor 


HE ignition systems used on 

V-8 engines are basically the 
same as those used on the 6 or 8 
in-line engines. However, with 
the V-8 high-compression fea- 
tures, it is most important that 
the primary and secondary igni- 
tion circuits be kept in top condi- 
tion if the ignition requirements 
of the engine are to be met. 

We hear numbers of complaints 
about rough-idling and _high- 
speed misses. Practically all of 
the trouble is caused by poor 
ignition and can be corrected by 
proper service and adjustment of 
the ignition circuit units. 

To assure good ignition, the 
power supply, generator and bat- 
tery must be of rated capacity 

Wiring—Primary 

The current-carrying capacity 
of all wiring should not be less 
than that specified. All terminals 
should be soldered to the flexible 
wires and all joints and connec- 
tions should be clean and tight 
The wiring should be securely 
fastened to prevent rubbing and 


AMMETERN “ \~ 
-_ 


IGNITION SWITCH 


BATTERY CABLE 


BATTERY 


/ 


TO STARTING MOTOR TERMINAL 


“GROUND STRAP 





ICNITION CABLE 


COIL 


SPARK PLUG 
3/ 


PRIMARY WIRE \ 





GROUND 
L 


- 





Fig. 1—The essential parts of an ignition system. 


chafing of the insulation, as this 
would cause current leakage 
Wiring 
This wiring is subjected to high 
therefore insulation is 
important Leakage may exist 
without being visible, causing 
poor engine performance 
When under heavy loads, the 
compression in the cylinder is 
high. This high pressure resists 
the passage of current between 
the electrodes of the spark plug 
Therefore higher voltage is neces- 
sary to overcome this resistance 


Secondary 


voltage, 


Fig. 2—Testing coil polarity. 


TO DISTRIBUTOR 
& GROUND 


IGNITION 
SWITCH 








TO UNGROUNDED 
\ BATTERY TERMINAL 


COIL 











NNOT LESS THAN 17.000 
OHMS RESISTANCE 


and create a spark at the plug 
gap. 

Insulation which offers less re- 
sistance may allow the spark to 
leak through. 

It is not practical to test the 
secondary wire with the volt- 
meter found in most shops, but a 
visual inspection can be made by 
bending the wires to find cracked 
or hardened insulation. 

Special attention should be 
given to any part of the wires in 
the metal manifold or brackets, 
as any weakness of the insulation 
inside the metal would cause cur- 
rent leakage and cross firing, 
particularly when wet weather 
prevails 


Ignition Switch 


Ignition switches are usually 
designed to carry the required 
load. However, sometimes too 
many accessories are connected 
to them. This causes them to heat 
and set up added resistance and 
may not allow sufficient current 
to flow for good operation of the 
ignition system. 

Should the switch be found to 
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/ OREAKER 


BREAKER _ — 
“S_POINTS OPEN 


POINTS OPEN >" 
\ \ CAM ANGLE ws 
» =a Y 


| <r’ © 


DIRECTION 


BREAKER POINTS /* OF ROTATION 


Fig. 3—Contact dwell or cam angle. 


be overloaded, connect all acces- 
sories through a relay 


Ignition Coil 


Speed of operation is an im- 
portant factor in coil design. For 
example, an eight-cylinder engine 
operating at 4,000 R.P.M. requires 
approximately 267 sparks per 
second. The ignition contacts are 
closed only .0026 of a second for 
cylinder and 100 miles 

approximately 1,000,000 


each 

means 

sparks. 
The high induced voltages and 


{ 
l. 
a 90° READ SPRING TENSION HERE 


Be tig 


- 


jA\ BREAKER ARM 
ms 


+#— Measuring breaker 
spring tension. 


arm 


current to which the coil is sub- 
jected in normal operation are 
considerably higher than most of 
us realize. In consideration of the 
above it can be understood that 
the coil has a real job to do 

The coil is subjected to rain, 
snow, road splash and high-pres- 
sure cleaning devices, any of 
which may cause moisture inside 
the coil, and nothing will impair 
the coil operation quicker than 
moisture. 

The polarity of the high-tension 
terminal of the coil is important, 
as some manufacturers specify 
positive polarity and others nega- 
tive polarity. A reversal of this 
polarity when connecting the coil 
or replacing the coil may affect 
the performance of the engine. 

A very simple way to test coil 
polarity is to connect the positive 
terminal of a voltmeter to the 
high-tension terminal of the coil 
through a resistance of from 
17,000 to 25,000 ohms. The volt- 








1951 V-8 FIRING ORDER 


CADILLAC 
1-8-4-3-6-5-7-2 
Cylinder numbers 1 - 3 - 5 - 7 left bank 
2 - 4-6 - 8 right bank—front to rear 

CHRYSLER 
1-8-4-3-6-5-7-2 
Cylinder numbers 1 - 3 - 5 - 7 left bank 
2-4-6 - 8 right bank—front to rear 

FORD 
1-5-4-8-6-3-7-2 
Cylinder numbers 5 - 6 - 7 - 8 left bank 
1 - 2 - 3 - 4 right bank—front to rear 


Same as Ford 
Same as Ford. 
1-8-7-3 


Cylinder numbers 1 - 3 - 5 - 7 left bank 


1-8-4-3-6-5-7-2 
Cylinder numbers 1 - 3 - 5 - 7 left bank 
2-4-6 - 8 right bank 





LINCOLN 
MERCURY 
OLDSMOBILE 


-6-5-4-2 


- 4 - 6 - 8 right bank—front to rear 
STUDEBAKER 


front to rear 








terminal is then 
the coil primary 


meter negative 
connected to 
terminal. 

With the distributor contacts 
closed, turn on the ignition; this 
will cause current to flow through 
the primary of the coil. Turn off 
the ignition switch and note the 
movement of the voltmeter point- 
er. If it moves up the scale, the 
coil has a positive polarity; if it 
moves down the scale below the 
zero, the coil has a_ negative 
polarity. (Fig. 2) 


Distributor Cap 


A visual inspection should be 
made of the cap for cracks, high- 
tension leakage outside and inside 
the cap, corroded high-tension 
cable terminals and excessively 
burned brass inserts inside cap 

Ventilation of the cap is most 


Lowery 


Technical Editor 





Fig. 5—At top, effect of too-littlh 
condenser capacity. At bottom, ef- 
fect of too-much condenser capacity. 


important. Be sure that vents are 


open 
The Rotor 


Inspect the end of the metal 
strip to see that the spark is 
jumping from the outside end and 
not on top. If the rotor is too 
short, the spark will jump from 
the top and not from the end. Do 
not file the end of the rotor, even 
though it may be black from 
spark action. Clean with gasolin« 
or suitable cleaning fluid 

Examine the rotor insulation 
for cracks and leakage 

The Condenser 

The condenser should be tested 
for capacity, leakage and break- 
down. Both the ground and “pig 

(Continued on page 82) 








February Issue: Piston Rings 


Piston-ring installation and maximum limits of cylin- 
der taper, as well as out-of-round conditions under 
which you can expect replacement rings to do a satis- 
factory job, will be covered in next month’s issue. 
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RECENT issue of Chevrolet 

Service News gave the fol- 
lowing instructions on keys and 
locks: 

As a result of Parts Department 
policy, lock cylinders are now 
being furnished to the field un- 
coded, which necessitates the 
dealer organization’s coding all 
replacement lock cylinders when 
replacement is necessary 

Since numerous requests have 
been received for information on 
the proper methods of servicing 
and preparing lock cylinders and 
key combinations, it is felt that a 
review of procedure is warranted. 

The side-bar-type lock (Fig. 1) 
is used for the ignition, door and 
trunk lid on passenger cars and 
for ignition and door locks of 
trucks. Glove-compartment locks 
wafer tumbler single-bitted 
type having four tumblers on 
passenger and five tumblers on 
truck. These locks are all coded 
the same, allowing for usage of 
only one key for all locks on the 


are 


Fig. 2 


vehicle. To protect owners, auto- 
mobile lock manufacturers stamp 
the lock number on the lock core, 
shaft, ¢‘:., where they will not 
show « «til the lock is removed. 
The location of lock code numbers 
on the various type locks is shown 
in Fig. 2. 

Service personnel may be re- 
quired to cut new keys by code or 
key number when the owner is 
not always in possession of the 
key number or he may be requir- 
ed to cut a new key to fit the lock 





TUMBLERS 








SPRING RETAINER 











Setetntit 


654321 


























when an owner has lost his key 
and has no record of the key num- 
ber. Simply by removing the door 
lock, the key number may be ob- 
tained from the lock core, shaft, 
etc., which will be the same on all 
of the other locks. 

In addition, when a lock cylin- 
der requires replacement the lock 
code number may be obtained 
either from the key, if available, 
or from the old lock cylinder 
which is being replaced. 

Once the code number of the 
lock is obtained, look up this 
number in a _ key-cutting code 
book. There are two types of 
code booklets in general use: one 
which lists the cutting code of 
the key or lock number by num- 
erals 1, 2, 4 and 4 and one which 
lists the cutting code by letters 
C, N, B and Y. Numbers or let- 
ters are always recorded from the 
head of the key to the end. 

Numbers may be transposed to 
letters or letters to numbers: 


Code Code 
Book-Numbers Book-Letters 
1 
3 
4 
(Continued on page 102) 
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Newest of the new for’52 


New style stars from the skyways 
for America’s highways 


ntl 1952 Siuidlebakwe 
NEW COMMANDER V°-8 
NEW CHAMPION 
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Buick’s Four-Barrel 


Carburetor System 


HE Airpower carburetor, fea- 

turing four barrels instead of 
the conventional two and design- 
ed to meter fuel more evenly and 
accurately, is used on the 1952 
Buick Roadmaster Series. 

The carburetor, together with 
new manifolding and an increase 
in the compression ratio from 7.2 
to one to 7.5 to one, boosts horse- 
power of the 320-cubic-inch Fire- 
ball-eight engine to 170, compared 
with 152 last year. 

The carburetor consists of two 
concentric bowl-type carburetors 
built into a single, compact unit 
for greater efficiency. The pri- 
mary carburetor is complete in it- 
self and functions at all times. 
The secondary carburetor has 
only an idle system and a main 
metering system. The two are 
operated by a_ single control, 
hooked together by a loose link 
and pick-up lever that starts the 
secondary carburetor functioning 
when the throttle reaches the 
halfway-opern mark. 

The pick-up is arranged so that 
the throttle on the secondary 
carburetor opens twice as fast as 
that on the primary and the two 
reach the wide-open mark simul- 
taneously. 

In effect, the carburetor func- 
tions in this manner: If the car is 
cruising near the half-open throt- 
tle mark and the driver calls for 
additional power, the secondary 
carburetor begins to open as the 
throttle on the primary moves 
past the halfway mark. 

However, if the car is cruising 
at low speed and the accelerator 
is pressed down suddenly, a coun- 
ter - balanced auxiliary valve 
keeps the secondary carburetor 
from functioning until the speed 
has reached a point where the en- 
gine can burn the additional fuel 
charge fed into it. 

Each carburetor has its own in- 
dividual float chamber. Two in- 
terconnected floats actuate a 
float-needle valve mounted in 


70 


each chamber so that the fuel 
level at the nozzle outlets remains 
constant. This prevents flooding 
or leaning out on grades. One 
gasoline inlet feeds both chambers 
through a channel in the float- 
chamber cover. 

Although both carburetors are 
equipped with an idle system, the 
idle inlet on the secondary carbu- 
retor is fixed, with no adjust- 
ments. It delivers a portion of 
the fuel required when the engine 


idles. At high speeds, on part 
throttle, it assists in bringing in 
the secondary carburetor smooth- 
ly, with no lean spots developing 
before its main metering system 
begins to function, company engi- 
neers said. 

At lower speeds, on part throt- 
tle, the idle system on the sec- 
ondary also delivers nearly the 
same amount of fuel it does at 
idle. This helps to maintain the 
correct fuel level in the secondary 
bowl by using fuel faster than the 
normal “creep” in level caused by 
vibration of the float mechanism. 

The primary purpose of the car- 
buretor is to increase the power 
output of the engine at high 
speeds. This is accomplished by 
lowering the restriction through 
the carburetor, which improves 
the volumetric efficiency of the 
engine. The ability to deliver 
more fuel mixture to the combus- 
tion chambers at high speeds in- 
creases the power output. By us- 

(Continued on page 123) 


Diagrams show construction and operation of the carburetor. 


WARM UP 


AUXILIARY 
THROTTLE VALVE 


SECONDARY 
THROTTLE VALVE 


8B Cc 
WIDE OPEN THROTTLE 


8 Cc 
PART THROTTLE 
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for a 
famous screwball 


This friction-free ball bearing screw 
has gone all out for defense. The 
same principle that made the Saginaw 
Bumper Jack so famous —so efficient 
. is now being used to make air- 
planes operate more efficiently. 


Right now, Saginaw is contributing 
its 38 years of gear-building experi- 
ence, and much of its material, to 
defense. But—when conditions per- 
mit—we’ll again make all of the jacks 
you want. 


SAGINAW JACKS — A UNITED MOTORS LINE 
fA ONITED 


\ _torors / 


STEERING GEAR 
DIVISION 
General Motors Corporation, Saginaw, Michigan 
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NEW AIRCRAFT ACTUATOR USES SAGINAW BALL NUT SCREW 
This advanced, hydraulic aircraft actuator manufactured by 
Aeroproducts at Dayton, Ohio owes its efficiency and light 
weight to its quick-acting Saginaw ball bearing screw and 
nut. It operates satisfactorily under extremely high loads . . , 
features emergency power drives and synchronization fof 


two or more units 


Numbers show electro-mechanical actuator installations on 
Banshee jet fighter for (1) main landing gear door, (2) main 
landing gear, (3) wing fold, and (4) nose landing gear. 
All installations use Saginaw’s friction-free ball bearing screw 
and nut. 


§ ih propucts 


STEERING GEARS AND LINKAGES . PROPELLER 
SHAFTS « ‘TRANSMISSION CONTROLS «~ TURN 
SIGNALS « DIESEL ENGINE PARTS « BALL BEARING 
SCREW AND NUT ASSEMBLIES « AUTOMOBILE JACKS 





CURRENT PASSENGER-CAR SPECIFICATIONS 
Engine and Equipment 








ENGINE | 
___RINGS 





MAKE AND 
MODEL 


No. No. 

and and 
Size 
Oil 


Bore 


Stroke 


and Valve 
Arrangement 
(qts 


Main Bearings 
ho~-t 
Carburetor 


| Std. Wheelbase 
| No. Cylinders 


1875 614 

(7° 1865 
1-.1875)\6! 
1-.1865)/ 
1-.1875)\ 614 
1-. 1865)/ 
1-.1875)\8 
1-. 1865 / 

7 {1-.1875)\§ 
1 
1 
1 
1 
1 


3% x4! 32.51 120@ 3600 


an na a! 


BUICK 40 Sp. &4 “4 Cust. ‘Sp 


BUICK 60 Super (except | 121! 33% x4!4 | 32.51 
Model 52) 
BUICK Model 62 3% x4! | 32.51 124@3600 


152@3600 


z 

a 
> | Camshaft Drive 
|| Vibra. Damper | 


5 | 


> 


124(@3600 


BUICK 70 Roadmaster (ex- | 126 31% x 4°46 | 37.81 
cept Model 72 
BUICK Model 72 1 3% X 454, | 37.81 152@3600 


K < | Oil Filter 


Kw KK 


.-1865 
-. 1875 
. 1875 
. 1875 
.1875 


CADILLAC 61 | 122 B34 x 35% | 5 160(@3800 
CADILLAC 62 3186 x 355 5 160@3800 
CADILLAC 60 3134 x 35g 3.5  160@3x00 
CADILLAC 75 B13, x 354 | 46.5 160(@3800 
CHEVROLET Styleiine and) 
Fleetline Sp. & DeLuxe | 
CHEVROLET Sty & Fleet | | 
(with Powerglide Drive | 
CHRYSLER Wind. & DeLuxe| 125!4| 6L 4X 434 | 28.36 119@3600 
CHRYSLER N. Y. & Imperial | 131!4) VSI 3!3% x 35% | 46.51 
CHRYSLER Crown Imperial_| 145!» VsI = x 3% | 46.51 


| — faa. _hintoe 
CROSLEY Model CD. 80 | 4I 44x24 | 10  26.5@5400 
| DeSOTO 8-15 DeLx & Custom 12515] 6L | 3% x 414 | 28.36 116@3600 


KKK 


92@3400 12 .1863 


115 4 
61 3%, x 315% .4 105@3600 . 1863 


115 


Ce a ea 


. 1562 
-. 1875 
. 1875) & 


~.155 

. 1562 

. 1562) § 
. 1562 
.186 
186 

. 1550 


.1875 
. 156 
. 1875 
} .156 

HUDSON Super 8__. 8L |8 x4ly : 128@4200 -. 0S .1875)| 7 
.156 


HUDSON Hornet __- IL 88g x 46 | 34. 145@3800 0 .1875 
| . 156 


1550 514 
-.186 | 4 
-.186 5 


.186 6}** 

.186 6}** 

0933 2-.186 | D 

.0930| 2-.1547 5 
.1547 6 

~ 0930 . 1547 5 

. 1875 


1875 
.1875 
1875 


5 
7 
7 
7 
2-.1562) 5 
2-.1562) 5 
1-.1875, 5* 
5 

5 

6 

6 

4 

5 


© 


ot mmr 


mT) 0 


= 


’ DODGE Wayfarer 115 | 6L | 3% x 45% | 25.351 103@3600 
DODGE Coronet & Meadow. 12314) 6L 34 x 454 | 25. 35 103@3600 } 


FORD & Custom 8 Cyl... 114 | V8L | 3% x 3% | 32.5 100@3600 


“FORD & Custom 6Cyl... | 114 | 6L 3.34.4 | 26 4 95@3300 
FRAZER Std. & Man.. 12314] 6L | 35% x 454 26.3 __115@3650 
4 


112@4000 


ww] 


t 


“HUDSON Pacemaker__ 119 | 6L 3% x 3% 


me) 1 


) 


HUDSON Super 6____. 124 | 6L | 3% x 434 | 30. 123@4000 


~ 





KAISER Spec. & DeLuxe.___| 118'4| 6L  35@ x 4°, | 26.3 115@3650 Ch 
HENRY J. ‘ | 100 3% x 43% 6 68@4000 G 
HENRY J DeLuxe 100 | 6 31% x 314 | 23. 80@3800 | G 


LINCOLN Cosmopolitan. 1125 | V8L | 3'4x 43< | 39.2 | 154@3600 
LINCO | 121 | V8L | 3'% x 4% | 39.2 | 154@3600 


aencunY— eae 1118 | V8L |3%%x4 | 32.5 _112@3600 


NASH Statesman...__-___| 112 | 6L 3x4 | 23.44  85@3800 
NASH Ambassador..-------_| 121 | 61 = -3%< x 434 | 27.34 115@3400 | 
NASH Rambler_____- 100 } 3% x 3% | 23. 82@3800 


OLDSMOBILE 88 & 98 _ nears j | VSI | 3% x 3% | 45. 135@3600 |C! 


} 


Ew) |) hae 9 & t) 
$3 §3 
MMM ZMK KZ 


PACKARD "200". .| 122 | 8L |3'4x3% | 39.2 135@3600 


PACKARD **300"". : 127 | 8L |3%x 4%4 | 
127 | 8L |3%x4% 


PLYMOUTH P-29 Concord lll |6L |3{%x4% 


PLYMOUTH P-23 ae 
and Cranbrook : 118% 6L 34 x 43% | 25.35 97@3600 


MKK) 2) 2zzi« 
Zz 


Zl rded! 


_ Pe OOM OO) Be) wl ww!) 2wn 
ol 
+ 


mol oom! oe! 


PONTIAC 6 Model 25... | 120 | 6L |3%x4 | 30.4) 100@3400 
PONTIAC 8 Model 27___. 120 8L 334 x 334 } 36.4 _18@ 3600 


1-. 1875) 5° 
1-. 1562 
1-.1865 
1-. 1865 





STUDEBAKER Champ. 10G_/|115 | 6L 3 lei.6 ~~ 85@4000 
STUDEBAKER Cmdr H. 115 | Vat. 3% x 3 | 36.4 120@4000 
STUDEBAKER Land C.H._| 119 | VSI 3% x34 | 36.4 120@4000 














MMi KKK MHZ 


WILLYS Jeepster & Sta. Wag | 104 |4F 3%x4%%| 15.6 | 72@4000 
WILLYS Jeepster & Sta. Wag.| 104 | 6L | 34% x 8% | 23.4 75@4000 


ZZ\ pri zz 





ABBREVIATIONS 

Refill 6 dry. 5 refill HH—Houdaille-Hers! 

e*6%% dry, 6 refill Top .0937, Middle 2 Ho olley No 
Accessory F Head motor I—Valve in head OB—Oil batt 
Carter ; —Gear 88’, 119% Ox OCM | 

—Chain L—L head RP 
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Henry Deen, Deen’s Esso Station, 
Greenville, South Carolina, Says: 


“| want a white sidewall cleaner that will do a job and 
do it fast! Advance Century has the best white sidewall 
cleaner I've ever used. My boys clean four tires gleam- 
ing white in just 5 minutes! Advance Century sells their 
products on a money-back guarantee, and | suggest that 
you try their No. 555 White Sidewall Cleaner today. 
It's the best! That goes for the other Advance Century 
products too! They are all PREMIUM PRODUCTS.” 
Advance Century No. 555 White Sidewall Cleaner has 
to be the best you ever used or it costs you nothing. 
Order a gallon from your JOBBER today and start 
saving time and money. 

You get a money-back guarantee on Advance Century 
products. Write today for prices. 





gh» (UR SHARE OF THIF 
co op BUSINESS — 


WRITE US TODAY! 


FOR BLACK TIRES 
#141 TIRE SHEEN: 


Concentrated Black Tire Paint. Mix 5 to 8 parts 
gasoline or rubber solvent. Dries quick!y. Will not 
wash off, check, or turn brown. 


#400 RUBBER RENEWER: 

A heavy black paste, makes tires look like new. 
Economical. Can be applied while tires are wet. 
A real time saver. 


#664 RUBBER WAX: 


A black paste with a wax base. Easy to apply. 
Dries to high gloss. Preserves rubber. Will not 
wash off. Lasts longer. 


. 
#777 WHITE TIRE PAINT: 
Permanent, pure gum rubber base makes black 
tires look like real white sidewalls in two coats. 
Guaranteed not to turn yellow or come off in 
cleaning. Cleans easily with No.555. 


osct CENTURY MFG. * 


51h up, sot & aac 


FOR WHITE SIDEWALLS 
#555 WHITE SIDEWALL CLEANER: 


A heavy liquid cleaner, removes all dirt, stains 
and discolorations. Bleaches to a gleaming white. 
Contains rust inhibitor for protection of rims and 
metal parts. 


#444 DUAL CLEANER: 
For you who prefer a paste. There is no better 
cleaner than DUAL CLEANER. 


FOR CLEANING AUTO BODIES 
#600 PRE-WAX CLEANER: 


Prepares car for wax and polish job. Removes 
dead wax, soap streaks, and light oxidation. 
Non-abrasive and oil free. 


#353 INSECT REMOVER: 


Easily removes insect bodies from painted surface 
of car, chrome surfaces, grills and bumper. One 
gallon cleans 500 to 800 automobiles. 


#761 CAR FOAM: 


A pure product. Gives heavy, longer lasting foam. 
One-half ounce washes 3 to 4 cars. Will not 
streak. Does not affect car finish. 


FOR FLOOR MATS 
#666 NEUTRAL WAX: 


Easy to apply. Restores original color. Gives old 
mats a new mat look. Use on all colored floor 
mats. Makes your wash job complete. 


ADVANCE CENTURY MFG. CO. 


©. BOX 781, GREENVILLE 
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CURRENT PASSENGER-CAR SPECIFICATIONS 
Timing, Battery, Brakes, Etc. 





wo 
— 
e 
r 
® 
a 


IGNITION AND TIMING Battery 





MAKE AND 
MODEL 


Cap. 
and 
Ter. 
Gd. 


(Qts.) No heater 


Make 
ameter 


0 
Ibs.) 


ance Exhaust 
Intake Valve 


ance Intake 
(.0) 


Arm Tension 
Tappet Clear- 
Opens b ora 
TDC 
Tension (ft. 


(degrees) 

(ozs.) 

Gap (.0) 
Tappet Clear- 


Gap (.0) 
~ || Breaker Point 
Cyl. Head Bolt 


| Cool. System 
|| Outside Di- 


I 


Breaker 
| Thickness 
oe @ | Inside Diameter 


100N 13.5/L . 
Bb 


| 





| 


Spark Plug 


| 


MM Cam Angle 





4 
i=} 
= 
~ 
1) 
oa 
~ 
i) 


15h | 15h 13°b 
19-23) 25 | d d 13°b 65-70W 100N wen i -12510 
b 


© |i 
& |) 
rn 
a 


BUICK 40 Sy. & 44 Cust. Sp 15 
BUICK 50 Super 15 
BUICK 70 Roadmaster X | 19-23} 25 #d d 14°b 65-70W  120N 18 None used 


wD | 
5 5 | Parking Brake 


CADILLAC 60, 61 & 62 | 13-18} 31 | 19-23) 35 | au | au | 24°b | 65-70 1I5N 18 | L|.13710%4 7 
CADILLAC 75 | 13-18) 31 | 19-23) 35 | au | au | 24°b | 65-70 1I5N 18 | L3/.13711 7 





CHEVROLET Styleline and 

Fleetline Sp. & DeLuxe | 34 | 17-21) 35 | 06h | 13h 1°a 70-80W | 100N {15 | O |.135 91%) 6% 
CHEVROLET Sty. & Fleet.| 

(with Powerglide Drive) 34 | 17-21) 3 jd | da 16°b | 70-80W | 100N None used — 





CHRYSLER Wind. & DeLuxe) 18-2034}-38| 17-20, 35 | 08h | 10h | 12°b | 65-70 | 120P 115 | Bb).1259%4'| 7 
CHRYSLER N. Y. & Imperial} 15-18| 34-36) 17-20, 35 au | au 15°b 80-85 135P Bb .125 gts 
CHRYSLER Crown Imperial_| 15-18) 34 36) 17-20; 35 | au au 15°b 80-85 135P Bb. 125,104 


CROSLEY Model CD | 20 | 46 | 17-20 25 |06 |09 | 5%b | No | SP | 4 | O |.125 6g 


DeSOTO 8-15 DeLx. & Custom) 18 |34}-38) 17-20 “35 | 08h | 10h | 12°b EW | 120P 15 Bb|.125 931) 


DODGE Cor., Mead. & Way..| 20 \34}-38 17-20, 35 08h | 10h 8°b | EW | 105P /l4 | T 1255 914 


aS Al —_—|{ | EE — 


FORD & Custom 8 Cyl.._____ | 14-16|26-28}| 17-20| 29-32) 13-15, 17-19 5°b | 65-70 | 90P 22. L |.125\ 914 6 
FORD & Custom 6 Cyl...____| 24-26 35-38] 17-20] 29-82) 13-15 17-19 11°b | 65-70 100P |17.3| L |.125 914 6 





FRAZER Std. & Man.___- nae 20 | 88 |17-20 9214.) 14 | 10° | g0-86c| l0P 3 /T .125, 9% 6 | H|RW 





——_——_$—$ $f | | anentet Sas 


HUDSON Pacemaker | 38 | 17-20 32 | 08 |10 | 734°b | 70-75W | 100P |issf O |.2039% 6% D | RW 
HUDSON Super 6 & Hornet | 38 | 17- 20; 32 | 08 | 10 Tigeb | 70-75W | 100P |i&sf| O |.203 918% 684 D | RW 
HUDSON Super 8 |_17 | 27 | 17-20 82 | 08 | 10 | 1034°b| 45-5OW | 120P |I8sf| O |.203 9% 634, D | RW 


KAISER Spec. & DeLuxe....| 20_ B87 1 17-20; 32 14 | 10° | 30-86c | 100P (1314 Bb.125 94/6 | H | RW 
HENRY J 20 | 41+1) 17-20 30 | 16 9°b | 60-65 | 100P 10.8 Bb/-1% 8i4\ 5% H | RW 
20 | 38+1| 17-20 30 16 5°b | 60-65 | 100P | 9 | Bois) 834) 5% H | RW 








LINCOLN Cosmopolitan | 14-16)26-283) 17-201 20-82, 0 /O 5°b | 65-70 120P (3444 L |.12510'%4 7 | 8 | RW 
LINCOLN 14-1626-284) 17-20, 29-320 | O 5°b | 65-70 | 120P |s43q L "125/10%4 7 |S |RW 








| 14 16,26-284) 17-20 ‘17- os 29-32) 13-15, 17-19 19) 5°b 65-70 100P i224 | “ Bb). 125/10 6% 8S |RW 


NASH ——— 18-24) 35 | 17-21, 30/15 |15 | 6b 6ow | 9OP (14 | Bbl.125 8 |5°. H| /RW 

NASH Ambassador | 18-24) 35 | 17-21) 30 | 15 7 | 105P 17 | Bbi.12510 |7 |S |RW 

NASH Rambler 18-24] 35 | 17-21) 80 (/15h | oOP fl | Bb).125) 8 | 58s HRW 
\l6e | 18¢ J 














OLDSMOBILE 88 16 | 26-83 19-23; 30 |.__...|......| 13}4°b| 60-70W | 1I5N 7 1 |.13610.5 7 | H |RW 
PACKARD “200” 7 | Z |U | 23-28 o7vh 15°b | 60-62 | 100P 20 L |.12510 | 6%) H | RW 
PACKARD “300” } az] Z | 23-28) au | isp | 6062 | 1OOP 20 \L (126104 6 "| H RW 
PACKARD “‘400"’ | 17 = 23-28) au |_15°b | 60-62 | 120P 20 | au) aujau | au) A |RW 


PLYMOUTH P-22 Concord! 20 344-38 -88 17-20; 35 | 10h |10h | 12> | “T |.125) 94 6s H | Ps 
PLYMOUTH P-23 Cambridge! | 
and Cranbrook | 20 |344- 33 17- 20) 5 35 | 10h | 10h 12°b 


| 

| 
PONTIAC 6 Model 25 ___ | 37 | 17-20] 23-28) lih | 13h | 5°b | [18%] L |.125| 934 6 | BH |RW 
PONTIAC 8 Model 27 30_| 19-23) 23-28) 11h | 13h _ | 5°b | [1974 I. |.125)10 | 6%) H | RW 


STUDEBAKER Champ. 10G_| 20 38 | 17- 20 22-27| léc | 16c | 15°b 10 | Bb.125)8 | 5°. ‘RW 
STUDEBAKER Comdr. H 13-18, 22-29 17-20} 33-37) 14-16| 14-16} 11°b 1744) Bb).125) 914) 6 | RW 
STUDEBAKER Land C. m 13-18) 22-29 17-20) 33- 37 14-16) 14-16} 11°b 17% Bb).125; 94) 6 H*| RW 








65-70 13 T 126) 914| 61< H | Ps 
65-70 | T |.125) 9%! 6!<| H | Ps 











WILLYS Jeepster & Sta. Wag 20 | 51 | 17-21) 30 | 18 | 16 9°b 100N 11 | Bb).135 84 5%| H | RW 
WILLYS Jeepster & Sta. Wag. 20 384 17-21) 30 | 14 14 5°b 100N | 9 | Bb).135 8, 5\%| H | RW 








ABBREVIATIONS 


10” on DeLx. with std elf-adjusting se] en- E -Nuts 52 to 57, cap 
yeed transmission tering screws 65 to 70 ropeller haft ear X Do not recommend using 
7” on DeLx. with std n— After f—without heater. With transmission lwe meter for set- 
3-speed transmission au-—Automatic heater add 1 qt Rear service brake ting breaker point 
Hydra-Matie Trans Std. b—Befo H-—-Hydraulie s. Duo Serv nam 
on 62-60 Series ved? -Bo re & Beck h—Hot q Bore & Be ck, or olerance of one degree, 
Each point. Total effec L Long Mfg Auburn plus or minus, allow- 
tive dwell 34 j Hy. draulie valve lifter N-—Negative }—Auto-Lite 17-20, ed in adjusting 
-114 with Auburn “fac ing D--Duo Automatic Own Deleo 17-21 Z—Auto-Lite 27, Deleo 31 
6” on Windsor De 
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Does more than any other alignment machine 


Neal] ye 4 
never before 


Lyzer GaxeU\itsy 


SAFETY 


Uses surveying principles 

to set Toe and Centered 

Steering Position based 

on proper tracking of all 
four wheels 


COMPLETE—worth more than any 
other alignment service and they 
pay more for it. 


FAST—precision methods avoid guesswork. Com- 
plete Dyn-A-Lyzer service requires less time than 
any other alignment service. Users report 20 min- 
utes average for complete check and correction. 


ACCURATE — builds prestige. Avoids time-wasting 
complaints and costly adjustments. 


IMPRESSIVE—revolves the wheels and demonstrates 
wheel alignment under true driving conditions. 





. EASY TO USE—on the job instructions start profit 

Revolves the wheels and checks alignment flow the day your Dyn-A-Lyzer Is installed. 

under true driving conditions—unaffected 

by inaccuracies of tire, rim, or hub. Whether you want to make more service profit, en- 
joy the prestige-building power of ovtstanding serv- 

ice superiority, or provide MODERN Steering Cor- 


Why Mechanics LOVE the Dyn-A-Lyzer rection Service for your customers, you need Dyn-A- 


Lyzer Service. 





e No positioning of car square with rack. 
Revolves the wheels—unquestioned accuracy. 
The flick of a switch restores all parts to normal pees seee eee eeeeceesy 


Send for complete information today. 


MANBEE EQUIPMENT DIVISION 
185-F1 North Wabash Ave., Chicago 1, Ill. 


position—no rolling—no shaking. 
Checks wheel runout in a matter of seconds. 
Checks Caster, King Pin Inclination and Turning 
Radius in a single operation. 
A glance in the Tractoscope checks tracking. 
Sets Toe and Centered Steering Position to hair- 
line accuracy in a single operation. 
@ Shows when the right correction is being made and 
exactly how far to go. No guesswork. 
e@ No elaborate instrument checking. 


Send complete information about the Dyn-A- 
Lyzer—Manbee’s Dynamic 4-Wheel Alignment 
Analyzer. 


Nome Title 





Company 








Street 
City Zone ____ State 
a amma Ean ame ee ee eee 
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“How Tight Is Tight?” 
L-M Bulletin Asks 


“HoH tight is tight?” asks a 
recent issue of the Lin- 
coln-Mercury Service News. Says 
the article: 

In the opinion of reliable auto- 
motive engineers, the “man-be- 
hind-the-wrench” is of greater 
final importance than the design- 
er, the metallurgist and the pro- 
cessor combined. This contention 
is based on research evidence that 
it is of little value to finish-grind 


Too tight, buckles flange and 


damages gaskets. 


machine parts to, for example, 
.0001 inch accuracy, if the bolts 
used in the assembly are tighten- 








e 


Arrow Setect Quatity 
THERE ARE A DOZEN REASONS WHY! 


1. Every Arrow Generator contains a newly 
rewound, doubly baked Arrow Armature. 
. Every Arrow Generator contains 


Field Coils. 
and... 


10 more equally important reasons 
make ARROW the line most rec- 
ommended by jobbers and dealers. 


GENERATORS _ DH_p. 
’ STARTERS = ae. SS 
R MPANY 5 FORDHAM 


ARROW ARMA 


NEW 


— 
FIELD COILS 
TON 24 MA 





ed so unevenly that these same 
parts are pulled .0002 inch out of 
shape. In fact, cylinder bores 
may be distorted several thou- 
sandths by over-torquing cylinder 
head nuts. 

Many of today’s functional part 
failures, and unsatisfactory serv- 
ice performance resulting in own- 
er dissatisfaction, may very well 
be traced to this “guess-work”’ 
method of tightness which is too 
often measured by the maximum 
muscular brawn of the “man-be- 
hind-the-wrench.” The day has 
long since passed when a good 
mechanic was so classified by his 
ability to tighten a bolt without 
stripping the threads or “busting 
the bolt.” 

Supporting these facts are the 
results of an interesting and prac- 
tical demonstration, proving the 
need for torque testing and ad- 
justment of cylinder head nuts or 
eap screws. In this particular 
demonstration the cylinder head 
nuts were first tightened with a 
regular socket wrench to what 
the mechanic considered the cor- 
rect tightness and the motor was 
run on a test stand. After the 
engine had settled down to a 
steady speed, a torque wrench 
was applied to adjust all cylinder 
head nuts to the specified tight- 
ness. The result was a consider- 
able increase in engine speed at 
the same throttle setting, thus 
proving less friction and wear of 
pistons, rings and cylinder walls 
less noise and a more efficient 
engine. 

Strange as it may seem, fuel 
and oil consumption are directly 
affected according to the applied 
torque on the cylinder head nuts 
and bolts as shown in the follow- 
ing chart from Ford Field Maga- 


zine. 


POUNDS PRESSURE SHOWN ON KEW INDICATING DIAL WRENCH 
128 ‘ 


Effect of torque on oil consump- 
tion. 


Recommended torque values 
and proper sequence in tightening 
cylinder head nuts on current 
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RADIATOR 
ANO WATER 


ceca NO EXPENSIVE GADGETS 
NEEDED 70 ELIMINATE 
RADIATOR RUS7, 
SCALE AND DIRT 


does the trick quickly 
thoroughly - economically 


Some car owners don’t care how much they spend 
for things to slap on their jalopies, but they're 
only a small portion of the market. You make 
your biggest profits catering to the lads with just 
a buck or two to spend. And when these fellows 
are faced with the problem of engine overheat- 
ing, they find the answer in Rust Master. 
Rust Master not only costs very little, but takes no 
time for installation. There’s “No fuss — no _muss 
—just_pour — no_more”. It works while they 
ride — quickly eliminates all rust and scale de- 
posits; prevents new formations; safe-guards the 
cooling system for an entire year. 
The season is here. Push Rust Master and pile up 
some profits. 
MADE BY THE MAKERS OF CARB MASTER, 
SLUDG MASTER AND LEAK MASTER 


PRODUCTS WORK WHie you RIDE 
E Chemical Company 


Mf 
9 Chemists 


\ 
ae" | 56 CREIGHTON ST, CAMBRIDGE, MASS. 
P-CIME SILENT PARTNERS OF MOTOR EFFICIENCY 


es) Se SD 
1 ele Suet DENNIS 





model Lincolns and Mercurys will 
be found in the engine section of 
the Lincoln-Mercury Overhaul 
Manual. 


Purpose of Torque- 
Indicating Wrench 


The torque-indicating wrench is 
a precision instrument, accurate, 
dependable and should be consid- 
ered indispensable in the servic- 
ing of engine, chassis and other 
important parts of the automo- 
bile. Its purpose is to measure 
the applied tension on a bolt or 


nut for final adjustment to the 
specified torque value in foot 
pounds per square inch, according 
to the location and use of the bolt. 

Torque values as specified are 
not necessarily determined by the 
maximum tensile strength of the 
bolt, but rather from the material 
properties, shape and function of 
the related parts to be joined in 
assembly. For example, pressed 
covers and pans may very easily 
be twisted or otherwise distorted 
sufficiently to cause functional 
failure if too much tension is used 





SPRAY GUNS 
36 different models 


2 ® 
i} 


GUN NOZZLES 
1050 combinations 


OIL & WATER 
EXTRACTORS 

7 models to supply 
clean, dry air 








UNDERCOATING EQUIPMENT 
special guns, 9 models of pumps 








AUTO SPRAY BOOTHS 
meet health & safety standards 


AIR COMPRESSORS 
light, medium and heavy-duty 





SIPHON CUPS 
6 models avaliable 


ry 
Vi hat this 


COMPLETE 


OF SPRAY PAINTING EQUIPMENT 
means to you in times like these 


HOSE AND ACCESSORIES 
12 types of hose, 
all accessories 








LINE 


on the attaching bolt or nut. 
Flanges are inclined to buckle, 
gaskets are compressed too tight 
in some spots and wrinkle in oth- 
ers, often resulting in a leaking 
condition. Use of the torque-in- 
dicating wrench for final adjust- 
ments in all cases eliminates 
guesswork, standardizes and in- 
sures a more perfect service job. 


Plymouth Gives Data 
About Rear Axle 


LYMOUTH Division of Chrysler 

Corp. issued the following in- 
formation recently concerning 
rear axle differential pinions and 
side gears: 

Two types of differential side 
gears and pinions have been used 
on past and current model Ply- 
mouth cars. The two types are 
as follows: 





Identifi- 

cation 
Part Length oj Pres- 
Num- Tooth Face sure 
ber approri- Angle 

mately 


Part 





Set A 
Differential 
pinion 
Differential 
side gear 


Set B 
Differential 
pinion 
Differential 
side gear 


867854 9/16 inch 20 


867853 11/16 inch 





1137208 3/8 inch 23°3’ 


1137209 9/16 inch 











inter- 
they 
sets, 


These gears are not 
changeable individually; 
must be used in matched 
such as set A or set B. 
There is no way to determine 
which type of gears are in a rear 


Here is a single source for everything you need for spray painting... from 
siphon cups to undercoating equipment 

The completeness of this line makes buying easier and delivery better. 

The standardization of Binks equipment protects you against delays and 
repair difficulties. Standard pipe threads are used on all Binks equipment... 
and many parts are interchangeable 

Finally, every item is designed to meet the specific needs of the auto 
industry—and so you can count on Binks equipment to produce factory quality 
finishes. IKK 


Ask your jobber cbout Binks complete line and get set for 
the future now. Or write us for full information and prices. 
Binks Manufacturing Company, 3136-40 Carroll Ave., 
Chicago 12, Illinois. 


Use differential pinions and side geors 
that are matched 


axle, until after the differential 
has been disassembled and _ in- 
spected. The gears can then be 
identified by the length of the 
tooth face and the shape of the 
pinion teeth. 


EVERYTHING /OK 


SPRAY Phy | r 








REPRESENTATIVES IN PRINCIPAL U.S. & CANADIAN CITIES « SEE YOUR _—— =e 


80 SOUTHERN AUTOMOTIVE JOURNAL for JANUARY, 1952 





SEALED BEAM « CLASS 1, TYPE A AMBER 


SIGNAL LIGHTS 


for trucks, tractors, trailers and busses 


ail 
fications 








Nlystrated, No. 4301 FENDER MOUNTING TYPE 


SAFETY LEGISLATION IS SPREADING! DISPLAY AND SELL 
THESE EASY-TO-INSTALL, PROFITABLE TURN SIGNAL LIGHT SETS 


12 square inches of illumination flash All sets complete with steering post switch 
bright signals and beam indicator, harness, inline fuse and 

mounting clomps; Tungsol flasher ond oll 
necessary wiring 


All lamps are Class 1, Type A with amber 
lenses for front, red lenses for rear 





Sealed-beam (all glass units supplied 
by General Electric Co.) constructed 
SURFACE FLUSH for long, bright lamp life 


Moisture, dust ond fume-proof 


TYPES OF MOUNTING Weather-resistant, sturdy block en- 


meet every S. A. E. requirement amel finish. 


Available with 6 or 12 volt lamps. 


d PSIices TODAY !? 
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V-8 Ignition 


(Continued jrom page 67) 


tail” terminals must be clean and 
tight 


The Contact: 


The contacts control the coil 
operation and are most important 

A great deal can be learned 
from careful examination of the 
distributor after they 
have been in service for several 
thousand miles. The normal colo 
should be light gray. If the sur- 


contacts 


faces are black, it is usually 
caused by oil, dirt or some foreign 
matter. If they are blue, the cause 
is usually excessive heating, due 
to improper alignment, excessive- 
ly high watts in the primary cir- 
cuit of the ignition coil, high 
resistance or open condenser cir- 
cult, 


Contact Dwell or Cam Angle 


(Fig. 3) 


This is coil “build-up” time and 
is very important. Items affecting 


contact dwell are: irregularities 





amMco TOOLS. INC 


WEALTH AVENUE 


MMO! 
2110 COMMONW EE LLINO'S 


NORTH CHI 





between cam lobes; bouncing of 
breaker points, usually due to 
improper breaker arm spring ten- 
sion; correct alignment of rubbing 
block with correct align- 
ment of contacts 

Breaker arm _ spring tension 
(Fig. 4) is extremely important 
If the tension is great, the 
breaker arm will bounce, causing 
an interruption of the current in 
the coil and missing of the engine 
If the spring tension is not suffi- 
cient, the rubbing block will not 
follow the cam, causing a varia- 
tion of current dwell in the coil. 
The spring tension should always 
be set at the high limit given in 
the specifications, as it will be 
reduced with the rubbing block 
wear. 

If the contacts show a crater or 
depression on one contact and a 
high spot of metal on the other 
contact, the cause is an electro- 
lytic action transferring metal 
from one contact to the other, 
sometimes the result of unusual 
operation of the car. 

A slow-speed driver in city 
traffic or door-to-door delivery 
vehicles will be one extreme, and 
high-speed, long-distance driving 
would be the other extreme. This 
also may be caused by an unbal- 
anced ignition system, and the 
condition can sometimes be im- 
proved by a slight change in con- 
denser capacity. (Fig 5.) 


cams, 


too 


Advance 


Governor and Vacuum 
Units 


These units must be calibrated 
to specifications in order that cor- 
rect ignition timing is maintained 
at various engine speeds and load 
conditions. 

Spark Plugs 

Spark plugs must be of correct 
heat range for each particular 
type of operation and the gap 
spacing must be to specifications 

If the above units are properly 
serviced and maintained the igni- 
tion system will do the job it was 
engineered to do 


GM Issues Traffic Film 


“Let’s Get Out of the Muddle,” 
a 16mm. sound film on the na- 
tion’s highway system and the 
need for community action to 
solve the problem, has been pre- 

ired by General Motors Corp. 

nts of the film for showings to 
ini«.csted groups are available 
witout charge through General 
Motors dealers. 
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LO, RED! | DROPPED IN TO 
FIND OUT WHY THE BRAKES 


When 


ON MY TRUCKS ARE GIVING 
ME SO MUCH TROUBLE. 
WHAT'S THE ANSWER? 


FOR MY DOUGH, MR. 
JAMISON, YOUR POWER 
BRAKES JUST AREN'T BIG 





Trucks Come 
Back for 


WENtoie lie SS 
_ | 7 


When your customers’ only reason for coming back is 
to have a job done over, they won’t become steady 
customers. That’s why it is so important to keep "em 
happy and do the job right the first time. 

Take brakes, for example. Many truck operators 
have beefed-up their trucks to haul heavier loads. 
But the chances are, they haven’t beefed-up their 
power brakes. As a result, their brake linings wear 
out too fast and their trucks are hard to stop. When 
this happens, they blame the guy who has been 
repairing their brakes and that could be you! 

So, build customer goodwill and satisfied come-backs 
by stepping them up to the right size power brake 
with a Bendix Load-Rated Hydrovac. 

Only Bendix* Hydrovac* has a range of vacuum 
power brake models wide enough to let you pick the 
right brake for his loads—no matter what he hauls. 
Write Bendix Products Division, Service Sales, South 
Bend, Indiana, for complete facts about Load- 


Rating. Suse. 6.5. PA 
"Bendix SOUTH BEND 


PRODUCTS DIVISION INDIANA 


OFF 


Export Sales: Bendix International Division, 72 Fifth 
Ave., New York 11, N.Y. « Canadian Sales: Bendix- 
Eclipse of Canada, Lid., Windsor, Ontario, Canada 


ENOUGH TO HANDLE THE 
LOADS YOU CARRY. 





It’s Time to 
MATCH the BRAKING . 
to the LOAD with 


Bendix 
AZ 2)10) Ze 


eo 


THE Ld 
gf 


POWER BRAKE! 


ONLY THE BENDIX FRANCHISE GIVES YOU ALL THESE ADVANTAGES! 


=a 


HORI, 
» ”) 


ROMBER! 


4 LY, 
“és & ety 


Original Equig- 


PaRT® cLeanmen 
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In actual tests 

Actual Laboratory Tests Prove: 
FRAM Cartridges Fram Traps More Dirt than all other popular brands tested! 
out-perform all 
other popular 
brands tested 


Yes, in identical tests under strictest 
laboratory conditions, Fram Car- 
tridges removed more dirt, and 
removed it faster, than all other 
popular brands tested. The chart at 
right shows the results at a glance. 
So here is proof positive that FRAM 
FILTERS BEST! Remember it . . . 
it’s important to your customers’ 
cars ... it’s vital to your sales. 











Yes, conclusive proof that Fram Filters Best! 











And FRAM Cartridges 
are custom-engineered 
for every filtering job 


Today’s modern engines have specialized lubricat- 
ing systems that require specialized filtration. No 
single cartridge can fit every requirement and do the { 
job right. Some engines have by-pass filters. Others 
use full-flow filters. And because the basic principles 
of these two methods are different, cartridges for 
these filters must be of different design for top 
efficiency. That’s why Fram specially designs 
cartridges for every job. And this Fram custom- 
engineering is another reason why Fram Filters Best! 
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Now you can pass on fo your customers 
this absolute proof that your line of FRAM 
Cartridges is the best in the world! 





This great story of proven quality 
can help you build your FRAM 
Filter and Cartridge business to 
heights you never dreamed of! 
Make sure you tell every cus- 
tomer who comes in about this con- 
clusive, scientific proof . . . and 
watch your cartridge profits Grow! 


Ask your Distributor 
Salesman to show you 
“FILTER FACTS” 


This revealing book explains in full 
detail the different methods of 
filtration . . . explodes false claims 
. . . Offers additional proof that 
FRAM FILTERS BEST! 


FRAM CORPORATION 
Providence 16, R.1. 
in Canada: J. C. Adams Co., Lid., 
Toronto, Ontario 


Intensive national advertising and 

more than 200 giant billboards all 

over the country are telling motor- 

ists to phone Western Union Opera- 

tor 25 for the name of their Fram 

Dealer. Get your share of these : nm : 

calls. Make your share of Fram os Fae al 
sales and profits. Cash in on the % 

hottest money-making proposition - : OiL + AAR + FUEL + WATER 
in the industry. Sign up now as a . 
Fram Dealer! 
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Regulations and News Items Alon¢ Federal Row 


Use of Aluminum Radiators 
Could Become Future Policy 


If automobile manufacturers 
change to aluminum radiators, in 
view of all the new engineering 


involved, they would probably sion of the National 


continue using aluminum instead 
of returning to copper, a spokes- 
man for the Motor Vehicle Divi- 
Production 





Barrett Offers: + 


LOL PROFITABLE 
BRAKE SERVICE 


Garett BENCH TYPE 
RADIUS BRAKE SHOE 
GRINDERS 
3 Models Available: 

B-350A, B-75 and B-75-1* 


B-350A 
For Larger Shops 


_ B-75 For Smaller Shops 


tain high quality production in the busiest brake 
shops. Center compensating adjustment assures 
high speed — 8 shoes in less than 4 minutes! 


Barrett bench type Radius Shoe Grinders precision 

fit lined brake shoes 9° to 16” in diameter. All 

models have the rugged capacity needed to main- 
*Attaches to Barrett B-51C Reliners. (Not illustrated) 





The Famous 


LRON Vekter 


MINIT BONDER AND 
DE-BONDER 
De-bonds old lining or super-nonds 
lining to brake shoes in 3 to 5 

minutes. 


SHOE CONDITIONER » 
Conditions shoes in a few seconds for 
better bond. Motor-driven dust collector 
available extra 


BOND-TEST-R 


Tests bonded lining under factory speci- 
fied pressures. Detects unsafe bonded 
shoes before installation. 





The world's most versatile and 
lowest-priced drum recondi- 
tioner. Timken bearing equipped 
— accurate and dependable. 
Machines, grinds and hones 
drums and performs 5 other 
profitable operations for users 


BARRETT EQUIPMENT CO. 


The World's Finest Brake Service Equipment 
21st and Cass . St. Lovis 6, Mo. 
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Authority told the Primary 
Copper Producers Industry Ad- 
visory Committee at a_ recent 
meeting. 

There has been tremendous 
pressure within the automobile 
industry itself to see what could 
be done with aluminum as a sub- 
stitute for copper, this official 
said. He predicted it would take 
at least two years to get into pro- 
duction with an aluminum radia- 
tor and get it into automobiles 
coming off the assembly lines 

While admittedly copper still is 
in short supply, there is no likeli- 
hood that the scarcity of this criti- 
cal material will be a permanent 
one, the primary copper produc- 
ers said. 

The copper supply may be rela- 
tively better than the aluminum 
supply in two or three years be- 
cause of the probable aluminum 
demands of the aircraft produc- 
tion program, the industry advis- 
ory committee asserted. 

Industry members said they 
took exception to what they de- 
scribed as efforts by the govern- 
ment to bring about the substitu- 
tion of other materials for copper 
on the assumption that the copper 
shortage will be a permanent one. 
They asserted specifically that all 
automobile manufacturers have 
been urged to substitute alumi- 
num for copper and they ques- 
tioned the advisability of such ad- 
vocacy. 

Figures were presented on an- 
ticipated increases in the supply 
of copper during the period of 
1952-55. A committee spokesman 
expressed the belief that in two 
years those concerned with the 
situation will be wondering what 
to do with copper instead of wor- 
rying about allocations. 


ADJUSTING CAR CEILINGS 


Manufacturers of passenger au- 
tomobiles have been authorized 
by the OPS to reflect in their ceil- 
ing prices increased costs due to 
their current use uf more con- 
version steel than they used in 
the period preceding June 30, 
1950. 

They have also been authorized 
to calculate adjustments in their 
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FROM THIS FACTORY... 





AUTOMOTIVE ELECTRICAL EQUIPMENT 
SWITCHES - TRAILER CONNECTORS - PLUGS & SOCKETS 


dy COLE-HERSEE 


A NAME BUILT ON QUALITY 


COLE-HERSEE CO. 20 OLD COLONY AVE., BOSTON 27, MASS. 
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ceiling prices under the so-called 
Capehart amendment to the De- 
fense Production Act of 1950, 
which provides for inclusion of 
costs in addition to those provided 
under Revision 1 to CPR 1 and 
under the amendment covering 
increased costs for conversion 
steel. 


ALLOTTING COMPRESSORS 


Reduced copper allotments in 
the first quarter of 1952 will cut 


the output of compressors about 
45 per cent below the rate of pro- 
duction in the last quarter of 
1951, the manufacturers’ industry 
advisory committee of NPA has 
estimated. 


MANUFACTURING TRAILERS 


In line with its efforts to main- 
tain a high level of truck-trailer 
production, the National Produc- 
tia Authority has announced it 
will request the allotment of ma- 





- FAITHFUL 
FRIEND OF 
JOHN DEERE 
CUSTOMERS 





® New JOHN DEERE MODEL “8 
—an ideal general purpose tractor 
Right from the start of the farm tractor industry, Burd Piston Rings have 
successfully met the rugged requirements of leading tractor manufacturers. 
A typical example of thidependable repugagion is John Deere’s use 
of Burd Piston Rings for twentyelite years as gfiginal equipment. It is a reputation 
that could only be earbed by eaiperience—specialized 
experience in engineeringy ia ipitpductatmly gnd in the proper application 
3 farm tractor service. 


im Rings to meet the most rigid 


standards established by the farm euipment and automotive industries. 
hy 


BURD PISTON RINGICOMPANY ¢ ROCKFORD, ILL. 


DIVISION OF THE GABRIEL COMPANY 


of piston rings for he 


You can always depend upon Burd 


“I STON 


TRACTOR 


RING” 





terials sufficient to permit con- 
struction of 16,000 truck-trailer 
units in the second quarter of 
1952. This would be 1,500 more 
units than were approved for the 
first quarter. 


LIMITING TIRE TYPES 


Despite reports to the con- 
trary, NPA emphasized last month 
that there is no possibility that 
government restrictions on the 
manufacture of white - sidewall 
tires will be relaxed in the near 
future. 

Restrictions on the consump- 
tion of total new rubber, both na- 
tural and synthetic, will be large- 
ly eliminated after Jan. 1, NPA 
stated. 


MAKING TRUCK BODIES 


Production of 96,000 truck 
bodies is authorized for the first 
quarter of 1952, as it was in the 
fourth quarter of 1951, the NPA 
has announced. Allocations of 
material and production author- 
izations made thus far by NPA 
generally have been adequate to 
meet needs of the trucking indus- 
try and users for bodies, the 
Truck Body Manufacturers In- 
dustry Advisory Committee stat- 
ed last month. 


KEEPING LICENSE PLATES 


Owners of the nation’s more 
than 52,000,000 motor vehicles 
will have to use iheir 1952 license 
plates in 1953 also, the NPA an- 
nounced late last month. 

In a move to conserve steel and 
aluminum, NPA said an agree- 
ment had been made by the 
American Association of Motor 
Vehicle Administrators and the 
NPA Consumer Durable Goods 
Division whereby these materials 
will be allocated quarterly to each 
state for the manufacture of tags, 
clips or tabs to revalidate 1952 
plates for use in 1953. This will 
save about 80 per cent of the steel 
and aluminum previously allocat- 
ed for the manufacture of full-size 
plates, the NPA said 

In 1950 a total of 34,000 tons of 
steel and aluminum was process- 
ed for license plates. Require- 
ments for materials to make plates 
have expanded steadily as a re- 
sult of the increasing number of 
motor vehicles on the road 
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AMATCH? « 


It’s tough to strike the right match 
in black for spot or panel painting. It 
can be too light... it can be too dark, 

But if it isn’t right, I’m in for a lot of 
extra work. Believe me, I’ve got a match 
now! I use Martin-Senour special 
purpose black lacquers and enamels. 
That’s the way to get the best match... 


the best coverage...the best adhesion 





and the best appearance. Do as I do: 
Count on Martin-Senour BLACKS and you'll 


be satisfied...and your customers will be too. 


wm R. Boyd, Quality hev 


“We find that Martin-Senour _liance. That's true for every job 
Blacksmeetallourrequirements from spot and pafiel repair to 
for match, density, fill and bril- complete overall refinishing.” 





rr 
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&r Electric Gori 


You've got the best for yourself—and your customers—when you 
have Wagner Lockheed Hydraulic Brake Fluid. This popular brand 
is first in use, first in sales, and first in acceptance. It has been the 
“STANDARD of QUALITY” for 28 consecutive years. It's chemically 
BALANCED for maximum efficiency under all driving conditions. 

Wagner Lockheed is an all-season fluid. It does not corrode or 
rust the system, does not cause the cups or hose to swell, does not 
form any gummy residue, and does not evaporate rapidly. 

Wagner Lockheed Hydraulic Brake Fluid is a safe, dependable 
fluid that you can use and recommend with full confidence. Available 
in 12 oz., quart, gallon, 5 gallon, 30 gallon and 54 gallon containers. 

You can depend upon Wagner quality because Wagner products 
are used as original equipment by automobile, truck, and trailer 


manufacturers. 
Wagner Electric G@rporation 
6362 PLYMOUTH AVE., ST. LOUIS 14, MO., U.S.A. 


Branches in principal cities ond in Canada) 


draulic 
+ Bulletins on Hy 
e lates 


th 


send ™ 


Serviein 


Please 
Brake 


LACT IAL 


FiRM N 
ADDRESS 


nane in brake service Wein 


g—" 


AME 


SOUTHERN AUTOMOTIVE JOURNAL for JANUARY, 1952 








ae 


WANTED: MORE PLANS 
Fernandina, Fla 


Gentlemen: 

On page 96 of your November 
issue there was a request for auto- 
motive repair shop plans from Mr. 
Howard Hout of Albany, Ga. We 
note that you sent him some tear 
sheets of plans published during 


the last several years. If you can 
do this same service for us, the 
favor will be greatly appreciated. 
L. LASSERRE, 
Lasserre Motor Co. 

We regret very much that our 
supply of back issues from which 
these tear sheets could be taken 
has been exhausted. Most of the 
plans were published during 1946- 








INTO EVERY REPAIR JOB 


with 


CAE 





Dependable and Profitable 


When you service a car with MASTER BRAND PARTS you 
know you're replacing with equipment that will give 
long, dependable performance. No worry about kick-backs 
traceable to materials. No worry about safety for the 
motorist! Conscientious workmanship on your part and 
precision manufacture on ours, make a team that can't be 
beat. Price and quality are important to every customer. 
With MASTER BRAND quality plus economy you can 
produce a first rate job every time at a price your customer will like. 


Chefford Master Mfg. Co., Inc. 


FAIRFIELD, ILLINOIS 





A column of informal 

comments about the 

automotive trade and 
its problems. 





48 and, as you can appreciate, 
space limitations make it imprac- 
tical for us to retain many copies 
of issues more than two years old. 


ANOTHER SON??? 


Alton Costley inquired around 
among Virginians before he pull- 
ed a little joke in his address be- 
fore the convention of the Auto- 
motive Trade Association of Vir- 
ginia recently. They seemed to 
think it was all right, so he told 
this one: 

“Down in Georgia (where he’s 
the Chevrolet dealer at East 
Point) we think of Virginia as the 
‘mother of presidents. Now I 
hear that she’s pregnant again.” 

There may be something to 
that, as the association endorsed 
U. S. Senator Harry F. Byrd of 
Virginia for the White House. 


HE WON—EASILY! 


Tom Frost, the ever-genial 
Ford dealer of Warrenton, Va., 
filled out one form with no diffi- 
culty the other day. He had to 
report his expenses in connection 
with being elected to the House of 
Delegates of the Commonwealth 
of Virginia. “I didn’t have any 
expenses,” was Tom’s comment. 

The fact is that he was unop- 
posed. His friends actually ran 
him for the office and, being well 
known in his section and well 
liked, he walked away with the 
office. 


SHOWROOM TRAFFIC 
The “traffic jam” in Roanoke, 


Va., was something different—in- 


Please address any comments 
to: Shop Talk, Southern Auto- 
motive Journal, 806 Peachtree 
St.. N. E.. Atlanta 5. Ga. 
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side the showroom of Johnson- 
McReynolds Chevrolet Corp. and 
caused by just half a car. About 
1,200 people took advantage of the 
chance to study cut-away models 
showing the units of an automo- 
bile. The displays ranged all the 
way from a cut-away brake to a 
full-size half-body. 

“Without a doubt, everyone 
who saw the show was very en- 
thusiastic,” reported Sales Man- 
ager W. A. Jarrett. “We had 
school children, mechanics and 
people of all walks of life who 
benefited greatly by seeing the 
inside of how an _ automobile 
works.” 


HE HAD °EM ROARING! 


Before Alton S. Farris relin- 
quished the president’s gavel to 
his successor, he had gotten off 
some healthy slices of his dry wit 
at the big annual blow-out of the 
Atlanta (Ga.) Automobile Asso- 
ciation last month. (Photo on 
page 131.) 

“Old association presidents 
don’t die—they just live and 
testify,” was one comment from 
the Dodge-Plymouth dealer. 

And when he was accepting the 
handsome gift customarily given 
the retiring president and his wife, 
Farris blandly said: 

“We are happy to accept this 
lovely silver service if you gentle- 
men will assure me that after I 
am no longer president there will 
be no investigation.” 

As if an afterthought, he turned 
to Harry Sommers of Atlanta, the 
past president of the National 
Automobile Dealers Association 
who was sitting at the head table, 
and added: 

“How about it, Republican?” 

Sommers has been a leader in 
the GOP for years in the South. 


IT’s NOT WOOD! 


Take a second look at that pic- 
ture (page 57) of Claude Baugher 
sitting in his office. Pretty white- 
pine paneling in his office, isn’t 
it? Aren’t the wooden doors at- 
tractive too? Yes—and no. The 
“wooden” doors aren’t, really. 

A local painter was called in 
to deceive visitors to that office, 
as the doors actually are steel. 
You’d never guess it from the 
“knots” and “grain” which the 
skillful brush-wielding created. 

One man did half-way catch 


on, though. He was amazed to 
see that a “wooden” door’s hinges 
had been welded to the jamb. A 
thump on the door and he was 
wised up. 

The same painter did the job 
on the safe which appears in a 
corner. 


MORE THAN A WISH 


Anniston 4la 
Dear Sir: 
I am 


attaching a copy of a 


Christmas card that the Anniston 
jobbers are mailing to the trade 
As you probably remember, we 
have what is known as The Parts 
Men Club here, made up of the 
parts men with the car dealers 
and automotive jobbers of this 
community 

As an objective, The Parts Men 
Club sponsors the Calhoun Coun- 
ty Cancer Relief Society and that 
is the reason that this year’s dona- 
tion was made to that association 
We do not know how it will all 
work out, but what we know now 





BATTERY ‘ 


ANTI corrosive 
BATTERIES 





bin... 


SOUTHERN AUTOMOTIVE JOURNAL for JANUARY, 1952 


P. O. BOX 6208 


PROTECTS BATTERY POWER! 


How many times a day do you see a reproduction 
of the above picture? Nearly every time you 
raise a hood, don’t you? Well, that’s how many 
chances you have to sell SHEELD, the anti-corrosive 
for batteries. SHEELD positively stops corrosion and 
it’s so easy to sell. Just point out the corrosion to 
the motorist. Tell him what it does . 
from the battery, destroys cables and carriers and 
makes the generator work overtime. Tell him about 
SHEELD .. . that it'll definitely stop corrosion. You'll 


.. drains power 


be surprised at the high percent- 
age of sales you make. Also, you 
can sell SHEELD every time you 
sell a new battery, cable or car- 
rier. Stock SHEELD today! 


Sheeld, Inc. 


DALLAS, TEXAS 
For Export 


SITCO @ P.O. BOX 117 @ DALLAS 1, TEXAS © U.S.A. 





leads us to believe that this plan 
will eliminate one of the big head- 
aches that always occur at this 
time of year. 
P. J. SAWYER 
East Alabama Auto Parts Co 
In addition to warm holiday 
the Anniston Automo- 
tive Distributors included 
this the card: “This 
Christmas, therefore, in place of 
our usual gifts, in the name of our 
friends and customers, we are 
presenting to the Calhoun County 
Cancer Relief Association $1,000.” 


greetings, 
Parts 
message on 


FROM NAVY TO OIL 

Ex-servicemen may be interest- 
ed to know that the roundup on 
page 51, showing the outlook for 
motor fuel this year, carries the 
byline of one of the youngest ad- 
mirals in the history of the U. S. 
Navy. Harold B. Miller was com- 
missioned a rear admiral in 1945. 
He was born in Newton, Iowa, in 
1903. 

He was director of the Office of 
Public Information of the Navy 
in 1945-46 and was twice awarded 





2 NEW FEATURES 


Filler Tob pops up when pressed with 
thumb nail 


Use Filler Tab to plug 
hole for stronger 
repairs 


Use tab to remove Hol- 
land cloth—No picking 
ot edges 





Send Your Name and Address 
TRIAL 

Yor FREE one 

NO OBLIGATION! 





MONKEY GRIP SALES CO. 


5320 HARRY HINES BLVD 


We invite you to try a new 
Monkey Grip Sizzle Patch — 
with FILLER TABS, and the 
faster firing PERFORATED 
Sizzle board. Send for a 
FREE Sample, you'll like it — 
and so will your customers 


IT’S 
PERFORATED 


FASTER 
FIRING! 


EVEN 
BURNING! 


Ss 


° DALLAS, TEXAS 





the Legion of Merit during his 
active service, which included 
handling public information for 
Admiral Nimitz in 1944-45. 


SAYING IT NICELY 
New York, N. Y 
Dear Sir: 

We knew there was something 
that we'd almost forgotten! 

We’ve been so busy hunting for 
that extra-special Christmas tree, 
digging fruitlessly in the hall 
closet for last year’s tree stand, 
trying to find just the right pre- 
sent for Junior, Grandfather, 
Aunt Grace and the rest . . . that 
we nearly forgot something that 
all of us here consider mighty im- 
portant. 

And that’s to thank you for 
your publication’s cooperation and 
interest in Oakite and its activities 
during the year past, to tell you 
how much we have enjoyed our 
pleasant relationship with you 
and your staff at all times and to 
wish you a Happy Holiday Sea- 
son, good health and good for- 
tune in the year that lies ahead! 

Puitie T. WapeE, 
Advertising Manager, 
Oakite Products, Inc 


FRIENDS NOTICED IT 


Fort Worth, Texas 
Dear Sir: 

I want to express my apprecia- 
tion of the very nice manner that 
Mr. Baron Creager, your South- 
western editor, presented the 
story concerning our service de- 
partment operation. We have re- 
ceived many fine compliments 
from friends and acquaintances 
who have read this article. Again 
may I say, thank you for a fine 
job 

I. R. Ozmun, JR., 
Service Manager, 
Frontier Pontiac, Inc 


A REAL ASSOCIATION 

There are still some live cities 
where automotive folks haven’t 
gotten together in recognition of 
their common interests. One spot 
where they have, however, is 
Columbia, S. C. Its extensive 
membership includes new-car and 
used-car dealers, independent ga- 
ragemen and parts and equipment 
jobbers. A tip of the big sombrero 
to you! 
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Chemical Companies Form 
Own Organization--AMCI 


Pee the meetings of Motor 
and Equipment Wholesalers 
Association in Chicago last month, 
a number of automotive-chemical 
manufacturers met and formed a 
new association, the Automotive 
Maintenance Chemical Industries, 
which will identify itself by the 
initials AMCI. 


Since there was no existing or- 
ganization in the automotive in- 
dustry that dealt with the prob- 
lems of standards and distribution 
of the chemical manufacturers, it 
was felt that an organization of 
their own would enable them to 
render a better service to whole- 


salers, dealers service men and 





NOW... 


One Complete Repair Kit 
For Drive Line Overhauls 


The “All-in-One” Kit consists of the National Drive Shaft Bushing & Seal Assembly, 
Steel Ball Housing with Drive Shaft Housing Repair Unit, and Universal Transmis- 


sion Case Ball Seat. 


——> 
———> 
satt o 2S. HOUSING ~ [onive snart f) 
HOUSING REPAIR UNIT , BUSHING 
——~ omen 
——» 


These kits make a complete repair and save discarding a transmission case—drive 
shaft and drive shaft housing. You can make quicker, more profitable repairs with 
National “All-in-One” Kits, and yet build customer good-will, because they save 


major repairs. 


For Most Chevrolet Cars & Pick-Ups, Most GMC Pick-Ups. 
A 





Ynj\\NATIONAL MACHINE WORKS, INC. 


Y’ 0. BOX 4305 AUTOMOTIVE PARTS MANUFACTURERS OKLAHOMA CITY 9, OKLA 


Wy, 





car owners. The activities of the 
AMCI will in no way conflict with 
those of any other automotive 
association. 

Frank M. Speaker is the execu- 
tive manager. Headquarters are 
at 412 Fifth St., N. W., Washing- 
ton 1, D. C. 

The association elected as its 
first president R. E. Wait, Jr., 
Casite Division of Hastings Manu- 
facturing Co. Chairman of the 
board is S. V. Hirschman, presi- 
dent of Petroleum Solvents Corp. 

Other directors are: O. C. Hola- 
day of Ramsey Corp., J. H. Cat- 
tell of Warner-Patterson Co., W. 
S. Coles of The Shaler Co. and H. 
J. Enders of Permatex Co.. Inc. 


Chevrolet Again Reports 
Top Vehicle Production 


or the 12th consecutive year, 

Chevrolet Motor Division has 
claimed leadership in automotive 
production in 1951. Output of 
1,500,000 units gave the company 
top volume in both the passenger- 
car and truck fields. 

The total was the second best 
on the division’s annual domestic 
plant records, but due to govern- 
ment material restrictions repre- 
sented a decline of 25 per cent 
from the previous year. There 
are now more than 12,000,000 
Chevrolets on the road, it was 
said. 


Fowler Heads N. C. Group 


O. F. Fowler of Modern Chev- 
rolet Co. has been elected presi- 
dent of the Winston-Salem (N. 
C.) Automobile and Truck Deal- 
ers Association. J. E. Dodge is 
vice-president and E. B. Rannells, 
Jr., is secretary-treasurer. Direc- 
tors include: Matt Howell. W. H. 
Stevens, E. J. DeTamble and R. 
E. L. Moorefield, Jr., the retiring 
president. 


Chefford Advances Waldherr 


John Waldherr. Jr., has been 
pointed director of engineering of 
Chefford Master Manufacturing 
Co., Fairfield, Ill. He joined the 
firm in 1947 and had been chief 
design engineer since 1949. 


Calhoun Heads Dallas Group 


W. W. Calhoun, partner in Mc- 
Colister Chevrolet Co., Dallas, 
Texas, has been named president 
of the Authorized New Car Deal- 
ers of Dallas. Inc. He succeeds 
J. Bruton Orand. 
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ANOTHER ONE OF BLUE STREAK’S 
36,000 BOOSTERS! 


When we say this Blue Streak coil and the connection 
it makes is waterproof, we mean you can even sub- 
merge it in a fish bow] full of water, turn on the juice, 
and it won’t bother the coil or the fish. (You can see 
why this coil will never fail whether in a driving 
rainstorm, on a flooded road or under high humid 





conditions. ) 


The three-tiered pagoda top protects the coil against 
surface leakage or flash-over of high-tension current. 


Ask for Blue Streak the next time you order coils—as When a Kentuckian gets enthusiastic 
about something, it must really be 


well as the other premium-grade Blue Streak parts. good. Mr. E. L. Elliott, Franklin, 
Standard Motor Products, Inc., Long Island City 1, Ky., writes “The Blue Streak igni- 
‘ a tion bulletins are wonderful, because 
New York. they tell you in simple language 
everything you have to know about 
ignition jobs, and enable you to make 


* 
SIEOSS ++ greater profits by teaching you how 
Botret you" to do the job in 'ess time.” 


COILS + POINTS * CONDENSERS + VOLTAGE REGULATORS + HEADLIGHT RELAYS + DISTRIBUTOR HEADS & ROTORS + DIMMER SWITCHES + WIRE & CABLE 
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Dear Bill, 


iP: gga is holding | H & N UT B U a r E R WRITES 
cantneae having more cool- 2G TAY BUD DY 
“/ 


ing-system leaks than usual. Good 


thing we had enough anti-freeze a) ay) 
to make replacements for those 
losing theirs. Can’t blame it all 
i { 
fog [ 


on inspections at the time the 
anti-freeze was installed. Seems 
some of these jobs just won’t hold 
coolant but a couple of months at 
a time before needing a caulking 
job at one point or another. 
Seems to me a lot of guys are 











being short-sighted in failing to 
prepare for servicing automatic 
transmissions on at least some of 
the makes of cars they service 
mostly. These transmissions 
should make up a large service 
market before too many years 
have passed, in view of the high 
percentage of the cars being 
equipped with them at this time. 
We already have enough of this 
work to keep a couple of the boys 
busy most of the time. Occasion- 
ally they get a run of the work 
that swamps them for several 
days. It won’t be too long before 
all used cars and third-owner 
cars will need this service too. 
Since we’ve been using tension 
wrenches on a number of units 
according to factory recommenda- 
tions, we’ve been getting some 
peculiar reactions from some of 
our mechanics. Some feel that 
they still could set up any job by 
“feel” and try to blame the 


’ O y wrench for any difficulties they 
Y wick Reference — y difficulties they 


We try to point out to them that 


most the mistakes are due to mis- 
understanding of the mechanic 
rather than fault of the wrench 
For instance, several instances of 
1 9 s 2 é D 5 T ; re] bs insufficient tightening brought 
the complaint that “I set the job 
Will soon be available. Your N.A.P.A. up with a —" — on the 
‘orrect reading, < t just ain’t 

Jobber will place his order in February. “tea” ee 
BE SURE YOUR NAME IS ON HiIS LIST. We looked into the job a little 
CALL HIM NOW! further and discovered that there 
was sometimes a ten or 15 lbs. 
ad run-down resistance in the screw 
: or nut. If this resistance per- 
After February will be sisted right down to the point that 
Too LATE! actual tightening began and the 
- mechanic only set the job up to 
the recommended tension, na- 
turally the job was too loose by 
exactly the run-down resistance. 
After we got ’em in the habit of 
adding the run-down resistance 
to the tightening reading, we got 

(Continued on page 102) 
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Mac’s eye for a pretty figure is about to 
put him in the hole—but figures on 
Monroe Shock Absorber replacement 
sales are putting many dealers and serv- 
ice station operators right on top of the 
world! With car owners becoming more 
and more “shock absorber conscious’’, 
and with more cars than ever using 
direct-acting shocks, practically every 
driver who comes in is a shock absorber 
prospect—or soon will be. And remember 
it’s easy to sell customers on replacing 
with new smoother riding MONRO- 
MATICS! 
Why don’t you join the profit parade? 
See your jobber or write the factory for 
complete information about fast-selling, 
money-making MONRO-MATIC 
Shock Absorbers. 


OVER HALF THE CARS 
WEED NEW SHOCK ABSORBERS 


—- ~~ fn 4 


38 for 1 year 
or 12,000 


miles. 


Guaranteed 


— 


For Big Profits in this Big Market, Specify 


MONO MAT SHOCK ABSORBERS 


There are more than 20 million cars on control equipment on every car that you 
the road today with direct-acting shocks service. When replacing shock absorbers 

and more than half of them need re- always install MONRO-MATICS, the 
placements now! Don’t missthis big prof- amazing new shocks with automatic 
it opportunity. Be sure to check the ride adjustment for all loads and roads. 


MONROE AUTO EQUIPMENT CO. 


Monroe, Mich. — World's Largest Maker of Ride Control Products 
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~~ DETROIT ALUMINUM & | 


A Basic Supplier of Engine Bearings to the 





YWHERE! 
michigan 
HH Thom 


efigine bearings 


GIVE YOU MORE FOR YOUR MONEY! 


MORE PRECISION-BUILT QUALITY 
Michigon Hi-Therm Bearings are quality 
controiled-to the highest precision stund- 
ards in the: industry Built’ by original- 
equipment experts, they ore engineered 
for longer bearing lifeeunder all bear- 
ing loads. 


MORE TROUBLE-FREE PERFORMANCE 


Patented Thin-W all construction, Zero Tol- 
erance; Pertect Bearing Back . . . these 
are original EGUipment features that assure 
you finer bearing performance for all 
replacement applications. 


? 


MORE DEPENDABLE BEARING LIFE 


For more than 25 years Detroit Aluminum 
& Brass Corporation has been producing 
bearings to the most exacting specifica- 
tions of America’s foremost automobile 
manufacturers. This is your guarantee for 
more dependable replacement bearings! 


MORE ENGINEERED ECONOMY 

From crown to parting line, tolerances 
are held to .000125". Edges are abso- 
lutely squarea for a seal that is tight! 
This means more economy of perform- 
ance ... more economy of installation in 
every bearing job you do! 





yy 





gan Hi-Therm Bearings install faster 
last longer than any other replacement bearings! See your 
Jobber today! Ask for Michigan Hi-Therm Engine Bear- 
ings .. . Take no substitutes! 


Don't take our word for it . . . try Michigan Hi-Therm 
Engine Bearings in the very next job you do! 


See for yourself, as thousands of mechanics have, why Michi 


perform better 





# 


» 3 ——— 
ee rae a 
TR aie osaho ene? 


BRASS CORPORATION 


Automotive Industry for more than a Quarter-Century 


DETROIT 11, 
MICHIGAN 


Oumt tt Frat 


HiRSIG 

















Nutbuster Letter 
(Continued from page 98) 


some place. 

Notice some of the 1952 cars are 
coming out with booster brakes 
operated by a treadle near the ac- 
celerator pedal. This should re- 
duce the reaction time necessary 
for emergency stops and maybe 
get some of these cars stopped be- 
fore they mix it with something 
or somebody. 

A fellow was in the shop a few 
months ago with a similar set-up 


on his car. A booster cylinder 
with a slave cylinder was piped in 
ahead of the regular master cylin- 
der and was controlled by a pedal 
set over the regular accelerator 
pedal but with the pivot pin near 
the center of the pedal. 

On the downward movement of 
the foot, the throttle was control- 
led. But after the pressure was 
removed and the pedal returned 
to idle, the foot could be tipped 
back farther so that the power 
brake could begin application of 
the brakes. Thus, by simply rock- 





Don't J ib Stick Your 
we 


) 


“Mr. Giraffe’s” long neck probably gets him into a lot of 
trouble. You can be positive you wouldn't be “sticking 
your neck out,” when you put the Warco Quality Line of 
automotive chemicals to work in your shop. The Warco 
Laboratory Tested Line is backed by 15 years of satisfac- 
tory performance to car, a ‘ 
and bus owners 


truck, 
the world over. 


Ask your Jobber about 
the Warco Quality Line 
of automotive chemicals 
— they'll enable you to 
in many 
overhaul 


render services 
branches of 
maintenance. 


Write for our catalog featuring the 
complete Warco Line 


Sole Manufacturers of 
WARCO Grade “A” Products 


WARWICK LABORATORIES CO. 
334-42 Cleveland Street, Brooklyn, N. Y. 


Neck Out! 


HYoRaULic 
BRAKE 
Fiurwp 


WAREHOUSES 


Herman J. Downey Co. 
Birmingham, Alo. 

Parts Warehouse Co. 
Dallas, Tex. 

Warehouse Service Co. 
Houston 3, Tex. 

West Coast Rep: 

M. L. Bud Cohn 

Los Angeles, California 





ing his right foot the driver con- 
trolled both acceleration and brak- 
ing. The regular brake pedal 
could be used at any time desired 

Don’t mind their getting these 
cars so they almost drive them- 
selves, but if they get them so 
they can start fixing themselves, 
look out! 

Yrs, 
Ed. 

Keys and Locks 

(Continued from page 68) 


All side-bar locks furnished to 
the field by the Parts Department 
are uncoded; that is, they are 
furnished without _ tumblers, 
springs or spring retainers: these 
parts are serviced separately. The 
tumblers come in four different 
depths indicated by colors “C” 
for copper, “N” for nickel, “B” 
for black and “Y” for yellow. 

The side-bar locks as used on 
Chevrolets have six tumbler posi- 
tions, and in looking up the cut- 
ting code, the following may be 
used as an example After key 
code number is dete: :ined, eith- 
er from key or from number 
stamped on lock cylinder, refer 
to your code book and record the 
key cutting information as _ fol- 
lows: 

Key cutting Key cutting 
code code 
Numerical Alphabetical 
2-3-2-1-2-4 N-B-N-C-N-Y 


Key or 
lock code 
Number 

8109 
Cutting 
or 
tumbler 
position 
from 
head 


of lock 


1-2-3-4-5-6 1-2-3-4-5-6 


The numbers or letters (de- 
pending on code book) which are 
written above the cutting or tum- 
bler position indicate the different 
color tumblers which are to be 
dropped into each tumbler slot of 
the lock: “C”—copper, “N’— 
nickel, “B”—black, “Y”—yellow. 

Note: If code book used lists 
the key cutting code numerically, 
the numbers must be transposed 
to letters as previously stated in 
order to select proper colored 
tumblers for installation into the 
lock. 

In cases where a code book is 
not available, the diagram as 
shown in Fig. 3 may be used to 
determine the tumblers required 
to assemble an uncoded lock 
cylinder. 

1.—Lay the key on the diagram 
(Fig. 3) with the bottom of the 
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key flush with the edge of the 
drawing, head and point carefully 
lined up. 

2.—Read the code in letters 
C-N-B-Y from the head of key 
to the end from positions 1 to 6, 
inclusive. As each depth is deter- 
mined, write that letter in the 
blank space provided above the 
position numbers (1-2-3-4-5-6). 





3.—With the key properly lined 
up on the diagram, all cuts that 
show in the first section are to be 
marked “C”, 

4—Cuts that fall in the 
black section, mark “N”. 

5.—Cuts that fall in the white 
section, mark “B”, 

6.—Cuts that fall in the second 
black section, mark “Y”. 

After the letters (C-N-B-Y) 
have been determined and writ- 
ten above the cutting positions the 
lock cylinder should be assembled 
as follows: 


first 


Lock-Cylinder Assembly 


1.—Hold cylinder with head of 
cylinder away and starting at the 
head of the cylinder insert the 
tumblers in their proper slots in 
the order called for by the code, 
ribbed side toward you and long 
point down (Fig. 4). 
2.—After all tumblers are in 
place, check for correctness with 
the code. Then press tumblers 
down with one finger (Fig. 5) 
3.—Insert one tumbler spring 
(Continued on page 135) 





FAVORABLY 
KNOWN the 
World Over! 


























From Tacoma to Tallahassee, from Memphis 
to Malaya, Andrews Ignition Parts, Wire and 
Cable are used and relied on by experienced 


Complete line of 





Mechanics, because: 1. 


ORDER FROM 
YOUR JOBBER 


quality merchandise. 2. Fast turnover of 
packaged profits. 3. Guaranteed for customer 
satisfaction. Wherever there’s an automo- 
bile you'll find Andrews parts to help serv- 


ice it. 


ST. LOUIS 
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Keep Up To Date... 
Send ln The Card for... 


@ more information about NEW PRODUCTS on following pages 
@ copies of these new FREE CATALOGS AND BULLETINS 


101. WRITE FOR CURTIS LITERATURE 
ASSEMBLY KIT C-6—Gives full information 
on Curtis Air Compressors, Curtis Car Wash- 
ers and Curtis Auto Lifts. Curtis Pneumatic 
Machinery Division of Curtis Mfg. Co., 1938 
Kielen Avenue, St. Louis 20, Mo. 


102. TWELVE PAGE BOOKLET IN 
COLOR illustrating two specialized materials 
for ODOR CONTROL in_ industrial house- 
keeping and plant sanitation work. Oakite 
Products, Inc. 22 Thames St., New York 6, 
wn. Fe 


103. FOUR-P URPOSE AUTOMOTIVE 
CLEANER—12-page booklet on Oakite Pene- 
trant describes safe, economical way to (1) 
degrease engine parts, blocks, transmission 
and differential parts; (2) clean radiators and 
water jackets; (3) steam detergent method of 
cleaning chassis, motors, underparts; (4) clean 
floors, grease pits, areas around |lifts—all 
with one four-purpose cleaning material. 
Oakite Products, Inc., F mes Street, 
New York 6, N. Y. 


104. FACTS ABOUT SPARK PLUGS AND 
ENGINES—To say that spark plugs are alike 
today, and that it doesn’t make much differ- 
ence which you buy is mistaking facts. The 
purpose of this booklet is to give you facts— 
to show you how vitally important good spark 
plugs are to efficient operation. Champion 
— Plug Co., 900 Upton St., Toledo 1, 

hio 


105. WAGNER AIR BRAKE AND RO- 
TARY AIR COMPRESSOR BULLETIN. Dis- 
cusses in detail straight air and air-over- 
hydraulic air braking systems. Contains an 
explanation of the operation of the Wagner 
Rotary Air Compressor complete with dia- 
grams, cross section drawings, and photo- 
graphs. Lists by catalog numbers compon- 
ent parts as well as field installation kits. 
Write for Catalog KU-201, Wagner Electric 
Corporation, 6362 Plymouth Avenue, St. Louis 
14, Missouri. 


108. ATTRACTIVE FOUR PAGE FOLD- 
ER showing specifications for several models 
of Oakite solution—lifting steam guns. In- 
cludes all purpose, heavy duty and with high 
pressure air or stream. Oakite Products, Inc., 
22 Thames Street, New York 6, N. 


109. AMMCO ENGINE REBUILDING AND 
BRAKE SERVICE TOOLS AND EQUIP- 
MENT—Catalogs describing the Ammco line 
of Wet and Dry Honing Machines, Brake 
Shoe Grinders, Brake Shoe Setting Gages, 
Brake Drum icrometers, Brake Cylinder 
Hones, Connecting Rod Aligners, Line Boring 
Machines, Ridge Reamers, Portable Coolant 
Units, Tension Indicators, Tappet and Rocker 
Arm Grinders, Small Bore Hones, Cylinder 
Hones and Foot Switches. Ammco Tools, Inc., 
ste Commonwealth Avenue, North Chicago, 


14. AUTOMOTIVE MAINTENANCE 
TOOLS—New OTC Bulletin A-47 shows the 
easy, SAFE way to handle many automotive 
repair tuffies’’—such as pulling bearings, 
bearing races, fan pulleys, axle shafts, pin- 
fon shafts, stub pinions, etc., without dam- 
age. Shows many new OTC Special Tools 
designed to make life more pleasant for me- 
chanics. For a free copy, write to Owatonna 
= Company, 889 Cedar St., Owatonna, 

nn. 


119. RAMCO SERVICE MANUAL—Sth edi- 
tion. Illustrated. Gives complete data on pis- 
ton ring installation—also hints on 
engine trouble—causes of oi] loss—pitfalls of 
motor overhauling and how to overcome. Ram- 
sey Corp., 3698 Forest Park Blvd., St. Louis 
8, Mo. 


122. INSTRUCTION BOOK and _ technical 
data on automotive wheel alignment frame 
straightening, wheel straightening, and wheel 
balancing. Other books and pamphlets avail- 
able on tire conservation methods and steer- 


104 


ing adjustments. Bear Manufacturing Com- 


pany, Rock Island, Il. 


123. PERMATEX TOON-OYL is a scientifi- 
cally developed product. It is a combination 
engine-carbon solvent, sludge preventative and 
film Dressure-resistant. Its use p uces 
smooth engine operation and gives protection 
against the formation of acid sludge and film 
breakdown. Permatex Co., 1720 Avenue Y, 
Breoklyn, ° 


124. McCORD RADIATOR-CORE CATA- 
LOG—Replacement radiator cores for popular 
ears, trucks and tractors are listed in alpha- 
betical order, along with a size chart showing 
dimensions of McCord cores. It also lists com- 
plete radiators for Ford and Chevrolet. Mc- 
Cord Corp., Riopelle at E. Grand Blvd., 
Detroit 11, Michigan. 


125. STANDARD DUTY GENERATOR 
REGULATORS — A 16-page 8% x 11 inch 

booklet covering the operation and mainten- 
ance of Delco- y regulators. (62 pictures) 
Contains illustrations showing various steps 
of adjustment. Will help automotive elec- 
tricians understand and service regulators. 
Delco-Remy Service Department, Anderson, 
Indiana. 


127. HYDRAU aw? BRAKE FLUID SERV- 
ICE — HOW TO CHECK, DRAIN, FLUSH, 
REFILL, BLEED — Easy reference book 
that contains helpful service instructions as 
well as detailed descriptions and illustrations 
of the latest methods and procedures for 
profitably servicing hydraulic braking systems. 
Send for Bulletin HU-17, Wagner Electric 
Corporation, 6362 Plymouth Avenue, St. Louis 
14, Missouri. 


131. BURD HANDY HANDBOOK FOR 
MECHANICS — Information on piston ring 
installation ; also “No Job for a Dub” for dis- 
tribution by garages to their customers. Burd 
Piston Ring Co., Rockford, Il. 


133. SUPPLEMENT NO. 2 FOR CATALOG 
NO. 500-R. Features more than 200 Champ- 
Item automotive replacement parts for all 
makes of cars. A handy service book. Champ- 
Items, Inc., 6190 Maple Ave., St. Louis 14, Mo 


134, STREAMLINER CATALOGS on Moog 
Coil action front and parts, coil springs, 
chassis parts and electrically heat-treated 
springs for cars and trucks. Moog Industries, 
Inc., 6651 Easton Ave., St. Louis 14, Mo. 


135. HYDRAULIC BRAKE SERVICE IN- 
STRUCTIONS AND MAINTENANCE HINTS 
—Explain fundamental principles of hydrau- 
lic brakes and their operation. Outlines cor- 
rect procedures for brake inspection and ad- 
justment. Gives cause and remedy for com- 
mon brake troubles. Ask for HU-197. Wag- 
ner Electric Corporation, 6362 Plymouth Ave- 
nue, St. Louis 14, Missouri. 


136. McCORD MUFFLER CATALOG—Con- 
tains a complete listing of mufflers, tail and 
exhaust pipes and merchandising suggestions 
on how to make more money replacing muf- 
flers and pipes. McCord Corp., Riopelle at 
E. Grand Blvd., Detroit 11, Mich. 


137. DELCO-REMY ELECTRICAL SERV- 
ICE—A 20-page 8%4xll-inch booklet covering 
essential steps in servicing the electrical sys- 
tem on an automobile. Profusely illustrated 
(84 pictures.) A must for the automotive 
electrician. Delco-Remy Service Department, 
Anderson, Ind. 


141. NEW PISTON RING CATALOG and 
full Power Story on M X-Plus Piston 
Rings for motor reconditioning. Moog Piston 
Ring Co., 6151 Easton Ave., St. Louis 14, Mo. 


142. IGNITION — Catalog on Automotive 
ignition parts, wire and cable backed by 
customer satisfaction since 1921. Guaranteed 
by Andrews Mfg. Co., 924 S. Theresa Ave., 
St. Louis 3, Mo. 


144. AUTOMOTIVE SERVICEMEN’S HAN- 
DY HAND BOOK — a simplified reference 
book for the operation, checking, tune-up and 
repair of auto, truck, and tractor engines 
Burd Piston Ring Company, Rockford, Il. 


149. NEW PAMPHLET DESCRIBING UNIT 
CONSTRUCTION OF Drive Shaft Bushing 
and Seal Assemblies, Housing Repair Kits, 
Repair Units, Transmission Case Ball Seats 
and €pecial Pinion Bearing Assembly for 
Chevrolet cars, pick-ups and most GMC pick- 
ups. National Machine Works, P. O. Box 
4305, Oklahoma City 9, Oklahoma. 


l6v. NEW BLACKHAWK PORTO-POWER 
CATALOG NO. P-50, AND PRIC SE SCHED- 
ULE — Includes “‘catalog of uses,” covering 
Porto-Power service in repairing, rebuild- 
ing and _ reconditioning. Write Blackhawk 
Mfg. Co., Catalog Dept., P. O. Box 613, 
Milwaukee 1, Wisc. 


161. WHIZ CATALOG NO. 48-C—Describes 
the complete line of Whiz Automotive Chemi- 
cals design to make cars run better and 
look better. R. M. Hollingshead Corp., 840 
Cooper St., Camden, New Jersey; Toronto, 
Canada. 


BATTERY 
specifications 


162. WILLARD STORAGE 
CATALOG—Complete technical 
for storage batteries for every application 
Liberally illustrated. Replacement informa- 
tion. Explanation of battery construction 
features. Willard Storage Battery Company, 
246 E. 131st St., Cleveland 1, Ohio. 


164. AIRTEX FUEL PUMPS AND ANTI- 
PULSATION GASOLINE FILTERS — New 
and Rebuilt Fuel Pumps, Combination Fuel 
and Vacuum Pumps, Repair Kits and Anti- 
Pulsation. Catalog AX64. Airtex Automo- 
tive Division, Inc., Fairfield, Ill. 


175. HOW TO MAKE MORE MONEY 
REBUILDING CARBURETORS Descri 
for the first time, how an average mechanic 
can become a carburetor expert in one week, 
with the revolutionary Hygrade Fingertip 
System of Carburetor Rebuilding. Tells how 
he can earn an extra $2.75 per carburetor 
and chop 25% off work time. Hygrade Prod- 
ucts Division, Standard Motor Products, Inc., 
Long Island City 1, N. Y. 


180. The LAMSON NO. 50-A AUTOMO- 
TIVE CATALOG—A complete reference book 
on the most popular sizes of cap screws, nuts, 
lock nuts, cotter pins, stove bolts, lock wash- 
ers, flat washers, expansion plugs, studs, star- 
ter bolts and washers, ring gear, rivets, trac- 
tor bolts, high nuts, U bolt rods, spring clip 
and spring center bolts, battery bolts, license 
plate bolts. List prices, weights, dimensions, 
and package quantities are given. The Lam- 
son & Sessions Co., 1971 W. 35th St., Cleve- 
land 3, Ohio. 


185. SERVICE MANUAL FOR THE DOC- 
TOR OF MOTORS — A comprehensive and 
thorough reference book which puts special 
emphasis upon the diagnosis of excessive oi) 
consumption and the proper procedure for 
piston ring installation. It includes special 
instructions to follow when working upon 
certain makes and models of cars, a listing 
and description of recommended ring tools, 
and an interesting, informative account of 
the development of the modern automotive 
piston ring. It is a non-technical explana- 
tion of a technical subject. Perfect Circle 
Co., Hagerstown, Indiana. 


186. BATTERY SERVICE MANUAL—Pre- 
pared by Association of American Battery 
Manufacturers as an authentic reference and 
guide for everyone interested in automotive 
storage batteries. It is complete in its cover- 
age of the subject and so simply written and 
so profusely illustrated that service men and 
car owners will find it easily understand- 
able. Distributed by Auto-Lite Battery Corp- 
oration, P. O. Box 931, Toledo, Ohio. 


SOUTHERN AUTOMOTIVE JOURNAL for JANUARY, 1952 








te HY 

‘iy 

yh 
a ae 

‘i he a fil Hit ‘ y alts 


a 

ia ine 
ii i ih fh 
iE: a Sas tai | zg 
za ee 2 ce i 
os indy ay: 4, a 
i Bi ie ae 
an Sl 


fats aid sea 


UTO LIFT—An 
SIGNAL ® ocegurenin 


FOLDER DESCRIBING SBAY-LIFT 
PORTABLE PNEUMATIC A 


347. SHOCK 
sorber 





for 
mod- 


thom 1b48 to 1981 





PR ny GUARD 











VAL-VIN-HED — 


CELLO 








331. 


Coir care and 


; 
| 
| 
| 
| 
| 
| 
| 
| 





1 





‘ 

















[ech 
bi f 





Bi 


4] 





give et 
details. Brake Shoe Com; . 
legs Div., 97 Humboldt St. Rochester 0, N. 
352. DUZ-ALL BRAKE RELINING SYS- 
EM — Illustrated f describes Duz-All 
System complete reline cover- 
age for Light 
with enly 4 liner 





sizes. 


large 

I chart showing the five easy 
for relining any set of brake shoes. Gatke 
Sonn Automotive Div., 228 N. LaSalle St, 


ing in connection with 
operations. Describes 








ice tools and allied 
data. Technical information. Willard Stor- 


age Battery Co., Cleveland 1, Ohio. 


361 NEW “QUICK 
ATALO! 


Fel-Pro 

models of cars, trucks, 

New cataloging le makes gasket 

simple and easy. Write for froe copy today— 
Felt Products Mfg. Co., 1508 Carroll ° 
Chicago 7, Il. 


actions of steam 
ing. Oakite Products, Inc. 2 Toes 
New York 6, N. ¥. 


388. “FACTS OF 





401. GASOLINE FILTER — Fully illustrat- 
catalog inserts describi: the 
“Rayclean” gasoline filter. 








372. FAULTY BRAKES—Bad Brakes cause 
more accidents than any other mechanical 
defect. A free PEDAL BLOK is yours for the 

Brakeblock Div., 4616 Mer- 


373. NEW CATALOG ready for distribu- 
new four page folder il) ing and 


photos 
neling” filter element. 
ed in either horizontal 


402. CATALOG ILL 
PANY LINE OF SWITCHES FOR START- 
ING, LIGHTING, AND IGNITION AVAIL- 
ABLE ON REQ . General Automotive 
Specialty Co., Inc. New York 19, N. Y. 





tion. A 


1/52 


Send me these FREE Catalogs and Bulletins . . . 
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1 want details on these New Products .. . 
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Title 























List Items You Want. 
Tear Out and Mail 
' Attached Card 
Now! 


Please be sure to fill in your Firm’s 
Name and your position on the Cou- 
pon. This service cannot be extended 
to you unless this information is 
furnished. 





are now available from Chrysler Mo- 
tors Parts Division, Chrysler Corp., De- 
troit 31, Mich. 

The covers have zippers and can be 
installed quickly. They are available in 
five colors and four styles to fit most 
Chrysler-built cars from 1931 to date 


Want more information? Use cou- 
pon on page 106 and you'll get it! 

703—Governor Lock 

Cc A T 7. 4 © G $ A lock barrel that fits seal-type 
Handy Vari-Speed governors and 
converts them into lock-type units has 
been announced by King-Seeley Corp., 

315 S. 1st St.. Ann Arbor, Mich 


700—Reflector Lamps 702—Arm Rest ; 
Want more information? Use cou- 


Two 500-watt R-40 reflector lamps, Plastic covers for worn arm rests pon on page 106 and you'll get it! 


one with a flood beam and the other 


with a spot beam, have been announced 
by the Lamp Division, General Electric 
Co., Nela Park, Cleveland 12, Ohio 
Made of heat-resistant glass, the 
warranteed 
. . . 
ignition parts 
FOR TROUBLE-FREE 
SERVICE! 


lamps have faces 5” in diameter and 
Nichoft Ignition Parts are especially 





a Ae eee Re 


lesigned 
, 1) 
ind model 
You can 


mogul! screw bases. They were designed , , 
t ; ualit 
for service stations, parking lots and — Gv 
other outdoor applications ng vou 
Want more information? Use cou- a 
pon on page 106 and you'll get it! ble. trouble-free 


701—Door-Lock Button part is backed 
An inside door-lock button in three 4000 mile 
sizes to fit most popular cars has been 
placed on the market by Champ-Items, 
Inc., 6191 Maple Ave., St. Louis 14, Mo. 
Screw threads in metal insert keep 
button from pulling off, a company 
announcement stated, and rubber sleeve 
prevents rattles. The buttons are pack- 
aged on display card holding eight units 
Want more information? Use cou- 
pon on page 106 and you'll get it! 


5 


} ca 
mong Nauls 








NIEHOFF Warranteed Ignition 
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704—Lining Carton duced by Gatke Corp., 228 N. LaSalle 
St., Chicago 1, Ill. Illustrations on the 


package show how the lining cleans, 


A merchandising carton for its 


grooved brake lining has been intro- cools and dries. 
Want more information? Use cou- 


pon on page 106 and you'll get it! 


705—Driveline Kit 

An “All-In-One” transmission and 
driveline repair kit that makes a com- 
plete repair on most Chevrolet cars and 
pick-ups and most GMC pick-ups is 
now being produced by National Ma- 
chine Works, Inc., P. O. Box 4305, 
Oklahoma City 9, Okla. 

The kit consists of drive-shaft bush- 
ing and seal assembly, steel ball hous- 
ing with drive-shaft-housing repair 





unit and “universal” transmission case 
ball seat. The parts are packed in a 
sturdy fiber box. 
Want more information? Use cou- 
pon on page 106 and you'll get it! 


b Hit] 706—Car Stand 


A 10-ton car and truck stand that 
uses small steel discs to support the 
load has been in- 
troduced by Lemp- 
co Products, Inc., 

Bedford, Ohio. 

The stand is set 
up by lifting the 
upper cylinder to 
desired height. The 
discs or slugs, as 
they are commonly 
called, drop through 
an opening into the 
base of the stand 
as the cylinder is 
lifted. They provide 
a solid foundation 
for the load in rais- 
ed position. The 
slugs drop back in- 
to the top of the 
cylinder and permit 

the cylinder to collapse. A triangular 
flat base spreads the load over 55 sq 
in. of floor space. Long and short 
models are available 
Want more information? Use cou- 
pon on page 106 and you'll get it! 


Melts Quickly ... Handles Easily 707—Cigaret Lighter 


s A cigaret lighter that uses vacuum 
Federated STAR*® Body Solder is the easiest bar solder you from the manifold or windshield wiper 
, : . —_ The , to “draw” on the cigaret and get it 
an use in the body and fender shop. The STAR shape exposes going has been added to the line of 
the solder in thin points to the torch so that you get quicker Chrysler Motors Parts Division, Chrys- 
Se ler Corp., Detroit 31, Mich. 

It can be installed in place of the 
: conventional lighter or used as an auxi- 
ribbed effect of the STAR shape makes the bar easier to handle! liary lighter. 

Want more information? Use cou- 
pon on page 106 and you'll get it! 





and more even melting than with old-fashioned bars. Also. the 


STAR is outstanding because the alloy stays plastic long enough to 
paddle to a smooth, porosity-free, mirror-like surface, yet does 708—Oil Filters 


No. 428WB oil-filter kit for 1949-51 
: Chevrolets except COE trucks has been 
Your local jobber has STAR Body Solder introduced by Purolator Products, Inc., 
Rahway, N. J. 

The kit can be installed in 20 min- 
utes, according to the manufacturer. 
It features the Micronic resin-treated 
cellulose element. A wing-nut cover 

ae | permits refill removal without tools 
Sedewdlicl Wala Dittvre and a “dirt-check” window instantly 
shows the refill’s dirt load. 
Want more information? Use cou- 
AMERICAN SMELTING AND REFINING COMPANY + 120 BROADWAY, NEW YORK 5, N.Y pon on page 106 and you'll get it! 
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net run and drop on the floor, causing wastage. 


Trade « of Ame nelting and Ref 








ACME 


Radiator Hose Curves fo Fit! 


Service stations, garages, new car dealers, from coast to 
coast, are literally “snapping up” the profitable radiator 
hose replacement business that FLEXRITE offers! 

FLEXRITE pre-cut lengths are quickly and easily installed 
on any car in a matter of minutes. Even in those hard- 
to-reach connections FLEXRITE curves so easily that it 
makes any installation a “cinch”! 

Here is America’s finest radiator hose. Its acceptance 
is without equal in the trade. FLEXRITE is reinforced with 
spring steel wire imbedded in rubber; it flexes with the 
vibration of the motor; it won't bend or crack. 


First a Flexible Radiater Hose! 


Flexrite Hose urcune GLEXRI PE 


Assortments RADIATOR HOSE 


THINK OF IT! You can get 
started in this profitable 
replacement business 
with a FLEXRITE MER- 
CHANDISER assortment 
that gives you 85% mar- 
ket coverage with 12 hose 
in 8 different sizes, for 
only $11.11 incl.new Fed. 
Excise Tax. (FH-51) 


97% market coverage 
with 24 hose in 15 differ- 
ent sizes for only $23.15 
incl. new Fed. Excise Tax. 
Metal Display Racks, etc. 
Free! (FH-150) 


ORDER ACME SPLASH GUARDS NOW! 


Here is America’s finest, most rugged Truck Splash Guard, the 
leader in the field. Splash guards are now compulsory in most 
states and ACME guards meet all states’ requirements. Immediate 
Delivery ! 

DISTRIBUTORS! DEALERS! Write today for circular (H) describ- 
ing the profit opportunities on Acme Fiexrite Radiator Hose and 
Acme Splash Guards! 


THE ACME RUBBER MANUFACTURING CO. 


ot foun, 
a 
. 


Factories & Main Office 4 A? Western Division H.Q. 
Trenton 6, New Jersey “ $ 3320 So. Main St., Los Angeles 
Trenton 3-4235 > TWX: TREN 428 ores © ADams 3-5266 > TWX LA 798 


Serming the pbalomotive Dudustry since / 


NEW YORK CITY e@ CHICAGO e@ _ PITTSBURGH e BOSTON e DETROIT 
. PORTLAND, OREGON a OAKLAND 





709—LCoor Visor 


An adjustable, stainless-steel door 
visor, available in three sizes to fit both 
front and rear doors on popular pas- 
senger cars, has been announced by 


Groboski Industries, 6055 S. Ashland 
Ave., Chicago 36, IIl. 

The visor acts as a sun shade and also 
permits ventilation by either front or 
rear windows without admitting rain 
or snow. The unit has a mirror finish 
that is said to resist rust. 

Want more information? Use cou- 
pon on page 106 and you'll get it! 


710—Color Mixer 


Color Key Junior, a low-cost 
unit for mixing a pint to a gallon of 
paint by the light-beam and Lucite- 
depth-rod method, has been announced 
by The Sherwin-Williams Co., Cleve- 
land 1, Ohio 


The 


The rod is pre-adjusted to a specified 











CME 


Valve Core 


Report of tests by a leading 
Independent Laboratory: 


“Acme Valve Cores were found 
to be equal to or better than 
other leading brands tested 
after severe Vacuum, Pressure 


and Spring Fatigue Tests.” 


~% 


ACME VALVE CAPS 
Precision-machined 
from solid brass, they re in 1 tb 
heavier, sturdier, more 
airtight. in 5 Ib 


ACME TIRE GA.’ “ES 
No. 515, 5 to 5G bs 
calibrations 
No. 520, 20 to 120 Ibs 


calibrations 


ACME DRAIN COCKS 
Machined to micrometer 
tolerances to insure o 
snug, leakproof fit. 





Order from your jobber today. Send for complete catalog No. 1003. 


ACME AIR APPLIANCE CO., INC. 
100-120 Hinsdale Street, Brooklyn 7, N. Y. 





depth within the paint can for the 
first color and separate adjustment is 
made for each additional base color 
in the mixture. The specific quantity of 
color is reached at the instant the paint 
level makes contact with the illuminat- 
ed tip of the rod 

The Color Key is shown at left in 
illustration and the Color Meter Junior, 
a device for agitating and mixing the 
colors, is shown at right 

Want more information? Use cou- 
pon on page 106 and you'll get it! 


711—Tool Cart 


for rolling tools and 
shop is now being 
produced by 
Natkin & Co., 
1601 S. Hanley 
Rd., St. Louis 
17, Mo 
Shelves mea- 
sure 29” by 18” 
and the height 
is 335s”. Shel- 
ves have a 1” 
retaining lip on 
all four sides 
to keep small 
parts and tools 
from rolling 
off. There is a 
drawer ‘d 
deep The 
is on 3” ru 
ber-tired casters for « rolling. 
Want more information? Use cou- 
pon on page 106 and you'll get it! 


A Scotty 
parts around 


cart 
the 


-asy 


712—Car Crib 


The Play-In-It car crib, said to fit the 
rear seats of sedans, sedanets and club 
coupes, has been placed on the market 
by Progressive Enterprises, 5533 S 
Western Ave., Los Angeles 62, Calif 

The crib has padded sides and bot- 
tom so the child can play or sleep safe- 
ly. The mat is covered in plastic that 
can be wiped clean. The unit can bi 
installed and removed quickly 

Want more information? Use cou- 
pon on page 106 and you'll get it’ 


713—Coil Spring 


A heavy-duty coil spring for 1939- 
51 Chevrolet passenger cars has been 
added to the line of Moog Industries, 
Inc., 6650 Easton Ave., St. Louis 14, Mo 

No. 639, as it is identified, is available 
in matched sets. The springs are of 
precision-rolled steel and are designed 
to carry car at the right height with 
allowance for extra weight 

Want more information? Use cou- 
pon on page 106 and you'll get it! 
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A Great Quality 
Product 


~\/ 














A 


MORAINE ENGINE BEARINGS HAVE 
A 38-MILLION-CAR MARKET 


~Y 


Moraine engine | 


~VY 


bearings are the original 


Here are some of the 
reasons why Moraine is the 
bearing you should stock 
millions of cars and | and sell: 

1. QUALITY. Moraine engine 


bearings are of uniform high 
quality .. . with original equip- 
ment tolerances . . . the proved 


equipment bearings on 


trucks ... the pre-sold 
bearings on half the cars 


that pass your door. 


Moraine replacement 
bearings fit an addi- 
million cars 


Think of 
the opportunity ... the 


tional 20 
and trucks. 
market Moraine repre- 
sents for you! 


MORAINE ENGINE BEARINGS 
A United Moiors Line 
Available Everywhere Through 
UNITED MOTORS DISTRIBUTORS 


favorite for original equipment. 


2. AVAILABILITY. 
bearings are available 
everywhere through United 
Motors distributors to fit 38 
million ears and trucks. 


3. DUREX-100. At the head of 
the Moraine original-equipment 
line is this exclusive, advance- 
type bearing that’s made to 
take the extreme loads and 


Moraine 


ngine 
engine 


stresses of today *s high-speed, 
high-compression engines. 


8 ways better! 


1. Greater resistance to fatigue. 
2. Increased load capacity. 3. 
Greater conformability. 4. Better 
embedability. 5. Stronger bond. 
6. Greater resistance to scoring. 
7. Greater resistance to corro- 
sion. 8. More durability, 


THE MATRIX MAKES 
THE DIFFERENCE. 


Steel-backed middle laver 
(or matrix) of porous cop- 
per-nickel bonde mechan- 
wally and metallurgically 
with babbitt overlay to give 
Durex-100 increased embed- 
ability and greater resist- 


Add Moraine’s uniform 
high quality .. . repu- 
tation . . . tremendous 
pre-sold market . . . avail- 
ability ° complete- 
ness — and you'll stock 
and sell Moraine engine 
bearings now! 








DIVISION OF GENERAL MOTORS 


DAYTON, OHIO 


MORAINE PRODUCT 
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714—Safetv Bar windshield or dash in case of accident 
‘ Want more information? Use cou- 

A telescoping steel safety bar that pon on page 106 and you'll get it! 
attaches to the right-hand front door = 
of cars to give front-seat passengers 
protection in case of sudden stops has 
been announced by The Jack Camp- A bench-mounting brake-shoe grind- 
bell Co., 37 Taylor St., Wollaston 70, ey recommended by the manufacturer 
Mass. a for car dealers, brake service and 

The bar extends to 19” or telescopes mall to medium jobber shops, has 
to 7” and can be swung against door heen placed on the market by Barrett 
when not in use. It is especially rec- Equipment Co., 21st and Cass Ave., St 
ommended by the manufacturer to pro- Louis 6, Mo 
tect children in the front seat, since Model B-75 reportedly will grind 
the driver does not always have time’ eight lined brake shoes in less than 
to put out his arm to keep them from four minutes. A universal clamp above abrasive wheel. The unit is 
falling during sudden stops. The device handles shoes 8” to 16” in diameter, powered by a 1/3-hp motor 
is said to be strong enough to keep up to 4” wide. Shoe-diameter checking Model B-350A, a heavy-duty grinder 
adults from being thrown against the plate is attached to front of grinder powered by a '%-hp motor, has also 
been announced. It will handle shoes 
9” to 16” in diameter 

Want more information? Use cou- 

pon on page 106 and you'll get it! 


715—Shoe Grinders 





716—Take-Off Display 


NY  ] VA LV 3 A counter display on its Brown-Lipe 


power take-offs and Spicer P.T.O 
joints is now available from Spicer 


FA I L U R 3 Ss eee Manufacturing Division, Dana Corp., 


4100 Bennett Road, Toledo 1, Ohio 
Metal floor cabinets, stocked with a 


in 97 racing heats thanks to 
MANLEY VALVES 
fast-moving assortment of the units 


This is an unsolicited report from a ere By tt 
West Coast racing driver and builder of |__| 3nd, "eaturing reference catalog and 
racing engines, who always uses Manley Want more information ? Use cou- 
Airchrome Valves in his midget racing pon on page 106 and you'll get it! 
cars and in the racing motors he builds 717—Truck Reflector 
for other drivers. 

**My car recently set a record of 50 No. 888 truck reflector, featuring a 

: - . 99 reflecting lens 3” in diameter, is now 

laps on a 54 mile track of 99.70 mph, being marketed by Auto Lamp Manu- 
he reports, “‘and on the straight-aways 
in this race we turned this engine to 
6,000 RPM. The engine was equipped 
with Manley Valves as are all engines 
we build. None of our engines have 
ever failed because of valve trouble and 
most interesting of all none of them 
pulled a head off a valve. This is un- 
usual with a fast cam and 130 pound 
spring pressure.” 

Manley Valves will make good for 
your customers too. 









































a eee 


A N i e Y ich C VA LV £ s facturing Co., 2909 Indiana Ave., 
AND VALVE SPRINGS Chicago 16, Il. 
- fi ‘ The oval unit can be installed on the 
... proved on the speedways for satisfaction on the highways rear or side of trucks, trailers and 
Manley Valve Corporation « 1810 Fairmount Ave., Philadelphia 30, Pa buses hn two ~ oe Lens is supplied 
od : in amber or red. 
District Sales Representatives: Want more information? Use cou- 


Lawrence M. Hirsig Co., Jacksonville « J. S. Connell Co., Dallas pon on page 106 and you'll get it! 
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— 7 - SEALING NIPPLE 


5 | 
PRIMARY TERMINALS :: 


SPRING se y 
WASHER =a be ‘te a zn 
SEALING 


GASKET 


| 
SEALING | 
RING | 


LAMINATIONS \ ( 


vam 


| HEAVY-DUTY 
an \ OIL-FILLED 
WINDING t : i COILS 


ONE-PIE: ce—7 \ 


PORCELAIN 
INSULATOR 


Datco-Remy heavy-duty oil-filled ignition coils best for 


have everything it takes for the best performance on heavy- 


duty applications. Look at these important proved-in- 
use features— éa Vu 
@ Heavy-duty Seal—hermetically sealed against the 


entrance of air and moisture by crimped steel ring and 


spring-loaded trapped gaskets. 

Heavy-duty Insulation—oil-filled for permanent insula- 
tion and cooler operation under all conditions of service. 
Heavy-duty Construction—sturdy, leakproof die-cast 
case ... extra-quality shockproof. arc-resistant molded 
cap ... rugged steel primary terminals . . . positively 
soldered leads and anchored windings . . . special 
porcelain insulator for internal assembly support. 


Heavy-duty Designs—models available with special 

waterproof terminal assemblies . . . special windings 

for city service .. . special high tension outlets. a 
Delco-Remy 6- and 12-volt oil-filled heavy-duty service — “aan aan ot 
coils—for every application old or new—are quickly 
available through United Motors Service distributors 
everywhere. DELCO-REMY—A UNITED MOTORS LINE 

. Available Everywhere Through 

UNITED MOTORS DISTRIBUTORS 


WHEREVER WHEELS TURN OR PROPELLERS SPIN 
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718—Aluminum Tubing 


An aluminum coiled tube made of 
Alcoa alloy B50S-O, said to be suitable 
for fuel-oil, gasoline and lubricating- 
oil lines on internal-combustion en- 
gines, has been announced by Alumi- 
num Co. of America, 801 Gulf Bldg., 
Pittsburgh 19, Pa 

The Utilitube, as it is called, is said 
by the manufacturer to cost substanti- 
ally less per foot than copper and less 
than other strong aluminum alloys. It 
is available in lengths up to 1,000 feet 
or more, depending on size, the manu- 
facturer stated 

The tube is said to have good flaring 
and forming characteristics and to bend 
more easily than annealed copper. It 


has high fatigue strength, the manu- 
facturer stated, and good resistance to 
vibration and corrosion. 
A booklet on the tubing is available 
from the manufacturer 
Want more information? Use cou- 
pon on page 106 and you'll get it! 


719—Motor Mounts 


Motor mounts for late-model Ford 
passenger cars and trucks and Chev- 
rolet passenger cars have been added 
to the line of Anchor Rubber Products, 
Inc., 1725 London Road, Cleveland, 
Ohio 

On cars with automatic transmissions 
it is especially important for the 
mounts to be in good condition, the 





TUTHILL~ 


has specialized in the manufacture 
of top quality 


SPRINGS 


There’s more than steel and 70 years of EXPERIENCE in Tuthill Springs, 
There’s more than QUALITY . . . the finest alloy steel obtainable, heat treated 
for greater strength and longer life. There’s also PROFIT in fast turnover for 
© product that is constantly in demand because it’s dependable and 
. - MOLYBDENUM DISULPHIDE (MoS:), 


the newest Tuthill extra that keeps springs from squeaking and galling 


priced right. And now there's even more . 


What's more, Tuthill Springs are “Moly Disul” treated at no extra cost! 





Available in Atlanta, Georgia SE — 


Ask your Jobber for 
o@ FREE copy of o 
latest Cor Applica- 
tion Wall Chart. 


Warehouse Stocks 4 





manufacturer stated, so motor and 
transmission will be in good alignment 
and excessive vibration will be elimi- 
1ated. 
Want more information? Use cou- 
pon on page 106 and you'll get it! 


720—Car Monograms 


Black-enamel and chrome initials for 
use on cars have been added to the 
line' of Chrysler Motors Parts Division, 
Chrysler Corp., Detroit 31, Mich. 

The initials attach without drilling 
holes or marring the surface in any 
way, simply by removing gauze backing 
and pressing on. Frames that hold three 
initials are available, or the letters may 
be used without frame 

Want more information? Use cou- 
pon on page 106 and you'll get it! 


721—Jack Display 


A display stand for its 
jacks has been announced by 
Werner Corp., Waukesha, Wis 

The stand is 5’ high and takes up 
4% square feet of floor space. It dis- 


hydraulic 
Hein- 


WEIN-WERWER HYORAULIC JACKS 
Sora un Uawherba 
} Resrect all ever The world 


bi OES TT 


plays axle jacks with capacities of 3, 
5, 8, 12 and 20 tons, as well as a 
bumper jack for passenger cars, the 
company reported 

Want more information? Use cou- 
pon on page 106 and you'll get it! 


722—Tail-Pipe Unit 


A tail-pipe repair assembly of 18- 
gauge cold-rolled steel tubing is now 
being produced by Auto Sav-A-Pipe 
Co., 142 Piedmont Ave., S. E., Atlanta, 
Ga. 

The unit is 18” long and has a 
muffler clamp for permanent seal. Four 
sizes are said to fit passenger cars now 
on the road. 

Want more information? Use cou- 
pon on page 106 and you'll get it! 


723—Bumper Guards 


Inflated rubber bumper guards that 
extend beyond steel guards and give 
added protection have been announced 
by Hush Bumpers, Inc., 2332 Logan 
Blvd., Chicago, Il 

Bump-Air guards, as they are called, 
can be installed in place of steel guards 
or alongside them. They are attached 
with bolts. 

Want more irformation? Use cou- 
pon on page 106 and you'll get it! 
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GOR > ¢ 
Pre akeble 


Belden 
BRIDGEPORT 
BRIGGS 


yeor™ Up. 


Ri 
105 3 Be) :To) 
DETROIT 
DITTMER 


DUCKWORTH 


€CHLIN 


FEDERAL 
Gilles sony 
MARTIN-SENOUR 
MicroTest 
Modac 


\ 


Monmouth 


PRECISION 


PURITAN 


RARITAN 
Soundmaster 
STANDARD 
Spicer 
Thomson 
Frail 
UNITED 


Clllet 


WISCONSIN 


NER 


Any doubts? 
Here's proof: 


Even in times like these, there are some 
things you can count on—/or sure. One of 
them is what to expect when you make 
your NAPA Jobber your source for parts 
and supplies. 

@ QUALITY PARTS: “Equal to or surpass- 
ing in quality the parts they replace”... 
that statement of policy has governed 
every NAPA line since NAPA began. 
@ BROAD COVERAGE: The lines your 
NAPA Jobber stocks will meet the vast 


majority of your requirements for cars 


and trucks of all makes and all ages. 


@ FAST SERVICE: In addition to his own 
stocks, the NAPA Jobber commands 
master stocks of every line in the nearby 
NAPA Warehouse. Even rarely used 


numbers can be in your hands fast. 


@ SELLING HELP: Organized cataloging, 
strong national advertising in The Post 
and Collier's, powerful, practical display 
material ... your NAPA Jobber offers 
them all, not on a single line or group of 
lines, but on a// NAPA lines. 


All these advantages become your ad- 
vantages when you concentrate your pur- 
chases with your NAPA Jobber. Think 
about it. Call your NAPA Jobber frst. 


NATIONAL AUTOMOTIVE PARTS ASSOCIATION + DETROIT 1, MICHIGAN 
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724—Aluminum Paint 


An aluminum paint designed to help 


prevent rust and corrosion of 


folds, 


mani- 
mufflers and exhausts has beer 


announced by Tropical Paint & Oil Co 


Cleveland 2, Ohio 

“Thermalite,” 
a temperature of 200° for an 
more to fuse it on the metal 


725—Clearance Light 


No. 474 clearance light, designed for 
and 


marker, clearance or fender use 


as it is called, requires 
hour or 
It pro- 
duces a bright finish that is said to be 
resistant to rust, heat and weather 
Want more information? Use cou- 
pon on page 106 and you'll get it! 


engineered to fit curved or straight 
bodies, has been placed on the market 
by Auto Lamp Manufacturing Co., 2909 
Indiana Ave., Chicago 16, Ill. 

It is of sturdy metal construction and 
is gasket-sealed against moisture 
Available with red, amber or clear lens, 
the lamp is finished in chrome or 
enamel finish. It is furnished with a 
3-candlepower bulb and the necessary 
wiring 





er 
| ,~ COING 1s better 


with pyroit 


@ Rain or 
your car will “go”, add Pyroil every 250 


snow, to make sure 
miles. Low viscosity oils rob your motor 
of important lubrication 
That's 
Silently and magically, Pyroil goes to 
work the covering all 
exposed engine parts with a clinging 
film of oil. Pyroil helps you to “quick 
starts”. It prevents friction — Pyroil 


protection. 


where Pyroil goes to work. 


inside motor, 


protects piston rings and cylinder sur- 
faces from condensation and rust. 


Next time you add gas or oil — add 
ce : 
Pyroil — add miles to your car. 


PYROIL FOR AIRCRAFT ENGINES 


Use Aircraft Pyroil B for lubricating oil, 
Aircraft Pyroil A for gasoline. 





An attractive Pyroil metal sav 
ings bonk—takes coins up to 50c 
pieces. MOTORISTS, it’s yours for 
the asking — sent postage paid 





| GIVEN! 





PYROIL 
COMPANY 


612 Main Street 


La Crosse, Wisconsin 


Canadian Distributors 
Central Purchasing 
Agencies, Ltd 
Toronto, Ontario 


REPRESENTATIVES: 
Southeast—McDonald & McPherson Co., P. O. Box 452, Atlanta, Georgia 
Sales Co., 1916 — 34th Ave., Meridian, Miss. 
Cotton 
West Coast—M. L. (Bud) Cohn, 1323 Venice Blvd., Los Angeles 6, California 


T. Jolly 


Co., 


Southcentral—John 


Southwest—Hirsig-Frazier 807 


116 


the weather 








et 
Whateve! rhe weattt 


(or localit¥) 
SELLING 1S ” 
roll 


asiet 


e@ Easier selling means greater 
profits—and with Pyroil it also 
means a BETTER PRODUCT. 
That’s the ideal combination—a 
Quality Product and Fast Sales. 


Don’t ever forget that Pyroil is the 
Companion of Champions — the 
choice of the motoring public. 


Supply your dealers with Pyroil. 
It’s their choice too — because it 


sells easier! 


DROP US A LINE AND WE°’LL 
HAVE OUR FACTORY REPRE- 
SENTATIVE BRING YOU THE 
COMPLETE PYROIL MER- 
CHANDISING AND PROMOTION 
PROGRAM. 


Exchange Bldg., Dallas, Texas 





Want more information? Use cou- 
pon on page 106 and you'll get it! 


726—Piston Rings 


A line of chrome piston-ring sets, 
featuring a chrome alloy top ring with 
chrome on the face plus a steel oil ring 
with chrome on the face of the steel 
rails, is now being produced by Sealed 
Power Corp., Muskegon, Mich 

Known as KromeX rings, the units 
are lapped to a light tight finish at the 
factory, a company announcement stat- 
ed. When installing the rings, it is 
not necessary to break the glaze on the 
cylinder walls, according to the manu- 
‘acturer. 

Want more information? Use cou- 
pon on page 106 and you'll get it! 


727—Spark Plug 


The Aero-type shrouded spark plug, 
designed to take the electrodes out of 
the combustion heat, has been an- 
nounced by Hastings Manufacturing 
Co., Hastings, Mich. 

Electrodes are completely protected 
and cannot be burned away rapidly, a 
company announcement stated. The 


plug has two ground electrodes to give 
longer life, less gap growth and more 
sure spark. A copper non-loosening 
gasket that is said not to shrink in 
service and an H. T. aluminum-oxide 
insulator that dissipates heat faster are 
other features of the plugs 
Want more information? Use cou- 
pon on page 106 and you'll get it! 


728—Spray-Drying Booth 


A booth that can be used to paint 
automobiles and dry them by the infra- 
red method has been introduced by 
Kellogg-Division, American Brake Shoe 
Co., 97 Humboldt St., Rochester, N. Y 

A 9 extension, separated from paint- 
ing compartment by folding doors, 
houses the infra-red oven while car is 
sprayed. Fumes are then drawn out 
by a large exhaust fan in the ceiling 
and infra-red unit is moved into place 

Since the air in the booth is filtered, 
no dust or dirt can enter at any time 
during the painting or drying to mar 
the finish, according to the manufac- 
turer. The problem of moving a fresh- 
ly-painted car is eliminated, reducing 
the chance that the finish will be mar- 
red before it is dry. The infra-red unit 
can move the length of the booth, tra- 
veling along guide rails, it was stated. 

Want more information? Use cou- 
pon on page 106 and you'll get it! 
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Every purchaser of a 1952 car is 
a hot prospect for a 


HEIN-WERNER 


hydraulic 


Bumper-Lift 














Grips the bumper 
like a hand... 


Looking for good resale items’ Here’s one . . . It will take 
you less than one minute to show a car owner how easily and 
safely a Hein-Werner “Bumper-Lift”™ operates. 

A demonstration clinches the sale. The “Kouckle-Joini 
Hook” which is an exclusive Hein-Werner feature, securely 
fits any bumper of any car. This means 1952—or as far back 
as there have been bumpers as standard equipment on cars. 

Model V-120 (illustrated) has a capacity of 1!o-tons, and 
raises to an extreme high of 31‘, inches . . . This jack, like 


all other H-W Jacks is built right and priced right. 


Ask your jobber, or write us for details 


The Hein Werner line is complete 
it includes “Bumper-Lift’ Jacks 
for passenger cars Under 
Axle Jacks for trucks ond buses 

Swift-Lift’ and Service 
Jacks for rood service and shop 
use Push and Pull Hydraulic 
Jacks for body, fender, and 
frame work. 


SOUTHERN AUTO 11? 





The Steel Outlook sugar, there would be created a 


demand for sugar far exceeding 
the supply. Once the ration tick- 
the future holds with respect to ets had been issued, buyers would 
ration tickets, the buyer feels continue to use their ration tickets 
obligated to secure the steel at for sugar regardless of their real 
once, even though later delivery needs. We find this is exactly 
might be in time for his require- what is happening in steel today. 
ments. The Controlled Materials Plan 
We think today that sugar is in perpetuates the idea of rationing, 
adequate supply. If an announce- and, until it is revoked, the rela- 
ment was made today that sugar tionship of demand and supply 
would be rationed and that start- will not find its practical level. 
ing next Monday only the buyers Mr. Grace made the statement 
with ration tickets could secure recently, “In our business we 


(Continued from page 47) 





How should you repair 
an outside freeze crack?” 


The latest and best way to repair an 
outside freeze crack above the oil line 
in an over-head valve engine is clearly 
demonstrated in the new Tincher 
CRACK REPAIR Manual. This and other 
repairs are outlined step by step and 
illustrated by drawings like those 
shown here in reduced size. With this 
Manual any competent mechanic can 
readily become a crack repair expert. 
With this Manual any shop is pre- 
pared to make the Tincher Electro- 
Mechanical Process a highly profitable 
source of income. 














Send coupon 
for this valuable 
book now! 


ar < ees g 4 
TINCHER PRODUCTS COMPANY 
903 Borden Avenue, Sycamore, Illinois 
Please send me the Tincher CRACK REPAIR 


Klloy Seal Manual, FREE! 


NAME 











Wholly owned subsidiary of 
IDEAL INDUSTRIES, INC Sina mane 








90% of all common cracks in engine ADDRESS 
blocks and heads can be repaired 
simply by circulating Tincher Alloy 





city 





“a nstructed on the con 
=e JOBBER S NAME 





have a feeling we will have to find 
customers for our products before 
very long. I expect this to be 
evidenced before the end of 1952. 
We know there is not the kind of 
steel demand now for war goods 
that there was in World War II.” 

As previously mentioned, I esti- 
mate that a supply of 80,600,000 
product tons is available in 1951. 
The figures released by the DPA 
earmark approximately 4,000,000 
tons for the military in the last 
six months of 1951 and, estimat- 
ing military in the first half at 2,- 
000,000 product tons, there is 
available a total of 74,600,000 
product tons for all other con- 
sumption. I would like to point 
out that the total product tonnage 
available for all uses in 1950 was 
slightly less than this—73,800,000 
product ions. 


Looking Ahead to This Year 


Looking ahead to 1952 with an 
estimated 88,000,000 product tons 
available, deducting . 10,000,000 
tons for the military needs (and 
I think this is liberal) would 
leave 78,000,000 product tons for 
all other needs .. . 

I will deal specifically with sev- 
eral of the major products 

Cold rolled sheets are used 
pricipally for automobiles, house- 
hold appliances (such as washing 
machines, refrigerators, ranges), 
containers and contractor’s prod- 
ucts such as air-conditioning ma- 
chines, refrigeration, etc. The 
supply of cold rolled sheets for 
1951 was increased materially by 
the use of finished conversion 
steel estimated to be as high as 
20,000 tons monthly .. . As we 
face 1952, we find little desire on 
the part of the consumers to con- 
tinue arrangements for the pro- 
duction of cold rolled sheets from 
conversion steel. This is under- 
standable because the curtailment 
on the manufacture of passenger 
automobiles and consumer dur- 
able goods has removed a con- 
siderable tonnage from the de- 
mand picture. It must be realized 
that passenger automobiles at 
peak production consume in ex- 
cess of 50 per cent of the cold roll- 
ed sheets produced. 

The year 1950 was an outstand- 
ing year in the demand for cold 
rolled sheets for the manufacture 
of gas water heaters, household 
electric ranges and gas ranges, 
washing machines, refrigerators 
and radio and television sets. 
(The statement then goes on to 
give detailed figures on the de- 
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cline in factory shipments of these 
various products from a typical 
month of 1950 to a comparable 
month in 1951—the decline in 
most cases being substantially 
more than 50 per cent.) 

You will notice that all these 
reductions occurred prior to the 
adoption of the Controlled Mate- 
rials Plan. We see many signs 
of increased sales activity on the 
part of all the manufacturers of 
these items to sell the units now 
available. Whether or not 1952 
will see a production requirement 
for these items approaching the 
1950 levels is open to question. 
The figures we have just review- 
ed show a declining activity from 
the middle of 1950 to the middle 
of 1951. The supply of cold roll- 
ed sheets shows an _ increasing 
potential as we go into 1952. 

It appears certain that a sub- 
stantial tonnage of ingots which 
have formerly gone into cold roll- 
ed sheets, including conversion, 
will not be required for cold roll- 
ed sheets in the first quarter. 

It is my opinion that there is 
no over-all shurtage of steel 
“across the board.” There are 
tight supply situations in three 
items. namely, structural shapes 
plates and carbon bars 


Petroleum Output Hits 
New Peak in 1951 


| Dymo 1951 the petroleum in- 
dustry in the United States 
more than met the greatest de- 
mand in history with its greatest 
output of all time, Frank M. 
Porter, president of the American 
Petroleum Institute, said in a 
year-end statement. 

Total demand for petroleum 
and its products reached an all- 
time peak of 2,724,000,000 barrels, 
an increase of almost ten per cent 
over the former high established 
in 1950. 

The 1951 total demand, which 
includes exports, was 71 per cent 
above that of 1941, an indication 
of growth in the past decade. 

Many records fell by the way- 
side as a direct result of the in- 
dustry’s accelerated tempo in 
1951, Porter said. Among them 
were: well completions, increased 
refinery capacity, the amount of 
crude oil processed in refineries, 
and production of crude oil, na- 
tural-gas liquids, natural gas, mo- 
tor fuel and fuel oil. 

In 1951 the United States ac- 
counted for 56 per cent of the 
world’s crude-oil production. 
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Reading Time: | minute, 15 seconds 


““The weather department 
had hung up a blizzard warn- 
ing,” Denny recalls, “and there 
I was in Michigan with eight 
cars and four trucks wanted in 
Iowa. I had just got my auto- 

mobile dealership. I knew little about the business, but I did 
know about customers. They wanted those vehicles, so we 
drove, shoveled and fought our way through.” 


Denny's habit of giving customers extra service started when 
he solved the problem of green goods spoilage in his father's 
grocery store by peddling door to door. When this business 
reached a point where he couldn't 
expand it further, he bought a car 
and garage with his profits and 
started his city’s first ‘24-hour taxi 
service.” This service built the 
business to four cars . . . all the 
city could support. So again Denny 
sold out. 


This time a restaurant with 
pretty girl hostesses and flowers 
for every customer grew steadily 
to the limit of the community. It 
was 1924. Denny switched to the 
fast-growing automobile business. 

It was winter and conditions were extreme, but Denny's 
answer, he says, was the first winter drive-away in the industry 
through some of the Northwest's worst blizzards. 

Denny began selling Chrysler cars in 1924, the first year 
of Chrysler production. Three of his present employees have 
been with Denny all of these past 27 years. One other joined 
him 17 years ago, and another, twelve. 


His success sounds simple 
as Denny tells it. “It is nothing 
but giving the customer what 
he wants when he wants it.” 
Putting this rule into practice 
has made Denny one of the 
town's most successful business- 
men today — with 53 people on 
his regular payroll. What's more, 
he is serving the transportation 
needs of thousands in his com- 


munity better than ever before 
And while he has grown, 
he has helped the 


community grow 
with him. 


Write for our free booklet con- 
taining a number of these 
stories of accomplishments by 
enterprising men. Chrysler Cor 
poration 341 Massachusetts 
Ave., Highland Park 3, Mich 


Chrysler Corporation 
PLYMOUTH ¢ DODGE « DE SOTO « CHRYSLER « DODGE “Job-Rated” TRUCKS 
Fine Cars of Great Value 


119 








Car Sales Down, Repairs Up 
(Continued from page 48) 


Texas. “It is thought that used- 
car sales and service-department 
volume will pick up. General 
business conditions are not as fa- 
vorable as this period of 1950.” 
Said F. M. Deaton, Deaton Pon- 
tiac & Implement Co., Watonga, 
Okla.: “The main reason for lack 
of business, especially on new 
stuff, was that we have had three 
almost failures here as far as 
crops go. Since nearly all of our 


business is done with farmers, or 
at least depends on them, crop 
failures naturally would slow 
business down. Cars have been 
slow coming in but outside of 
needing a few more on hand for 
selection purposes, production has 
be 1 about equal to demand. 
Looks better for another year at 
present.” 

Some random examples of typi- 
cal replies follow: 

D. D. Salley, president, D. D. 
Salley & Co., Inc. (Dodge-Ply- 
mouth), Orangeburg, S C.— 











ad seBrought Back = 








Now better than ever, the MULTISCOPE 
tracing and identifing mechanical troubles by sound. It provides 
a fast, accurate diagnosis of many automobile, equipment and 


appliance troubles. Simple in construction . . . 


connections ... 


Invaluable for working on anything with moving parts. 
Without unnecessary tear-down, you can quickly determine 
whether a car has a bearing knock, piston slap, blown 
gasket, generator bearing trouble, body squeak, ete., 


with a Herbrand ML LTISCOPE 


perstan, 
> 


The MS-1 Multiscope is Herbrand’s 
Tool-of-the-Month selection. See it at 
your Herbrand distributor or write us. 


Herbrand Tools, Fremont 8, Ohio 


THE BINGHAM-HERBRAND CORPORATION 


eee 
VAN-CHROME TOOLS 
the finest money can bug! 


no radio tubes... 


saves time in 


no electrical 


nothing to go wrong. 


No. MS.-1. 
Mechanic's Net $5.00 








“Service gross up 17.5 per cent. 
Sales gross up 8.5 per cent. Net 
profit up 25 per cent. Both new- 
and used-car sales took a terrific 
nose dive in late November and 
early December.” 

R. M. Coleman, R. M. Coleman 
Motor Co. (Buick - Chevrolet), 
Warrenton, Ga.—‘Service gross 
and net profit about the same. 
Sales gross lower. Used cars 
slower toward last of year.” 

E. W. Harding, Economy Chev- 
rolet Co., Haskell, Okla. 
ice gross about same. Sales gross 
down ten per cent. Net profit 
down 20 per cent.” 

Wiley L. Mossy, Mossy Motors, 
Inc. (Oldsmobile), New Orleans, 
La.—‘“Service gross six per cent 
higher. Sales six per cent lower. 
Net profits 23 per cent lower.” 

C. Luther, Bay Chevrolet Co., 
Palacios Texas—‘‘Service up 17 
per cent. Sales down 21 per cent. 
Net profit 28 per cent lower.” 


His Net Up 20 Per Cent 


Elkhorn Motors, Inc. (Ford), 
Keystone, W. Va.—‘Service 20 
per cent higher. Sales about same. 
Net profit up 20 per cent. Fewer 
cars in December because of new 
models in January.” 

R. W. Evans, R. W. Evans Pon- 
tiac Co., Batesville, Ark.—‘Serv- 
ice about same. Sales and net 
profit lower.” 

H. Moseley, Moseley Motor 
(Chrysler-Plymouth), South 
Va.—“Service higher. Sales 
about same. Net profit higher.” 

Russ Watt, Russ Watt Pontiac, 
Inc., Lakeland, Fla.—‘Service up 
19.5 per cent. Sales down 12.5 
per cent. Less new cars received. 
Net profit 5.2 per cent lower.” 

W. N. O'Bannon, O’Bannon 
Chevrolet Co., New Madrid, Mo. 
—‘Service up 20 per cent. Sales 
down six per cent. Net profit 
down two per cent.” 

L. E. Weaver, Smith Motor 
Sales (Ford), Ashland, Ky.— 
—‘Service 19.7 per cent higher. 
Sales 12.4 per cent lower. Net 
profit 34 per cent lower.” 

J. P. Hammond, C. M. Ham- 
mond & Son (Cadillac), Milford, 
Del.—‘Service, sales and net prof- 
it higher.” 

Perry Motor Co., Inc. 
rolet), Elizabeth City, N. C.— 
“Service ten per cent higher. 
Sales 20 per cent lower. Net profit 
18 per cent lower.” 

George Pearson, Pearson Chev- 
rolet Co. (Chevrolet-Oldsmobile), 
Alvin, Texas—“Service up 20 per 
cent. Sales nine per cent higher. 


Co. 
Hill, 


(Chev- 


SOUTHERN AUTOMOTIVE JOURNAL for JANUARY, 1952 





Net profit 20 per cent higher. De- 
cember slow month for some rea- 
son.” 

Hugh Stewart Motors, Inc 
(Buick), Charleston, W. Va— 
“Service 20 per cent higher. Sales 
25 per cent down. Net profit 30 
per cent lower.” 

Charlie G. Morris, Morris Serv- 
ice Station (Hudson), Tuscumbia, 
Ala.—“Service up ten per cent. 
Sales up 15 per cent. Net profit 
up eight per cent.” 

W. W. Lorick, Lorick Motor Co 
(Ford), Lexington, S. C.—“Serv- 
ice up 20 per cent. Sales up ten 
per cent. Net profit about same.” 

Woodrow W. Oakes, president, 
Oakes Motor Co. (De Soto-Ply- 
mouth), Salisbury, N. C.—“Serv- 
ice eight per cent higher. Sales 
eight per cent lower. Net profit 
30 per cent lower.” 

With higher prices already tak- 
ing a noticeable bite out of sales 
potential of new and used cars, 
the prospect that prices may go up 
again in the spring—because of 
probable increases in the price of 
steel and other production costs— 
is of concern to dealers 

Late in 1951 a large section of 
the car-buying public had an un- 
favorable attitude toward prices, 
as revealed in a survey announ- 
ced by J. Eustace Wolfington, 
chairman of the public relations 
committee of the National Auto- 
nobile Dealers Association 

According to the NADA sur- 
vey, only 25 per cent of those 
questioned thought new-car prices 
were justified and 57 per cent 
thought “someone is making more 
profit on them than they should.” 
Blame for the high prices was 
placed on dealers by 23 per cent, 
on manufacturers by 12 per cent 
and on both by 14 per cent of 
those questioned 

Both car prices and the produc- 
tion outlook for new cars indicate 
that the upward trend for service 
will continue, as people drive 
their present cars longer. 

Slightly more than half the peo- 
ple questioned in the NADA sur- 
vey said they are in the habit of 
taking their repair, maintenance 
and service work to the dealer 
who sold them the car 


Battery Men Name Sommerville 


Robert L. Sommerville, assist- 
ant general sales manager of The 
Electric Storage Battery Co., has 
been elected president of the As- 
sociation of American Battery 
Manufacturers. 








KESTER 
Peewee =6=6Acip-Core 
SOLDER 


FAST in Soldering Action 
FAST in Saving Your Time 


Are you stealing ‘carrots’ from your own garden 
of profits by using “lower price and just-as-good solder,” 
instead of 24 “karat’’ Kester? If so you're fooling 
no one not even a rabbit. He knows the genuine 


product when he sees it! 


KESTER 
KESTER SOLDER COMPANY 
4236 Wrightwood Ave., Chicago 39 SOLDER 


Mewark 5, New Jersey + Brantford, Canada 
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Outlook for Motor Fuel 


(Continued from page 51) 


circumstances, the answer is 
clear: no shortage of motor fuel— 
or of any other oil product—is in 
sight. Barring such local catas- 
trophes as floods or breakdowns 
in transportation, the oil industry 
is prepared to fulfill any and all 
demands imposed by the Amer- 
ican public under the conditions 
which exist today. 

This raises the question: “How 
long can we expect today’s con- 
ditions to exist?” I have no more 
idea of the answer to that than 
does anyone else. However, I can 
assure you that our armed forces 
will be kept supplied with all the 
gasoline and other oil products 
which they must have, just as 
they always have been since the 
American oil industry was born. 

This leaves unanswered the 
question of supplies to the home 
front in the event of a major con- 
flict. This much is certain—the 
public will receive all the motor 
fuel, heating oils and other essen- 
tial products that it needs. This 
is not to say that it will get all it 


wants. For example, it is justifi- 


able to assume that if demand by 
the armed forces for motor fuels 
should rise in the same proportion 
it did in World War II, some form 
of gasoline rationing would be 
necessary. 

Meanwhile, in the absence of 
any immediate prospect of the re- 
turn of “A,” “B” and “C” cards, 
the question of gasoline quality 
arises now and then. The factors 
affecting the supply of metallic 
lead are so fluid and complex that 
it is impractical, if not impossible, 
to venture a prediction on future 
octane ratings. Certainly, how- 
ever, gasoline quality has been 
improved so greatly since Amer- 
ica hit the road more than 25 
years ago that the family car and 
the delivery truck will te able 
to perform the duties expected 
of them. 

Thus, in the light of the facts 
we have available, I believe it is 
reassuring to know that our oil 
companies are carrying on their 
efforts to find and produce and re- 
fine more oil than ever before in 
history. Provided that the nec- 
essary steel and other essential 
materials are made available, they 
will not slacken in those efforts. 














NO BRUSHING 
NO SCRAPING 
NO HEATING 


Juat Dip em in Dirty - Pull em out Clean 


BENDIX PRODUCTS DIVISION of 
SOUTH BEND 20, INDIANA 


Export Sales: Bendix Internatione! Division. 72 Fifth Avenue, New York 11, N. Y. 


Metalclene is made under an exclusive 

ndix formula. There are many copies, 
but there is no substitute. When you 
order, be sure to specify and get the 
original Bendix* Metalciene 


M | 
= GE 


\ "Arts cLeane® 


SS. & 


PAT. OFF 


AVIATION CORPORATION 











Whatever the future holds, the 
two million oil men and women 
of this nation are determined to 
fulfill their responsibilities to the 
American people. 


Watch Out for Silicone 
On Body Refinishing! 


HE December issue of Hudson 
Service Merchandiser point- 
ed out: 

The research department of a 
large paint manufacturer reports 
that silicone has recently been 
found as an added ingredient in 
various body-finish polishes. Its 
function in polishes is to increase 
surface spread, thereby facilitat- 
ing the action of the polish. 

The slightest amount of silicone 
on a surface to be painted causes 
the wet paint to shrink or pull 
away as if the surface were 
greasy. If a test spray over a 
small area of the body shows a 
pulling away or “fish eyes,” it is 
evidence of the presence of sili- 
cone on the surface and it must be 
removed before applying any 
paint. 

If it is to be a complete repaint 
job, it is recommended to go so 
far as removing all chrome mould- 
ings, weather strips, etc.; wash all 
surfaces thoroughly and go over 
it with clean wiping cloths and a 
silicone removing solution, then 
wipe dry. If only a small spot or 
section of the body (having evi- 
dence of silicone) is to be refin- 
ished, clean as above outlined 
over a larger area than is to be 
painted. 

Even dust from dry sanding 
will carry silicone, and wet sand- 
ing is recommended _ instead. 
Avoid re-using any wiping cloths 
that have previously been used on 
body that had even a_ small 
amount of silicone 
Motor-Fuel Production 
Sets Another Record 

pro- 


7 1951 motor-fuel 
duction surpassed the bil- 
lion-barrel mark for the second 
time in history, according to a 
year-end statement from the 
American Petroleum Institute last 
month. 

The total of 1,132,000,000 bar- 
rels was an increase of 10.5 per 
cent over the 1950 peak of 1,024.,- 
000,000 barrels. The number of 
vehicles rose from 49,000,000 in 
1950 to 52,000,000 by the end of 
1951, accounting for much of the 
increased demand 
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Buick’s New Carburetor 
(Continued from page 70) 


ing four barrels, instead of two, 
the two-barrel primary carbure- 
tor can be tailored to fit the 
engine requirements at lower 
speeds. 

By using the primary carbure- 
tor only on part-throttle opera- 
tion, a gain in fuel economy is 
possible because more accurate 
fuel metering can be obtained by 
using a higher velocity through a 
smaller carburetor. 

The carburetor is vented inter- 
nally in the air horn. The vents 
are located and shaped so that the 
metering is not affected by 
changes in air-cleaner restriction, 
Buick engineers said. 


Hydra-Matic ~/arm-Up 
In Cold Weather 


HIS word of caution regarding 

Hydra- Matic warm-up in 
cold weather was carried in a re- 
cent issue of Pontiac’s Service 
Craftsman News: 

In areas of extremely cold 
temperatures, owners of Hydra- 
Matic-equipped cars should be re- 
minded to permit the engine and 
transmission to warm-up before 
driving their car. This practice 
will offer more satisfactory opera- 
tion of the Hydra-Matic transmis- 
sion and will reduce “wear and 
tear” on engine and transmission 
parts. 

Additives to Hydra-Matic trans- 
mission fluid will not improve 
transmission performance in cold 
weather. Whenever the Hydra- 
Matic transmission fluid is chang- 
ed, it should be refilled with “GM 
Hydra-Matic transmission fluid” 
or “automatic transmission fluid 
(type A)” from containers bear- 
ing the marking “AQ-ATF” fol- 
lowed by a series of numbers. No 
special additives to these fluids 
are required or recommended. 


Ford Engineering Releases 
Basic Defense Materials 


M" than 10,000,000 pounds 
of basic materials in short 
supply have been made available 
for defense production through 
the combined efforts of Ford Mo- 
tor Co.’s engineering, manufactur- 
ing and purchasing departments 
during 1951, according to E. R 
Breech, executive vice-president 

Reductions in car and truck 
output have freed another 1,500,- 
000,000 pounds, he said 





-and It’s Yours 


BOWES “SEAL FAST” CORP., 222 N. Pine St., Indianapolis 7, Indiana 


» 


for the Asking! 


@ It’s right there in black and white—easy tc read and under- 
stand—and it tells you how you can make MORE money . . . win 
MORE steady customers . . . with a complete tire and tube repair 
service. 

Yet it costs you nothing but a postage stamp! Whether you 
now repair tires and tubes or not, this booklet will be an eye- 
opener. No charge, no obligation. Find out how thousands of suc- 
cessful Bowes “Seal Fast” dealers boost their earnings. Send for 
“The ABC’s of Safe, Profitable Tire Repairing” TODAY! 

Remember—there’s no obligation of any sort. Just fill in the 
coupon below and mail to us and this profit-making book will come 
to you right now. Or ask your Bowes Distributor for a copy. 


BOWES Clip, fill in and mai 
This Coupon 
Today! 


PLEASE SEND ME MY COPY OF 
“THE ABC's OF SAFE, PROFITABLE TIRE REPAIRING” 


NAME 
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GOT A GOOD 
IDEA? 


: will be paid for every 
time - saver or shop 
short - cut accepted 

for publication in this section. 

A photo or rough sketch will 

make your idea more valuable. 

Only original items, not previ- 

ously published, offered for our 

exclusive use,can beconsidered. 

Send them to: Southern Auto- 

motive Journal, 806 Peachtree 

Street, N. E., Atlanta 5, Go 











Reaming Kingpin Bushing 
On Some Ford Cars 


H™ is the method I use for 
reaming kingpin bushing on 
Ford and Mercury: 

With new bushing in spindle 
support arm, use a regular solid- 
type kingpin reamer for reaming 
spindle bushing. A 34” ratchet 
end wrench will fit the square end 
of the reamer. 

Make a T-lever jack. Weld a 


33” pointed stud on one end of the 


SAVERS 


jack so it will fit in the center hole 
in the end of the reamer. Press 
on the opposite end of the T-lever 
jack with one hand. Set ratchet 
end wrench so it will turn the 
reamer clockwise and work end 
wrench. 

If T-lever jack is not high 
enough to reach upper bushing, a 
4” by 4” by 8” piece of timber 
will serve as a block for the T- 





lever jack. At times the upper 
spindle bushing lock bolt will 
have to be removed. 

A piece of 44” by 1” flat metal 
is suitable for making the T-lever 
jack.—Charlie L. Mathis, 1402 
Broad Street, Augusta, Georgia. 


Pulling Front Wheels 
On Cars and Trucks 


W's pulling front wheels on 
cars and 4-ton and 34-ton 
trucks, here is my idea to keep 
the outside bearing from falling 
out: 

After the cotter pin and nut are 
removed, place the small dust cap 
back on the hub. This keeps 
bearing from falling out. It also 
saves time on kingpin rebushing 





Champ-Items Automotive Replacement 


Parts are designed to help you give Faster — 


Better 


Safer Service. There’s more than 200 


Service Winners in the Champ-Items line. 


Write for your copy of supplement of new Items 


for ‘52 to Champ-lItems Catalog No 


500 -R. 


THIS SERVICE WINNER 
IS JUST WHAT 
YOU ORDERED 


No. 488 WINDOW CHANNEL 
SHIM for all Cars and Trucks 


Easy to install—a permanent re- 
pair—weatherstrips against rain 
— insulates against cold. 
Eliminates the rattle of windows 
due to excessive wear of original 
channel felt causing glass to con- 
tact metal. Is installed between 
edge of glass and old channel 
through the entire length of win- 
dow. List $1.00 each. 
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and on brake jobs.—W. B. Speck, 
Tubbs Motor Company, Arkansas 
City, Kansas. 


Correcting High-Speed Miss 
On 1949.51 Chevrolet 


OMETIMES 1949-51 Chevrolets 

develop a miss at high speed 
This can be corrected easily by 
installing a ground wire from the 
distributor to the motor block, us- 
ing a 12-gauge wire. 

Due to the loose fit of distrib- 
utor in the motor block, it gives 
a poor ground, which causes poor 
ignition and results in the miss 
Correcting the condition often 
lengthens the life of the points.— 
Enos Nauman, Route 2. Harrison- 
burg, Virginia 


Removing Rear Bearing 
From Transmission 


H™ is a gadget I made to re- 
move rear bearing on 1940- 
Chevrolet transmissions: 

It is made from a_beer-can 
opener. I placed the pointed end 
in a vise and when I had straight- 


y\ 


BEFORE 




















ened the end parallel with the 
handle, it had just the right bend 
for removing and installing the 
bearing.—L. L. Petty, Gulfpride 
Service Center, Cookeville, Ten- 


C. Kernaghan, 2324 Harris, In- 
dependence, Missouri. 


Protecting Upholstery 
From Greasy Cable 


HEN a speedometer cable is 

lubricated without remov- 
ing the cable housing, a paper bag 
is lots of help. By coiling the 
unruly cable inside the bag, it can 
be kept clean and the lubricant 
kept off the car mat and uphol- 
stery while it is being fed into the 
housing 


Also I find that when a new 
cable is made up from a kit and 
finished slightly too long, the low- 
er end can be tinned thoroughly, 
then cut off and squared up with- 
out leaving frayed ends.—C. N 
McCain, 215 Randall Street, 
Greenville, South Carolina 
When Removing the Mercury 
Steering-Column Flange 
O* THE later-model Mercurys, 

the steering-column flange 
is held to the column by two %4” 








wants to make his own liming 


off-brand for you to install 
sponsible, too.) 


come across the guy who wants to bring in some 
(He'll hold yow re 


Best way to give him the facts of life re brake 


1951 RITESET MFG. CO 
REPRINTS OF THIS CARTOON 
AVAILABLE ON REQUEST 
WITHOUT CHARGE 


If you haven't yet run into the customer who 
- you've certainly 


lining, and still make the sale, is to trot out a set 
of RiteSet lining. Tell him how RiteSet dissipates 
heat fast — eliminates squeaks — costs less. And 
most important of all, tell him about your other 
customers who have already found that RiteSet 


nessee 


Removing Cylinder Head 
From Chevrolet Cars 


O REMOVE Chevrolet cylinde: 

heads without difficulty, use 
a piece of 34” iron pipe about 18” 
long. 

Drill two %s or .375 holes about 
1234” apart to fit over long studs 
that hold on valve cover. This 
will make an excellent handle.— 


He'll buy 


customers! 
@ FRICTION + LONG WEAR 
@ OIL-WATER REPELLENCE 


RITESET WAREHOUSES 
MINNEAPOLIS PHILADELPHIA 





wears and wears and wears and wears longer 


There's no set like RiteSet for satisfied, smiling 


@ FADE RESISTANCE 


ATLANTA 


MANUFACTURING CO. 
HOME OFFICE AND PLANT 
2435 Enterprise Street 
Los Angeles, California 
RiteSet products ore sold thru Jobbers 





HOUSTON 
SEATTLE 


CHICAGO DETROIT 
SAN FRANCISCO 
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bolts, the lower one directly be- 
neath the turn-signal plate, which 
is meant to be removed to get at 
the bolt. Quite often the lower 
end of the turn-signal plate pivot 
has been burned by the turn-sig- 
nal hand lever so it is impossible 
to lift it out. 

In such case, do not waste time 
trying to pull out the plate and its 
pivot. Bend the plate upward 
sufficiently to reach the bolt un- 
derneath. The flange then can be 
lifted off and afterward it is a 
simple matter to tap out the plate 


pivot from the underside. 

When reassembling, it is easy 
to re-bend the plate to fit the 
turn- signal switch.— Lynn F. 
Snoddy, 1622 Vivian Street, 
Shreveport, Louisiana. 


When Fixing a Short 
In Headlining Wire 


O* MANY current cars, it is not 
unusual to find a short or 
ground in the wires that go to 
the rear between the roof and 
headlining. In such cases do not 








the RIGHT SIZE 
for a refill! —_ 


EIS SUPER “40” (moderate) BRAKE 


- 





FLUID — the accepted standard for 
more than 12 years, is now available 
in a new, handy 8 ounce size! 


It’s just right for a refill because 
most cars use between five and 
eight ounces. Typical of EIS 
super quality, this brake fluid 
meets SAE moderate duty 
specification R72 and is mis- 
cible with all other standard 


brake fluids. 


Check your stock — have this 
handy size on hand. Order today! 


EIS AUTOMOTIVE CORP., mivoicrown, comm 


* TOOLS 
"CYLIMDERS 








be too quick to remove the head- 
lining. The trouble sometimes can 
be corrected by removing the 
sunshade on the side nearest the 
wiring loom. 

Through the hole thus created, 
a slender screwdriver often can 
be used to lift the loom away from 
the metal and clear the ground. 
If possible, insert some sort of in- 
sulating material underneath the 
raised loom to prevent a recur- 
rence of the trouble.—R. D. Hud- 
gens, 2814 Lillian Street, Shreve- 
port, Louisiana. 


Substituting the Bulb 
In Some Stop Lamps 


N THE majority of cars, the 

tail and stop lamps use a 
combination bulb having a large 
filament for the stop lamp and 
small one for the tail lamp. There 
are two types of these bulbs and 
they are not interchangeable be- 


























cause one has offset lugs, making 
it impossible to insert it in the 
socket the wrong way. 

When necessary, as sometimes 
happens, one bulb can be made 
to work in place of the other. 
Grind off the upper lug of the 
bulb shown at right when it is 
necessary to use it in place of the 
bulb shown at left—Lynn F. 
Snoddy, 1622 Vivian Street, 
Shreveport, Louisiana. 


Removing Universal Joint 
On Some Nash Models 


OR removing universal joint or 

transmission on Nash 1949-51 
cars, we suspend car by two 
stands under rear of body. Dis- 
connect bracket for brake line at 
rear of car. Disconnect emer- 
gency-brake cable. 

Remove bolts around the hous- 
ing on 60 Series and two front 
nuts on 40 Series. Kick rear axle 
and drive assembly back with 
feet. It will swing on rear shocks, 
making U-joint accessible.—R. H. 
Flint, Hobbs Auto Company, 
Meridian, Mississippi. 
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News Briefs 
(Continued from page 61) 


trucks in use has increased from 
5.6 years in 1941 to seven years 
in 1950. More than _ 1,000,000 
trucks are 14 years old or older. 
Trucks five years old or over 
make up 46.5 per cent of trucks 
in use and 31.7 per cent are ten 
years old or older. 

In eight states, trucks in use 
have doutbled since 1941. They 
are, in order, Colorado, Alabama, 
Arizona, Tennessee, North Caro- 
lina, Michigan, Kentucky and 
Mississippi. 

Motor-truck accidents per 100,- 
000 miles in 1950 were 63 per cent 
below the figure for 1934. In 1950 
the accident rate was 2.1 per 100,- 
000 vehicle miles driven, compar- 
ed with 5.7 in 1934. 

Truck transportation now em- 
ploys 5,714,000 people, or one out 
of every 11 employed in the 
United States. Truck drivers 
make up 5,137,000 of these, sales 
and servicing employ 337,000 and 
production workers number 153,- 
000 

In 1951 there were 30,297 truck 
dealers in the United States. 
Texas ranked first with 1,900 


CoM nil] 4: (Ol0) Mar zela « 
EASIER, FASTER, BETTER 


Connected 


dealers and Pennsylvania second here for 
with 1,870 dealers. 

Number of dealers in the 
Southeast and Southwest were: 


strength 


> 


Alabama 401 

Arkansas 421 

Delaware 68 

Florida 454 

Georgia 570 

Kansas 763 

Kentucky 533 

Louisiana 393 

Maryland 329 

Mississippi 406 

Missouri 802 

New Mexico 200 

North Carolina 580 

Oklahoma 660 

South Carolina 290 

Tennessee 496 

Texas 1,900 

Virginia 578 

West Virginia 474 

Dist. of Columbia 58 

The food industry is the largest 
truck user among manufacturers. 
In 1950 a total of 2,159,000 trucks 
were in use on farms, compared 
with 4,175,000 passenger cars on 
farms. 

A total of 712,000 trucks and 
buses were scrapped in 1950, a 
new record. 

Special truck taxes in 1950 ex- 
ceeded $1,200,000,000, a record 
high for these taxes. 


- . 
One way to cut customer's 
complaints about the high 
cost of repairs is to do a 
quality job in less than usual 
time. 

General Glass Run Window 
Channel has the exclusive 
Connecto-Link reinforcement 
that prevents kinking, buckling 
or breaking...insures even 





bending to any contour. You're 
never held up because the 
channel is kinked up. Every 
job turns out snug-fitting, rattle- 
proof and weather-proof 

Use General Glass Run Win- 
dow Channel, Weather-strip 
and Division Bar Filler .. . for 
work that makes friends as well 
as money. 























THE GENERAL TIRE & RUBBER COMPANY 
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Registrations Set Reeord., 
Vehicle Production Drops 


OVERNMENT - IMPOSED restric- 

tions on materials made deep 
inroads into automotive opera- 
tions during 1951, resulting in a 
20 per cent decline in passenger- 
car production, according to pre- 
liminary estimates made by the 
Automobile Manufacturers Asso- 
ciation. 


Combined production of cars, 
trucks and buses totaled an esti- 
mated 6,806,000 units, or 15 per 
cent below the 8,003,045 produced 
in the record year of 1950. 

Passenger-car production, rel- 
atively high during the first six 
months of 1951, was reduced 
sharply in the last half of the 














Guarantee of Service 


This Shurhit Ignition Repair Part ts 


ed to give satisfactory service. 


guara nte 


If it does not come up to the expect 
of the purehaser in every respect, 
be returned to the 
replace it without charge 


carrying charges both ways. 


Shurhit Products, Inc. 


— That's what one manufacturer 
said when he read Shurhit’s famous 
GUARANTEE OF SATISFACTION. 
Perhaps — but we've lived with 


ation 
it may 
factory and we will 


and pay the 


W auke ran. Illinois 





year. Thus total output of motor 
cars reached an estimated 5,373,- 
000 units, as compared with 6,- 
665,863 built in 1950. 

Truck production, estimated at 
1,433,000 units, which included a 
substantial number of military ve- 
hicles, topped the previous year’s 
output of trucks by approximately 
100,000 units. 

Wholesale value of motor ve- 
hicles totaled $9,553,000,000 in 
1951, a decline from the record 
of $10,380,752,000 in 1950. The 
wholesale value of replacement 
parts, however, reached $2,500,- 
000,000, as compared with $2,140.,- 
000,000 during 1950. 

Several significant records were 
established during the year in the 
ownership and the use of motor 
vehicles. 

Registrations for the first time 
exceeded 50,000,000, with total 
cars, trucks and buses in use at 
year-end estimated at 52,236,000 
units. This included 42,846,000 
passenger cars and _ 9,390,000 
trucks and buses. It represented 
a net gain in registrations of more 
than 3,000,000 units over 1950 


Many Records Set 


Other new records included 
gasoline consumption, vehicle 
miles of travel and special taxes 
on motor vehicles. 

Motorists traveled 485,000,000,- 
000 miles in 1951, consuming a 
total of 37,500,000,000 gallons of 
gasoline. Both topped the previ- 
ous year by substantial margins. 

Special taxes on motor vehicles 
climbed again in 1951, totaling $4,- 
570,000,000 as compared with the 
previous record collections of $4,- 
354,000,000 in 1950 Trucks alone 
accounted for $1,300,000,000 of 
this year’s levies on motor ve- 
hicles. 

More old cars reached the na- 
tion’s junk yards in 1951 than in 
any previous year. Estimates place 
the scrappage rate in excess of 
3,000,000 units, a factor contribut- 
ing to the reduction in the average 
age of passenger cars from 7.8 
years in 1950 to an estimated 7.3 
years at the end of 1951. With 
18,000,000 cars over ten years of 
age still in use in America, it is 
expected that the scrappage rate 


that guarantee now for more 
than 20 years — AND WE STILL 
LIKE IT. So do our customers. 


will continue to climb. 

A sharp increase in exports was 
accomplished during 1951, with 
478,000 units shipped to foreign 
markets. The year’s exports ac- 
counted for seven per cent of total 
production and represented a 57 
per cent increase over the 303,685 


SHURHIT PRODUCTS, INC. 


Waukegan, lilinois 
Among other things... it proves we 
manufacture DEPENDABLE IGNITION! 
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units shipped abrvad in 1950 

At year’s end the entire auto- 
motive industry was moving for- 
ward vigorously on its defense job 
which included more than $6,000,- 
000,000 worth of contracts for 
tanks, guns, jet aircraft engines, 
rockets, shells, military vehicles 
and many additional types of wea- 
pons. 

As a result of this concentration 
on defense work, one of the most 
significant milestones in the in- 
dustry’s history went virtually 
unnoticed when it was reached in 
mid - December. Somewhere in 
one of the industry’s 112 assembly 
plants, located in 25 states, the 
100,000,000th passenger car was 
built. 





Governor Herman E. Talmadge of 
Georgia presses a button at Bre- 
men, Ga., which started a_ ship- 
ment of refined petroleum toward 
Charlotte, N. C., officially opening 
last month the $52,000,000 addi- 
tion to Plantation Pipe Line Co.'s 
system as Charles R. Younts, presi- 
dent, looks on. The new 700-mile 
mains from Baton Rouge, La., to 
Charlotte boosted delivery capacity 
to 10,000,000 gallons daily to 15 
oil-marketing companies in six 
Southeastern § states. 





Ethyl Promotes Alabamian 


S. T. Pruitt, former assistant 
manager, has been named man- 
ager of the central region of Ethyl 
Corp. to succeed Malcolm P. Mur- 
dock, who has been named gen- 
eral sales manager. A native of 
Alabama and a graduate of Geor- 
gia Tech, Pruitt joined the firm in 
1930 in the Atlanta sales division 





BALANCE 
os needed ! 


D-PERFECT-> 


WHEEL WEIGHTS 


The Wheel Weight 
that lives up to its name 


@-u" TyPe— @-c" TYPE— @ “SPECIAL” TYPE— 
A favorite inthe The Cc type Made for late mode! 
industry. Fits ALL weight (new style) vadillacs with hub 
rimshavingfactory _ in six sizes will give ape VOrmRG oF 
tire wheel, except 


trim rings except most satisfactory 351 , { 
l l om el for 


\ } l Oe 2 late model Cadil- results on passen which *'C’' type 
* 1 \ OS | lacs gercarswith’K”or weight is recom 
L” type rims mended. 6 sizes 


Nene” 


PERFECT EQUIPMENT CORP. 


804 W. Morgan St. KOKOMO, IND. P.O. Box 706 
Manutacturers of Wheel Weights for Trucks and Passenger Cars 
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1951 Volume Same As 1950: 
Profits Down. Garages Say 


ross volume for independent 
G garages was generally at 
about the same level in 1951 as 
in 1950, but net profit was down. 
And the garagemen had plenty of 
headaches in the operation of 
their businesses. 
That was the picture shown in 
replies to a survey by SOUTHERN 


AUTOMOTIVE JOURNAL last month 
among 500 independent garage- 
men in the Southeast and South- 
west. 

Slightly more than half of the 
garagemen reported that volume 
for the first 11 months of 1951 
was about the same as for the 
similar period of 1950. Around 30 





He’s ned! He 


than “parts and labor” 


He’s mad because he’s hurt...in the pocketbook. He has just paid a 
repair bill without getting what he paid for... improved performance and 
increased horsepower. Instead of becoming a costly “‘come-back” he could 


have been a satisfied customer. 


more quickly, more accurately, to eliminate guesswork... 
but it allows final adjustments and inspection to be made 


with the car operating “on the road.” With the Clayton 
Dynamometer in use there can be no service come-backs; 


The Clayton Chassis Dynamometer is showing hundreds of dealers 
and service shops the way to new, easy and increased service profits by 
insuring customer satisfaction. The dynamometer not only finds trouble 


no dissatisfied customers. 


Sell horsepower. ..improved horsepower, 
weighed and guaranteed...and parts and 
labor sales will take care of themselves. 
Mail the coupon and get the full story as 


it applies to your service operation. 


MAIL THIS 


COUPON 


FOR 


THE FULL STORY 


- 
ee a a a a oe oo oe 


130 


- 
=" ADDRESS 


paid for more 


BW 


aa Ss SAJ-1 
- a 
p= — CLAYTON MFG. CO. 
BOX 550, EL MONTE, CALIF 
Send us the complete story on 
modern automotive service for profit 


' 
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per cent said gross volume was 
lower in 1951, with most of the 
decreases between 20 and 30 per 
cent. 

In comparing net profit for the 
two periods, 50 per cent said net 
profit was down in 1951. De- 
creases ranged from five per cent 
to 45 per cent, with most in the 
vicinity of 25 per cent. 

Forty-four per cent said net 
profit was about the same for the 
iwo years. 

The garage owners reported a 
number of big headaches—with 
collections, parts and labor lead- 
ing the list. 

“Credit business is our biggest 
headache,” reported Hunter Bush, 
Bush-Irvin Garage, Winchester, 
Ky. “Better collections are in 
prospect as tobacco sales mean 
more money in spenders’ hands.” 

Commented Carl A. Poe, Poe’s 
Garage, South Charleston, W. 
Va.: “The big question mark is 
how the small independent garage 
is going to continue to operate 
when the kind of business it seems 
to get is credit. Credit?” 


Parts Are Big Problem 


The biggest problem of V. R. 
Ramer, Ramer’s Garage, Red Oak, 
Okla., is “shortage of some parts 
and material.” 

“Production of new parts and 
the changeover to defense produc- 
tion is the biggest headache,” said 
Oscar Greenup, Greenup’s Ga- 
rage, Baton Rouge, La. “Auto and 
truck owners are becoming more 
conscious of repairing what they 
have instead of planning to buy 
new ones or second-hand ones.” 

“Parts for emergency brakes 
are the biggest problem, since the 
new Texas inspection law goes in- 
to effect the first of the year,” re- 
ported Harrel’s Garage & Body 
Shop, Shamrock, Texas. “They 
are trying to get some of them 
fixed but no parts.” 

E. N. Wargo, S & W Auto Serv- 
ice, Tampa, Fla., is troubled with 
“labor, taxes and regulations.” 

“Taxes and reports” are also a 
problem for J. Milton Johnson, 
Johnson’s Auto Repair Shop, Ber- 
keley Springs, W. Va. 


Editor’s note: A similar survey 
on gross volume, net profit and 
1952 outlook was sent to 500 new- 
car dealers. Response was heav- 
ier from them, so a more detailed 
capers (see page 48) was possi- 

le. 
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New officers of the Atlanta (Ga.) 
Automobile Association are shown 
here. They are (I. to r.): Frent 
row, Retiring President Alton S. 
Farris and President Bernard John- 
son, general manager of Ww. 
Goldsmith, Ine. (Hudson); back 
row, Berrien Moore, Jr., second 
vice-president; M. T. McClellan, 
first vice-president, and Earl Taber, 
honorary secretary-treasurer. Ea 
“Lew” Austin is secretary. Direc- 
tors elected were Dan Graham, W. 
C. Henry, Clyde Fowler and A. G. 
Hendley. More than 450 persons 
attended the banquet, held Dec. 21 
at the Biltmore Hotel. 


Shortage of skilled labor is the 
biggest headache for Ralph 
Chance, Chance’s Garage, Bowl- 
ing Green, Ky. 

“Getting help and parts” was 
reported as the main trouble by 
E. B. Perry, Norfolk, Va. 

“High taxes, inflation and short- 
age of skilled help are the biggest 
headaches,” commented T. Q. 
Howe, T. Q. Howe’s Garage, Gas- 
tonia, N. C. 

Reported W. H. Yon, W. H. Yon 
Garage, Charleston, S. C.: “Taxes 
and high payroll to meet govern- 
ment competition at Navy Yard 
and H-bomb plant about 100 miles 
away are the biggest headaches. 
We have had to borrow money to 
meet payrolls at certain times in 
1951, which we did not do in 1950 
Collections are slower on most 
accounts. I don’t know whether 
it is for the lack of clerical help 
or funds.” 

“The biggest problem is the 
higher cost of nearly everything, 
while small business is kept under 
ceiling prices from which unions 
and big business are practically 
exempt,” reported V. B. Dawson, 
Automotive Service, Inc. Wil- 
mington, Del 

While the impact of defense 
production on the national econo- 
my brought a number of these 
new problems to the garageman, 
it did nothing to dispose of the 
problems automotive service men 
have always had when trying to 
keep today’s precision-built cars 
in the very top mechanical con- 
dition. 

Ernest Moyer, Ernest Moyer 
Garage, Junction City, Kan., sum- 
med this up Well when he report- 
ed “Hydra-Matic transmissions” 
as the biggest headache at his 
shop. 
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*...much faster, 
cleaner and more sat- 
sfactory than the equipment 

we previously used.* 


MN LL fp areep— 


Manufacturer of the P-B Screw-In Valve Seat and 
precision installation tools. The P-B Seat—with 


expansion clearance DOUBLES VALVE MILEAGE 
and gets all the fleet business. Write today for details. 


Grind Your Way to Amazing Profits! 
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A resolution recommending that a 
complete driver-education course 
with classroom and _ behind-the- 
wheel instruction be financed by 
the state in public schools was 
adopted by the safety committee 
of the North Carolina Automobile 
Dealers Association at the meeting 
pictured above. M. R. “Bud” Dar- 
lington, managing director of the 
Inter-Industry Highway Safety 
Committee, was the principal 
speaker. T. A. Williams of Greens- 
boro is chairman of the committee. 
“A” indicates Darlington and “RB” 
is Williams in the photo. 








Membership of NADA 
Reaches 35,394 


Membership of the Na- 
tional Automobile Dealers 
Association has reached an 
all-time high of 35,394 new- 
car and new-truck dealers, 
Hanford Crockard, chairman 
of the membership commit- 
tee, reported at a meeting of 
the executive committee in 
Washington D> ¢ last 
nonth. 

More than nine out of ten 
franchised dealers are now 
members of the association, 
Crockard said in his report 
at the meeting. 

VAY dl is best by quality test as well as The record was achieved 
profit test. as a result of the 1951 Give- 

‘ ‘ , A-Day to NADA campaign 

is your line on a high profit - protected Membership goal for the 

A //dl basis ... there's more money for you wanaygeemamg, OF. yee ee 
in the CHAMP line. drive was 2,343. When final 

results were tabulated, 2,- 

505 new members had been 


PLE2 enrolled. 
CF (ee) | 
Sahofied 


OIL FILTERS AND REFILLS Uber Pulliam Heads Columbians 


Ask about CHAMP’S pressure-packing for fast non- Robert Pulliam. Ford dealer, 
yk a ee has been elected president of the 
. eygine Columbia, S. C., Automotive 
CHAMPION LABORATORIES, INC., MERIDEN, CONN. Trades Association. H. T. Yonce, 
Trucks, Tractors and Diesels Nash, was named vice-president 
and Bill Stork, GMAC, was elect- 


ed secretary-treasurer 








Handling the CHAMP line of oil filters and 
refills is just plain good business 


Manufacturers of Oil Filters and Refills for Passenger Cars 
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Phe 1952 Saratoga six-passenger 
sedan is powered by the FirePower 
V-8 engine. Hydraguide power 
steering is an optional feature. 


Power Steering Available 
On All °52 Chryslers 


HRYSLER Division is offering 

Hydraguide power steering 
as optional equipment on its 1952 
six-cylinder models, as well as on 
those powered by the V-8 engine 
The unit is standard on the 
Crown Imperial. 

All models except those in the 
Windsor and Windsor DeLuxe 
lines are powered by the 180- 
horsepower V-8 FirePower en- 
gine, introduced last year. 

The torque available from the 
six-cylinder engine is higher at 
all speeds than that obtainable in 
the one it supersedes. The torque 
curve is much flatter at the peak 
and indicates an improved per- 
formance at normal driving 
speeds. 

The engine produces 119 horse- 
power with a compression ratio of 
seven to one. Bore remains un- 
changed at 3 7/16 inches but 
stroke has been increased from 
44% to 454 inches, increasing cubic 
displacement from 250.6 to 264.5 

Longer life and greater scuff 
resistance result from the use of 
new chromium-plated top piston 
rings and new wide-slot oil rings 


Improved cooling in the six-cylin- 
der models is accompanied by a 
seven-pound-pressure release 
vent radiator cap. 

Oriflow shock absorbers are 
continued as standard equipment 
on all lines 

A number of styling details of 
both interiors and exteriors have 
been revamped 


Pontiac Teaches Hydra-Matic 


Pontiac service instructors are 
now holding schools for more 
than 13,000 dealer mechanics on 
the new Dual-Range Hydra-Ma- 
tic Drive and other features of 
the 1952 Pontiac models. Separate 
are scheduled for the 
transmission During a six-week 
period nearly 800 separate schools 
are being held in cities across the 
nation, it was stated by Pontiac 


courses 


“Ha! I hope you have all that money you saved on oil changes!” 
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Chrysler Completes Model 
Of New Heavy Tank 
PILOT model of a heavy tank 


A of entirely new design has 
been completed in the Chrysler 
Delaware tank plant in less than 
a year from the date the company 
took on this defense assignment 
and started to build the plant, it 
has been announced by Robert T 
Keller, general manager of the 
plant 

Chrysler also has an 
ment to build tank engines in the 
Michaud ordnance plant in New 
Orleans. The company has com 
pleted its renovation of the plant, 
used in World War II for aircraft 
production, and has started to in 
stall machinery and equipment 
for production of the tank en- 
gines. Current Chrysler employ- 
ment in the New Orleans plant 
is 800 workers and will reach an 
estimated 6,000 when contem- 
plated schedules are reached 

While details of the new tank 
produced at the Delaware plant 
are still under security restric- 
tions, Army ordnance officials 
have declared that the tank will 
outslug any land-fighting ma- 
chine ever built, Keller said 


assign- 


Meyer Heads Leesburg Group 


Jack Meyer of Leesburg Motor 
Co. has been elected president of 
the Leesburg, Fla., Automobile 
Dealers Association. Lee S. Her- 
long, Leesburg Lincoln-Mercury 
Co., is vice-president and Ed Hos- 
kinson, Lake Region Motors, is 
secretary-treasurer 


Wreckers Name Memphian 


Joseph Alfrater of Dixie Auto 
Parts Co., Memphis, Tenn., was 
elected president of the National 
Auto Wreckers Association at its 
recent convention in Chicago. 
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These red lines 
embrace 

more bearing 
value 


HE operators on this Mon- 

mouth Bearing production 
line literally live between these 
red lines! Bearings being broached 
by these machines must be ac- 
curate in crush height within 
plus or minus .0005 of an inch or 
the part is rejected and the ma- 
chine is stopped for adjustment 
to produce up to requirements. 


The results of the check are 
recorded between the red lines. 
The reason for this exacting care 
is obvious. Finished bearings de- 
livered over the counter in a 
MONMOUTH package must fit 
exactly the part for which they 
were engineered. The name Mon- 
mouth stands for the highest 
standard of precision craftsman- 
ship and is insurance that these 
bearings willdeliver the maximum 
valueand performance to the user 


SPECIFY MONMOUTH! 


‘SALES 
(A545 Cornagis Ave» Clevelend 2 Ohio 


CGB FIRSTS: The development of continuous strip casting, 1929—thinwall babbitt lined steel-backed 


bushings, 1931 


continuous casting of copper lead on steel strip, 1934—tri-metal bearings, 1938— Micro 


Bearings, 1939—Clevite 77, 1944—and others which have helped to revolutionize the lined bearing industry. 
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Winners of the 500-pound bales of 
cotton in the “Cotton Picking 
Time” promotion sponsored by Re- 
liable Chevrolet Co., Meridian, 
Miss., are shown here. In the left- 
hand picture E. G. Carter, used- 
car manager, is shown with Mrs. 
R. Weaver of Meridian. J. L. 
“Dingdong” Bell is shown present- 
ing the other grand award to W. 
C. Brewster of Kewannee, Miss. 
The event created widespread in- 
terest, reported President R. 5S. 
Lincoln of the dealership. 


Streetman Joins Staff 
Of Alabama Dealers 


H* Streetman has been ap- 
pointed assistant to Frank 
R. Broadway, executive vice- 
president of the Automobile Deal- 
ers Association of Alabama. 

A native of Florida, Streetman 
had been with Commercial Credit 
Corp. for eight years, working 
out of the Montgomery office and 
traveling the southern Alabama 
territory. He is a graduate of 
Alabama Polytechnic Institute a 
Auburn. 


Rounding Up Scrap 
From Wreckers 


The National Production 
Authority has issued an in- 
ventory-control order that is 
expected to flush about 2,- 
000,000 tons of iron and steel 
scrap from automobile 
wrecking yards in the next 
three months. 

The order requires an in- 
ventory report by all auto- 
mobile wreckers. Beginning 
March 1, it prohibits deliv- 
ery of units to wreckers who 
have not disposed of the re- 
quired number of vehicles in 
the preceding three months. 








Keys and Locks 
(Continued from page 103) 


in the space provided above each 
tumbler (Fig. 6). 

Caution: If the springs are tan- 
gled, do not pull them apart—un- 
screw them. 

4.—Reverse the lock cylinders 
so that the head of the cylinder 
is now toward you. Insert the 
spring retainer so that one of its 
six prongs centers into each of 
the springs and the two large end 














prongs slide into the slots at either 
end of the cylinder (Fig. 7). Press 
the retainer down with one finger. 

5.—To check, insert proper key 
and if tumblers are installed prop- 
erly the side bar will be allowed 
to drop down. If bar does not drop 
down, remove the key, spring re- 
tainer, springs and tumblers and 
reassemble correctly. 

Note: If the tumblers have not 
been assembled correctly and not 
according to the code, the tum- 
blers can be removed from the 
cylinder by holding it with the 
tumbler slots down, pulling the 
side bar out with the fingers and 
jarring the cylinder to shake the 
tumblers out. This procedure is 
necessary because after the tum- 
blers have been pressed down in- 
to the cylinder they are held in 
their slots by the cross bar. 

6.—If after checking it is found 
that the lock is assembled proper- 
ly, remove key and place cylinder 
in vise, using leather or wood on 
each side to prevent damage to 
the cylinder. 

7.—Stake the retainer securely 
in place by staking the cylinder 
metal over both edges of the re- 
tainer ends, using a suitable stak- 
ing tool or screwdriver. Hold the 


Harvey H. Emerson, Jr., Emerson Motor Co., Homer, La., tacks his 


nameplate to his desk at 


the Chevrolet 


Post-Graduate School of 


Modern Merchandising and Management. The nameplates form a 


record of men attending 


the school. 


Shown with Emerson are 


(i. to r.): Charles A. Ibert, Jr., Community Chevrolet Co., Inc., Ham- 

mond, La.; Charles F. Johnson, Jr., Fort Sumter Chevrolet Co., Inc., 

Charleston, S. C., and William C. Stover, Turner County Motor Co., 
Ashburn, Ga. All are recent graduates. 


staking tool at right angles to the 
top of the retainer and form the 
cast metal of the cylinder over 
the retainer at each corner. 
Using Efficiency “Doctor” 
(Continued from page 46) 


another firm. 

Efficiency planning must be 
based on existing conditions at a 
particular firm. 

Henry B. Darling, Jr., presi- 
dent, and “Mike” Gulley have 


a right to smile when someone 


MOTORS int.— 


asks how accurate the projected 
figures of the efficiency studies 
have been. The only way the ac- 
countant’s figures differ from the 
prediction is profits are larger. 

And one reason for that is a 
deliberate underestimate in the 
efficiency study, just to be on the 
safe side before any investment 
is made. In the remodeling plan 
that had to be shelved, for ex- 
ample, estimates on time savings 
per repair order would have paid 
off if they had been only half as 


much as expected! 
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Behind the turkey is Blair C. Coiner, owner of Coiner 
Parts Co., Staunton, Va., who carved at the Christmas 
too, 
Shown at 


party. Virginia ham was served 


awarded each employee. 


Jobber News 
(Continued trom page 65) 


no division, but if you want to go 
up on the Arkansas side, you have 
to catch an Arkansas elevator; if 
you want to go up on the Texas 
side, you have to catch a Texas 
elevator,” he asserted in his ex- 
planation 

“T still think that Texarkana, 
as a city, should be called Tex- 
arkana, Texas, and that Arkansas 
should have no claim to that part 
of the land that Texarkana is 
situated on 

“It was not my thinking when 
we nominated Mr. Westbrook that 
it would ever get into this kind of 
a controversy However, we still 
think Mr. Westbrook is entitled 
to a place on our board of direc- 
tors,” he insisted 


When Butler Supply Co. opened its new home at 738 
A. Franks, district man- 
ager for Guaranteed Parts Co., was on hand with his 


Third St., Macon, Ga., Alvin 


Charles E. 
A bonus was 
the head table 


Darling of Atlanta Sells 
Interests to Stroud 


L G. “Lee” Darling of Atlanta, 
@ Ga., has retired from active 
business after 30 years as a manu- 
facturers’ representative in the 
South and has sold his interest in 
the firm of Darling Brothers to 
D. C. Stroud. 

The firm name has been chang- 
ed to Darling & Stroud and head- 
quarters have been moved to 218 
North Independence Boulevard, 
Charlotte, N. C. C. B. Darling 
and Stroud are partners 

Strausz, Inc., Atlanta, Ga., has 
been appointed warehouse distri- 
butor for Nice clutch throw-out 
bearings, in addition to Hoover 
bearings, President C. Y. Strausz 
announced last month 


camera to record 


of “Pop” Adams, 


are (1. to r.): Horace Fultz, bookkeeper, Manager 
Kennard, 
tant manager. Employees are called on customarily 
at this gathering for any comment. 


Coiner and Ed Winston, assis 


Brakes and Steering 
Covered in Manual 
224-PAGE manual on brakes 


A and steering, including 
wheel alignment, has been issued 
by The Goodheart-Willcox Co., 
Inc., 1321 S. Michigan Ave , Chi- 
cago 5, Il. 

The book contains many illus- 
trations and trouble - shooting 
hints, as well as detailed descrip- 
tions of the construction and serv- 
icing of the units. Copies are 
available from the publisher at 
53.50 


Wedding bells rang Dec. 29 for 
C. A. Barnes, district manager at 
Atlanta, Ga., for Hastings Mfg. 
Co. He and Miss Adelaide Kreutz 


married 


of St. Louis, Mo., 


and are now living in Atlanta 


were 


the Shown below are the 


event. 


countermen, a view of the machine shop and a shot 


who is the office manager. 
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Folks around Savannah, Ga., had 
a good chance to see just how many 
varied items an automotive jobber 
carries at this booth maintained by 
The Motor Supply Co., Inc., at the 
recent Coastal Empire Fair. Hun- 
dreds of people stopped to ask 
questions about various things on 
display and to admire the 1924 
Model-T Ford, reported Fran! 
Arden, Jr. 





Car Parts Depot Opens 
Plant at El Paso 


A PLANT said to represent a $1,- 
000,000 investment has been 
opened by Car Parts Depot, Inc., 
at 211 North Cotton Ave., El Paso, 
Texas. The building will house 
headquarters for the eight branch 
stores in Texas and New Mexico 
and the distribution system in 
Mexico 

The firm was opened in 1920 
with an investment of less than 
$5,000 It outgrew its criginal 
building two years later and a 
second move was made in 1925 
The machine shop was opened in 
1936 

The building provides facilities 
for the automotive division, home- 
appliance division and machine 
shop, in addition to headquarters 
for the entire operation. Ample ere of NO SLIP construc- 
parking space is available erie ty tion... the metal frames 

Basil E. Ryan is president and enter ents enema sas 

. recessed bushings. Just 

Boyd E. Ryan is vice-president enother ECHLIN EXTRA of 
no extra cost to you | 


ECHLIN(,& | 
CEN 


OILS * CONDENSERS 
ECHLIN MANUFACTURING COMPANY 228 EAST ST., NEW HAVEN 5, CONN 


ALL Echlin Contact orms 








& OTHER AUTOMOTIVE 
ELECTRICAL PARTS 
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On ee ea 


"SHENCES 


MOTOR AND 
BOOY MOISES 


This attractive display was presented at the International Motor Show, 

Norfolk, Va., by General Automotive Supply Co., Inc. Show atten- 

dance was estimated at 16,000, Assistant Buyer R. E. Aydlette report- 
ed, giving a lot of the Tidewater folks a look at these products. 


Association Resolutions 
Ask Aid in Competition 


A RESOLUTION presented by the 
wholesalers’ board of gov- 
ernors and unanimously adopted 
by the board of directors of Na- 
tional Standard Parts Association 
in a recent session has been re- 
leased by J. L. Wiggins, executive 
vice-president. 

“This,” he said, “is evidence of 
our board’s continuing efforts to 


perpetuate the automotive serv- 
ice industry.” The resolution: 
“Whereas, the competitive situ- 
ation between car dealers and the 
independent wholesalers has de- 
teriorated due to the inability of 
the independent wholesaler to 
compete in the sale of repair parts 
to independent repair shops. 
“Therefore, be it resolved that 
we, the wholesalers’ board of gov- 
ernors, bring this problem to the 
attention of the manufacturers’ 


board of governors and ask that 
they carefully study this situ- 
ation and make recommendations 
such as will remedy the problem 
and restore the independent 
wholesaler to a position where he 
can compete with a car dealer in 
the sale of repair parts to inde- 
pendent retailers.” 

The board of directors, com- 
prising nine manufacturers and 
nine wholesalers, unanimously 
adopted this resolution. 

A resolution adopted at the Mo- 
tor and Equipment Wholesalers 
Association convention directed 
MEWA officers to make “appro- 
priate recommendations to the 
manufacturer suppliers such as 
will effectively enable automotive 
wholesalers to compete fairly and 
freely with car and truck manu- 
facturers and at the same time 
maintain adequate margins of 
profit.” 


McKay Forms Dim-Lite 


Robert A. McKay has formed 
the Dim-Lite Manufacturing Co., 
with headquarters at 242 Spring 
St., N. W., Atlanta, Ga. Warren 
Katz and Associates of Atlanta 
will represent the safety device in 
the Southeast. 





MORE JOBS...MORE PROFIT! 


Portable Units 


INFRA-RED 
DRITHERM 


Dry with NALCO 


‘Poor 


NALCO STRIP UNIT 


Here’s what NALCO carbon filament units can do for YOU — 
@ Entire fender jobs of synthetic enamel dried, ready for polishing @ Putty 
glaze dried @ Color coats dried hard for polishing @ Drying time and 


space cut to a fraction 


NALCO units also available in pairs, groups, strips, banks and for tunnels 


Southeastern Representative 
Henry S. Clark 
348 Peachtree St., NE 
Atlanta 3, Ga 


Write for your free copy of “Factory Methods in Your Shop.” 


NORTH AMERICAN 


t | 
a eo J 





in 15 minutes! 


Worm Drive 
Never Works 
Loose 





Shake 
Loose! 


An “Aero-Seal” 

Worm Drive Clamp 

fits any shape... locks 

tight, holds tight, won't 

shake loose. Curved saddle prevents 

hose distortion at point of clamping. 

Stainless steel bands resist corro- 

sion. Use again and again. Screw- 

driver or thumb-grip types avail- 

able. Extra long take-up cuts sizes 
and inventory required. 


Aer-Seal’ ost, 


with stainless steel bands 


shit t= 


——— 


ANOTHER 


BREEZE} 
MARK 


PRODUCT 


BREEZE CORPORATIONS, INC. 


29 South Sixth St., Newark 7, N. J. 


Electric Lamp Ca. 


ST. LOUIS 5, MO. 








1074 TYLER ST. 
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Federal-Mogul Makes 
Shifts in Personnel 


ISTRICT Manager Harry F. 

Gee of Federal-Mogul Serv- 
ice at Atlanta, Ga., announced last 
month these changes: 

T. J. Anderson, formerly tra- 
veling the Carolinas, has been 
transferred to Calgary, Alberta, 
to be district manager in charge 
of western Canada. 

John Day will cover parts of 
North and South Carolina. 

Eldred Cline and L. P. Sweat 
will cover Alabama and Georgia. 

Terry McCarthy, formerly man- 
ager of the Tampa, Fla., ware- 
house, has become manager of the 
Jacksonville, Fla., warehouse, suc- 
ceeding Sweat. 

Melvin Sansone of the Atlanta 
office’s shipping department has 
replaced McCarthy at Tampa. 

Other Southeastern territory 
men are: Pete M. Gee, Florida; 
Tom MacIntyre, central and east- 
ern Tennessee; Hubert Smith, 
Arkansas, Mississippi and west- 
ern Tennessee. 

Obie W. Powell Joins 
Strausz Organization 


BIE W. Powell, Jr., joined 
Strausz, Inc., Atlanta, Ga., 
in a sales capacity Jan. 1, Presi- 
dent C. Y. Strausz announced 
Powell, son-in-law of Strausz, has 
been with Chas. S. Martin Distri- 
buting Co., headquartering at Au- 
gusta, Ga., and has had six years’ 
road experience. 
His addition will lead to an ex- 
pansion of the firm’s services, the 
president said. 


P. H. Neville Advances 

P. H. Neville has been elected 
president of The Leece-Neville 
Co. He formerly was vice-presi- 
dent and secretary 





It’s heavenly! 


ies iy 





Ernie Troutman (left) and E. P. 


Shope (center), owners of Piston 


Ring & Parts, Atlanta, Ga., are shown handing an order for 1,500 


Wilton machinists’ vises to R. B. 


“Bob” 
Co. representative. It was for Lockheed Aircraft Corp., 


Pilkington, Wilton Tool Mfg. 
Marietta, Ga., 


and it was believed to be the largest industrial order of its kind. 


Furby of Straus-Frank Gets 
Trip to Mexico City 


ITH 159 per cent of quota, 
Virgil Furby of Houston 
won first prize of a five-day, all- 
expense-paid trip to Mexico City 
for himself and Mrs. Furby in a 
three-months-long contest con- 
ducted for the 37 salesmen in six 
stores of the Straus-Frank Co., 
with headquarters at San Anto- 
nio, Texas. 
The contest, 
and closing Oct. 24, 


starting July 23 
was based 


on over-all increase in established 
quotas on four lines, namely, P 
& D. ignition and fuel pumps, 
Monroe shock absorbers, Diete- 
rich Kar Visors, and Wonder 
Wash and Wonder White. 

John Reynolds, sales manager 
for Straus-Frank, and B. B. Burk, 
of the B. B. Burk Co., which rep- 
resents the four manufacturers in 
the Southwest, made the presen- 
tation to the first-prize winner at 
the Houston airport, just before 
the Furbys, shown in the accom- 
panying picture, began their trip 
by plane. 
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All Space Is Reserved 
For Southwest Show 


ys exhibit space for the forth- 
coming Southwest Automo- 
to be held March 20- 
23 at Houston, has been reserved 
by 250 manufacturers. The dis- 
plays set up by these manufac- 
turers, together with the many 
special interest exhibits, are ex- 
pected to attract the greatest at- 
tendance ever before recorded by 


tive Show, 


ihe show. 

The space drawing, during 
which actual booth numbers were 
assigned to exhibitors, was set for 
the Sam Houston Coliseum, Hous- 
ton, Jan. 4. 

A show office in Houston has 
been opened at 715 Francis Street 
This office will serve jobbers and 
manufacturers’ men in conjunc- 
tion with the office in the Fidelity 
Building, Dallas. All show pro- 
motional materials will be avail- 
able in the Houston office. 

Harry Spear of San Antonio, 
district manager for Moog Indus- 
tries, Inc., was elected by the di- 
rectors to replace Carl Gracely, 
who has been transferred out of 
the Southwest. 

Davies of Sealed Power Dies 

George W. Davies, 62, general 
sales manager of the Sealed Pow- 
er Corp, died last month after a 
ten-month illness. He joined the 
firm in 1933 and had been general 
sales manager since 1948 

Nichols Becthers, Chickasha, 
Okla., has sprayed its building 
with a new cement process to 
make the exterior snow white, 
Henry Nichols reported 
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From Bicveles to Battery 


By Baron Creager 
Southwestern Editor 


ucust Yakie just about rode a 

bicycle into the automotive 
parts business in Port Arthur, 
Texas. 

At least he ran a bicycle busi- 
ness into a motorcycle business, 
then he parlayed the motorcycle 
business into a new-car business. 

The new-car business didn’t 
seem to work out just right for 
August, but when he parted with 
the franchise he found himself 
with a stock of parts. The next 
step was a natural start in the 
aftermarket for the Yakie Supply 
Co., whose genial sole owner is 
widely and approvingly known in 
the Southwest. 

When the accompanying pic- 
ture was made with a borrowed 
“wheel” during the convention of 
the Automotive Wholesalers of 
Texas, in Houston, August had 
not been on a bicycle for two 
years. So his technique was a 
bit wobbly, but he did not take 
any bad spills, as he had done 
in his earlier days in the two- 
wheel vehicle bysiness. 

Back in 1908 August Yakie be- 
came an employee of a Port Ar- 
thur bicycle shop then operated 
by E. E. Hartford. By 1919 Au- 
gust had acquired an interest in 
the business and by that time, too, 
automobiles had become so num- 
erous that the bicycle shop took 
on a line of piston rings as an 
experiment. 

Meanwhile, the motorcycle had 
forged to the front of popularity. 
August had been an exceptionally 
good bicycle rider. He had to be 
to sell bicycles. And now he be- 
came an expert with the motor- 
cycle, a trick rider of considerable 
local fame, and his repertoire in- 
cluded some complicated stunts 
with side-car attached. 

However, August was just as 
well pleased when, after 1919, the 
company got out of the cycle busi- 
ness and, in 1920, mustered the 
courage to take on a new-car 
franchise. The franchise was, not 
a satisfactory venture, as it turn- 
ed out, but August was fed up 
with motorcycle riding. He had 
taken a number of nasty spills, 
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Chargers 


This is no trick photograph. August Yakie can still ride, both feet 


off the ground. (Author's note: 


but that wasn’t the worst 
of his job. 

“Hardest job I ever had,” mus- 
ed August, reminiscing, “was 
teaching someone to ride a motor- 
cycle. Especially if the prospect 
had never ridden a bicycle. If he 
had ridden a bicycle it was easy. 
But if he had never before prope!- 
led himself on two wheels— 
whew! 

“To teach ’em I had to ride 
along behind and I guess I got 
more nasty falls that way than 
from trick riding.” 

Anyhow, as previously men- 
tioned, the Hartford company just 
sort of eased into the automotive 
parts business with that stock left 
over from the new-car business. 
And the next five years must 
have been a sort of wholesaler’s 
heaven, abundant in sweets of 
life such as few automotive job- 
bers have ever even tasted. 

Open a jobbing place at any 
cross-roads today and competition 
is already there. If it isn’t there, 
it comes in from outside. 

Not so in Port Arthur in the 
early 1920’s. The Hartford com- 


part 


That rear tire did not blow out.) 


pany had all the business. Of 
course, there wasn’t so much busi- 
ness then, but it was all velvet. 
Not one competitor! A monop- 
oly! 

That dream ended in 1925 and 
today August Yakie can count 14 
competitors in a city of 57,377 
population, 1950 census. 

In 1929, August became 
owner of the business and named 
it Yakie Supply Co. His sales 
force works six neighboring com- 
munities and at one time his sales- 
men traveled as far away as Gal- 
veston, 80 miles, but this practice 
was abandoned because of objec- 
tions on “the island,” as Galveston 
is called in south Texas. So the 
Yakie Supply Co. has a strictly 
limited potential. 

“But the town is growing,” Au- 
gust points out, “and I guess we 
will get along all right, even if 
the margin of profit has been less 
and less as the years march by.” 

What is his theory of doing 
business in face of such competi- 
tion? What are his rules of suc- 
cess? 

“Those are all $64 questions,” 


sole 
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grinned August. “The best way 
I know to make a jobbing busi- 
ness go is to get more business 
and keep down expenses. And 
you have to have what the cus- 
tomer wants when he wants it.” 

His last sentence may explain 
the fact that the Yakie Supply Co. 
owns a reputation for having per- 
haps the cleanest, most complete 
and up-to-date inventory in the 
territory. And it must be some- 
what satisfactory for manufac- 
turers to do business with August. 
He still has a gasket line that he 
first acquired in 1925. 

August Yakie deals in a large 
number of lines, naturally, but it 
seems that one team of manufac- 
turers’ agents holds the inside 
track with Yakie Supply. This 
is the team of Lynn and Hemp- 
hill—Ted Lynn and Bill Hemp- 
hill—of Dallas. 

When Lynn and Hemphill hit 
Port Arthur they are at home 
August takes them to his place, 
puts them up, gorges them with 
barbecued crabs and personally 
gathers up their dirty shirts and 
puts them through the Yakie pri- 
vate laundry. 

What did these two peddlers 
ever do to carve such a niche for 
themselves in the Yakie home- 
stead? 

“Oh, we just been knowing 
each other so long,” explains Au- 
gust, with his grin. “We just like 
each other.” 


Auto-Lite Names Louisianan 


Carl R. Geyer has been appoint- 
ed special sales representative fo: 
The Auto-Lite Battery Corp., 
with headquarters in Toledo. A 
native of New Orleans and a grad- 
uate of the University of Missouri, 
Geyer joined the firm after World 
War II and had been in charge of 


the New Orleans and Detroit sales 


districts. 








$100.00 REWARD 


A $100.00 Reward will be paid to the first 
employee of any authorized new car deal- 
ership, anywhere in the United States, who 
has his boss write this magazine on his 
business letterhead giving the important 
facts about three-thirty and identifying the 
company sponsoring the program. 

In case of tie, winner wil! be decided by 
date of postmark. Write Dept. 330, 
Southern Automotive Journal, 806 Peach- 
tree St., N. E., Atlanta 5, Ga. 














Harry Smith (top), executive vice- 
president and director of sales, Bar- 
rett Equipment Co., St. Louis, has 
been elected chairman of the 
Equipment and Tool Institute. He 
succeeds Martin W. Bazner (hbot- 
tom), vice-president and sales man 
ager of Ammeo Tools, Inc., Chi- 
cago. Three new directors were 
elected at a recent meeting: John 
Renner, Lincoln Engineering Co., 
St. Louis; Al B. Harding, Lempco 
Products, Inc., Bedford, Ohio, and 
Robert W. Kerr, Herbrand Divi- 
sion, Bingham-Herbrand Corp.. 
Fremont, Ohio. 





NSPA Booklet Digests 
Wage Regulations 


A BOOKLET concerning wages 

and salaries under price 
control, prepared by Legal Coun- 
sel Harold T. Halfpenny, has been 
issued by NSPA. 

Some of the subjects covered in 
the 20-page booklet are: general 
increases, cost-of-living increas- 
es, methods of payment, bonuses, 
outside salesmen and hiring rates 


Martin-Senour Names Atlantian 


W. W. “Wally” Duncan has 
been appointed representative for 
the Automotive Division of Mar- 
tin-Senour Co. in the Atlanta ter- 
ritory. He will work in Georgia, 
South Carolina and _ southern 
North Carolina. 
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Connell Handles Gavel 
At Warehouse Meeting 


S. ConneELL, president of the 

® J. S. Connell Co., Dallas, 
Texas, presided over the meetings 
at the second convention of the 
Automotive Warehouse Distribu- 
tors Association, Inc., held last 
month in Chicago 

R. A. Farris of San Francisco 
was elected president of the 
group, which includes members 
in principal marketing centers of 
the United States serving automo- 
tive parts and equipment manu- 
facturers with direct distribution 
to automotive wholesalers only 


Tincher Appoints Texan 


Harold Schnair Sales Co., 
Dallas, Texas, has been appointed 
representative for Tincher Prod- 
ucts Co. in Texas, Louisiana, 
Arkansas and Oklahoma 


Arnold Covers West Virginia 


E. M. Arnold has been appoint- 
ed sales representative for The 
Buxbaum Co. in West Virginia 
and western Pennsylvania 





Surface Grinding Made 
Faster, Safer, Easier 





Two new features on the Lempco DSM Dry Surface 
Grinder make accurate head and block resurfacing 


easier and healthier for operator, First-——Grinder 
holds accuracy to .001". Second—Dust contro! sys 
tem with optional Waterfall Grit Remover keeps cir 
dust-free. Operator can work without @ mosk as 
dust is sucked from wheel by 19” fan. Dust is 
Boffies 2) Centrifuge! action 3 
filter with optional woterfall 
washes all remaining grit 
Lempco DSM has heavy rugged cast table top 
large grinding area, longer wheel life, greeter 
grinding power plus vibrator action which speeds 
grinding. Write for DSM Folder. Lempco Products, 
inc., 5490 Dunham Road, Bedford, Ohio 


eM, Invest in 


LEMPCO EQUIPMENT 
+ lt pays its own way 


arrested by: 1) 
Glass-wool treated 
attachment § which 


SAJ 
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NAPA Names Heffelfinger 
To Succeed Turner 


M. HEFFELFINGER of Boozer- 
j@ Test Management Service, 
Indianapolis, Ind., was _ elected 
president of National Automotive 
Parts Association last month to 
succeed Robert L. Turner, presi- 
dent of Genuine Parts Co., At- 
lanta. 

William M. Stuart, president of 
The Martin-Senour Co., was elect- 
ed chairman of the manufacturers 
council. H. W. Clough, Belden 
Manufacturing Co., was elected 
vice-chairman and R. W. Smith, 


Mr. Heffelfinger 


Grapho Products, Inec., was 
reelected secretary - treasurer. 
Henry Lansdale is vice-president 
and general manager. 

Among the directors reelected 
for 1952 was Carlyle Fraser of 
Genuine Parts Co., Atlanta. 
Prest-O-Lite Appoints 
Roberts for Sales 


C. Roserts is now assist- 

@ ant sales manager for 

Prest-O-Lite Battery Co., Inc., 

with headquarters at the Toledo 
office. 

He entered the battery business 
in 1921 and has been a sales rep- 
resentative with USL Battery 
Corp. and Prest-O-Lite. 


Braxton Celebrates Yuletide 


An address by President S. L. 
Braxton, a turkey dinner and dis- 
tribution of bonus checks were 
highlights of the annual party of 
Braxton Auto Parts, Inc., White- 
ville, N. C. The party was held 
last month at Hotel Whiteville. 


G. K. Linkous of Link’s, Dan- 
ville, Va., has been nominated 
for district governor of Rotary In- 
ternational for 1953-54. 


Timken Names Wingerter 
And Splitstone 


G. WINGERTER has been ap- 
@ pointed assistant general 
manager of The Timken Roller 
Bearing Co. and J. R. Splitstone 
has been named district manager 
of its Automotive Sales Division. 
Both were formerly sales engi- 
neers for the firm. They will 
headquarter at the general offices 
of the Automotive Sales Division 
in Detroit. 
Whiz Opens Warehouse 
For Atlanta Area 


WAREHOUSE ffor its Whiz 

products has been opened 

by R. M. Hollingshead Corp. at 
734 Peachtree St., Atlanta, Ga. 

J. W. Hutchenson is district 
representative for the territory. 


fourtney Represents Packar« 
i tney Repr ts Packard 


J. D. Courtney, Jr.. has been 
appointed sales representative for 
Packard Electric Division, Gen- 
eral Motors Corp., in Oklahoma 
and parts of Texas. Missouri, Kan- 
sas and Arkansas. S. A. Orr has 
been named manager of replace- 
ment sales for the firm 





a, 


The Plant Behind AMKO Products! 
Automotive Man’'t'G Co., Inc. 


lecturers 


CHICAGO 6. ILLINOIS 


556-570 W. FULTON STREET 








THE NEWEST 


IDEAS IN 
BATTERY 
CHARGING 


from the 
Oldest 
Company 
in the 
Business 





For fast charging, slow charging, trickle charging! Easily 
carried in one hand! Absolutely safe! Automatic reset cir 
cuit breaker, automatic taper! Fully approved by Underwrit 
ers’ Laboratories, the Canadian Standards Association, and 


GUARANTEED 


Perfect for the car dealer, service station, garage, farm trade, 
home owner, emergency trucks. Five different Silver Beauty 
styles to answer every charging need. See your jobber 


Y-y Triple-A 


A LIFETIME...! 


SPrFPECIALTY COMPANY 





Officers of Motor and Equipment Manufacturers As- 
to r.): G. 
Canton, Ohio, president; 


sociation for 1952 are (1. 
— n Roller Bearing Co., 
. Greene, The L. 


Plug Co., Toledo, Ohio, secretary, 


K-D Manufacturing Co., Lancaster, Pa., 
Ingersoll-Rand Co., im- 


J. M. Wells, 


rectors include: 


Johnson City Kiwanians 
Elect C. C. Erskine 


Pp ge C. Erskine, president 
of Automotive Electric Co., 
Inc., has been elected president 
of the Johnson City, Tenn., Ki- 
wanis Club. 

Erskine has been affiliated with 
the automotive industry since 
1920. Before purchasing Automo- 
tive Electric in 1945, he was sales 
manager for a firm in Shreveport, 
La., and prior to that was with 
United Motors Service at Atlanta. 
Ga. 


Texan Consolidates Branches 


Robertson and King Motor 
Supply, Dallas, Texas, is consoli- 
dating its branch store on Davis 
Street and the main store on Er- 
vay in a building under construc- 
tion in the Industrial Levee dis- 
trict. The new building will give 
the firm 2,500 to 3,000 square feet 
of floor space for the machine 
shop alone. 





0 





S. Starrett Co., 
vice-president; R. A. Stranahan, Jr., Champion Spark 
and C, P. 


Co.; E. 


0. Wherley, The 


Athol, Mass., E. J. Muldoon, 


Co., and F. G. 
elections were 


Brewster, 
treasurer. Di- 


J. M. Sapinsley Heads 
The Crescent Co. 
been 


Sapinsley has 


oHN M 
j named president of The Cres- 


cent Co., Inc., Pawtucket, R. I. 
For the last three years he had 
been executive vice-president and 
administrative assistant to the 
president 

Milton C. Sapinsley, founder 
and president, has become chair- 
man of the board. 


Tupelo Company Opens 


Automotive 
Parts has been opened at 300 
South Spring St., Tupelo, Miss., 
by Lynn and Frank Bryan and 
Ernest Rogers. 


Bryan-Rogers 





Edgar H. Francois has been named 
sales manager of replacement prod- 
ucts for AC Spark Plug Division 
of General Motors Corp. The new 
office is an outgrowth of increased 
sales of replacement products, ac- 
cording to John C. Hines, general 
sales manager of the division. 


SOUTHERN AUTOMOTIVE JOURNAL for JANUARY, 1952 


mediate past president; 
G. Heeren, ee Co.; J. H. Humble, 
Solder Co.; D. L. Millikin, Rust Master Chemical Co.; 
New Britain Machine Co.; R. 
R. L. Smith, Pyrene Manufacturing 
Wacker, Jr., 
announced last month by A. H. 
holz, general manager. 


pen, Koppers Co.; 


Jr., for 


Andrews Mfg. 
Kester 


. W. Andrews, 


D. Pip- 


Ammeo Tools, Inc. The 


Eich- 


Eis Appoints Southerners 


Eis Automotive Corp. has ap- 
pointed three representatives in 
the Southern area: Bob Dennis, 
West Virginia, Bob Den- 
nis, Sr., for Maryland and Vir- 
ginia and Joseph Jones for Kansas 
and western Missouri 
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Manufacturers’ Representatives 
Covering Entire Southeast 
Phones: Ve. 5398 


rx At. 1412 





642 CRESTHILL AVE., N. E., ATLANTA, GEORGIA 
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Photographed at the recent convention of Motor and 
Association were (I. to r.): 
James C. Parker (left) presenting a certificate of ap- 
preciation to Floyd C. McLean, McLean Auto Supply 
Co., Laurinburg, N. C., retiring board member; R. E. 
Advertisers Council 


Equipment Wholesalers 


Conley (left) of the Automotive 


Profitable Wholesaling 


Harrisburg, Pa. 


i. 


Stressed at MEWA Rally 


| ep rangee automotive wholesal- 
ing efficient and profitable 
was the theme of the program 
presented before 2,100 wholesal- 
ers and manufacturers at the na- 
tional business conference of Mo- 


Association in Chicago last month. 

The problem was approached 
from three angles: the federal- 
government side, by James M. 
Mead, chairman of the Federal 
Trade Commission; the national- 
economy view, by Ed Wimmer, 


presenting a merit award to C. H. Moorehead, Mo 
tor Parts & Supply Co., Inc., Mobile, Ala., and three 
winners of the Junior Executive Group’s essay con- 
test, Fred R. Carlson, Eugene, Ore.; Robert E. Kirk- 
land, Jr., Wilson, N. C., and Edmund M, Deeter, Jr., 


Parker was the retiring president. 


vice-president of the National 
Federation of Independent Busi- 
ness, and the independent-whole- 
saler standpoint, by James C. 
Parker, MEWA past president 
and president of Motor Parts & 
Supply Co., Mobile, Ala. 

“There has been expressed in 
your industry and elsewhere a 
fear that the commission has pro- 
hibited the granting of functional 
discounts or is moving in that di- 


tor and Equipment Wholesalers 














Oil Cap Specialists to the Automotive Trade 


Manufacturers of 
Original Equipment 


Build sales, increase your pro- 
fits with Berkson Oil Filler 
Caps over 33 million cars 
running today every one 
needs an Oil Filler Cap now 
or later! Get your share of 
this volume business. Stock 
Asst. No. 820 containing 25 

Filler Replacement Caps 

popular cars. Easy to 
stock, easy to handle. Each 
cap similar to original equip- 
ment. Caps also available on 
Display Boards and in Bulk 
Free catalogs of all items 
upon request. 





Reusable box is made of heavy durable 
board with beautiful simulated leather- 
ette covering. Size of box 8 x 14 x3” 


SINCE 1929 





SEAL-TITE 

RADIATOR 

PRESSURE 
CAPS 


@ REQUIRED REPLACEMENT 
on cars having ao pressure 
cap furnished as original 
equipment 

Seal-Tite Radiator Pressure 
Caps are made to conform to 
the original equipment speci- 
fications and are individually 
tested to open and operate 
within the range determined 
by the car or truck manufac- 
turers. 


A 50% DEALER 
DISCOUNT LINE 


ASK YOUR JOBBER 
. 
SODRIN MFG. CO. 
Kansas City 8, Mo. 


DISPLAY BOX ASST. Contains 10 Radiator 
Pressure Caps for popular cars. Refills 
available in individual 2 color box 


Write for catalog sheet giving 
complete listing 


BERKSON PRODUCTS, INC. 


2014 N. MAJOR AVE., CHICAGO 39 
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rection,” Mead said. “I can assure 
you that the commission has nev- 
er issued an order in a price-dis- 
crimination case under the Clay- 
ton Act, as amended by the Rob- 
inson-Patman Act, forbidding a 
manufacturer to grant a function- 
al discount as such. 

“As to the future, I can assure 
you that as chairman of the com- 
mission I have no thought of at- 
tempting any such action and, in 
my judgment, the law does noi 
permit the commission to take 
such action.” 

Wimmer warned of the inher- 
ent danger to Americans of the 
vicious attacks on free enterprise 
and the elimination of competi- 
tion. The broad national scene is 
often overlooked or hidden by 
pressing immediate business prob- 
lems, Wimmer said, but the na- 
tional interests form as vital a 
reason for resisting. 

Profit analysis received a heavy 
share of attention from Edmund 
M. Deeter, Jr., E. Mather Co., 
Harrisburg, Pa., and Robert E 
Kirkland, Jr., Barnes Motor & 
Parts Co., Wilson, N. C., who won 
first and second prizes in the 
“How to Do It” essay contest of 
the Junior Executive Group. 

Assurances that the automotive 
wholesalers’ needs are receiving 
consideration in the over-all de- 
fense production planning were 
given by Ross Williams, deputy 
director, Wholesale-Retail Service 
Trades Division of NPA’s Office 
of Civilian Requirements, and 
Robert Cass, deputy director of 
the Motor Vehicle Division of 
NPA. 

Richard A. Mehler, MEWA’s 
Washington representative, pro- 
vided a clarifying “Washington 
Report” on the association’s acti- 
vities in providing information to 
the wholesaling industry, advisory 
committee and the activities of 
government purchasing agencies. 





And I say it’s a dog-gone 
good idea! 





Two Southerners were among the officers elected at the recent meet- 


ing of Motor and Equipment 


Wholesalers 


Association: Albert 5. 


Hatcher, Jr. (1), A. S. Hatcher Co., Macon, Ga., treasurer, and Wal- 
lace D. Craig (8), Craig Motor Service, Inc., Fairmont, W. V2., secre- 
tary. Other officers and directors are: George Scheufler (2), Scheu- 
fler Supply Co., Inc., Great Bend, Kan.; Harold W. Hart (3), Hart 
Supply Co., Columbia, Miss.; Hubert B. Braden (4), American Gear 


& Parts Co., Dallas, Texas; 
ply Co., Laurinburg, N. C.; 


Floyd C. McLean (5), MeLean Auto Sup- 
W. W. Morse (6), Morse-Parker Motor 


Supply, Inc., Portsmouth, Va.; James C. Parker (7), Motor Parts & Sup- 
ply Co., Mobile, Ala., past president; Ray Graff (9), Graff Motor Sup- 
ply Co., Sioux Falls, S. D., vice-president; William D. Myers (10), 
Myers Motor Supply Co., Joplin, Mo., and Harold E. Pirson (11), 


Pirson 


While there is no need for pes- 
simism, there is danger in lack 
of adequate planning, J. Howard 
Reed, management and legislative 
counsel and special Washington 
representative, told the meeting. 

Walter A. Kirkpatrick of Wil- 
kening Manufacturing Co., an of- 
ficial of the Automotive Adver- 
tisers Council, presented the 
council’s “Guide to Better Cata- 
logs.” 

The afternoons of all three days 
were devoted to private and group 
discussions between wholesalers 
and manufacturers. A govern- 
ment - information center was 
maintained also. 





Louie E. Reid has been appointed 

Southeastern zone manager for 

Chefford Master Manufacturing 

Co.. Ine. He will headquarter in 

Birmingham, Ala., and cover Mis- 

sissippi, Alabama, Georgia and 
Florida. 
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Auto Parts, North Tonawanda, N. Y., president. 


Speakers at the luncheon ses- 
sions were Dr. Preston Bradley, 
pastor of Peoples Church of Chi- 
cago, and Dr. Gregor Ziemer, 
former educational director of 
Town Hall Meeting of the Air 

General Manager B. W. “Whit” 
Ruark and Staff Members Car! 
B. Dietrich and Richard A. Mel- 
vin spoke on association activities 
and goals 











BEST WISHES TO YOU 
IN 1952 
FROM ALL THE FAMILY 


EXTRUDED 
MOLDED 








FRICTION MATERIALS CG. CHARLOTTE | WI 














d SIZE for EVERY APPLICATION 


ire FOR CATALO® 


A TYPE an 


g your JoBBER OF WR 





VMC* ARMATURES 


REMANUFACTURED BY FACTORY METHOD 


The demand for factory duplicate parts is in- 
creasing. VMC armatures, made with preformed 
coils, duplicate the appearance, wire size, and 
number of turns of the original equipment. 
They are remanufactured to factory specifica- 
tions to give original performance. Eliminate 
comebacks, increase your profits . . . always 
specify VMC generator NATIONWIDE 


armatures to your jobber. 


BUY THROUGH YOUR JOBBER R 


*Ventilated Matched Coils — Carter Coil Company, Atlanta, Ga. 














EVERY MECHAN/C AND 
EVERY SHOP NEEDS THESE 


RIMAC 
IME AND LABOR SAVERS 


ee 


a 


1—Ring-Master PISTON 
RING COMPRESSOR 
No. 220--for cars and 
light trucks. Capacity 
2%" to 5 Ht. 34%”. 
Larger sizes for trucks, 
ors, and Diesels 
GROOVE 
No. 122 
oves carbon from 
grooves, all pistons from 
smallest to 6” 
3—COMPRESSION _INDI- 
CATOR No. 61—-Range 





0 to 160 Ibs 
VACUUM INDICATOR 
No. 66 to 30 


56—Range 0 
In 

4—SPRING TESTER No 
67 For valve and 
Clutch Springs 

5—FLEX-STONE Nx 
Contact Point Dreasers 
No. 2--Extra thin and 
fine for voltage regula- 
tors. 


Write for Complete 
Rimac Catalog 
RINCK-McILWAINE, INC., 16 Hudson Street, New York, N. Y. 
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PERFECTION 
PARTS 


are 
Certified to excel 


PERFECTION GEAR CO. 


HARVEY, ILLINOIS 

















MEET ALL YOUR NEEDS ‘ 


standard or special with 


PLANET 


the complete line of — plate 3 
BRASS FITTINGS - COPPER TUBING ee 
GREASE FITTINGS + FUELLINES 9 
AIR AND GREASE 
LINE ACCESSORIES 
... and a sparkling line of 
fast-moving accessories. 
ATTRACTIVE PACKAGES 
BALANCED ASSORTMENTS 


PLANET METAL PROD. CORP. 
966 Dean Street « Brooklyn 16, N. Y. 
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Ou Equipment Jobbers 
Create Office at Tulsa 


EADQUARTERS for the National 

Association of Oil Equip- 
ment Jobbers were established 
recently in Tulsa, Okla., and How- 
ard Upton of that city was ap- 
pointed executive secretary of the 
group. 

Organized last May with 65 
members at a meeting in Louis- 
ville, Ky., the association has for 
its chief objective to gain recogni- 
tion for the oil-equipment jobber 
as the link between the manufac- 
turer and user of oil-marketing 
equipment. In addition, it will 
provide a means of exchange of 
information among its members 
on operating problems of their 
business. 

At a second meeting at St. 
Louis, Mo., in October, 1951, J. M. 
Newberry was elected president. 
He is president of the Newberry 
Equipment Co., Memphis, Tenn. 
Fred Coffield. Jr., president of the 
Coffield Supply Co., South Bend, 
Ind., was named vice-president. 
These two men were instrumen- 
tal in organizing the association 
and arranging for the initial meet- 
ing. 

H. R. Tuller, Columbus, Ohio, is 
secretary and E. de Penaloza, St. 
Louis, is treasurer. 

The 1952 annual meeting will 
be held in Columbus, Ohio, Oct. 


6-8. The board of directors has 
announced plans for a trade show 
of oil-marketing equipment in con- 
nection with the meeting at that 
iime. 

Among the Southern firms that 
have joined the NAOEJ are: 
Braswell Equipment Co., Wilson, 
N. C.; Carolina Oil Equipment 
Co., Raleigh, N. C.; Equipment 
Sales & Service, Nashville, Tenn.; 
Georgia Oil Equipment Co., At- 
lanta; Houston Pump Service, 
Houston, Texas; 

Koehler & Rittiner Engineering 
Co., New Orleans, La.; C. L. Me- 
Bride Co., Louisville, Ky.; Mon- 
roe Equipment Co., Miami, Fla.; 
Newberry Equipment Co., Mem- 
phis, Tenn.; Ben F. Offutt & Co., 
Louisville; Petroleum Equipment 
Co., Nashville; Petroleum Equip- 
ment Co., Inc., Columbia, S. C.; 

Pump and Tank Co., Inc., Rich- 
mond, Va.; Savannah Equipment 
Co., Savannah, Ga.; Southern 
Supply & Equipment Co., Atlanta; 
United Pump Service & Supply 
Co., Dallas, Texas; Beasley Equip- 
ment Co., Monroe, La.; Collson- 
Murry Co., Greensboro, N. C.; 
Cruzen Oii Equipment Co., Mem- 
phis; Emil Georg & Co., Atlanta; 
Modern Oil Equipment Co., Rich- 
mond, and Service Equipment 
Co., New Orleans 


Officers of Automotive Affiliated Representatives for 1952 are (Il. to 
r.): Lou S. Cohen, Chicago, IIL, treasurer; G. Walter Klier, Atlanta, 
Ga., second vice-president; M. H. “Bob” Swanman, Kansas City, Mo., 
trustee; George F. Siemers, Minneapolis, Minn., past president and 
trustee; Stanley F. Stowers, Worcester, Mass., trustee; President E. D. 
Newfield, San Francisco, Calif.; Charles Spivack, New York, first vice- 
president, and Ed L. Lee, executive secretary. Carl W. Sharp, Cleve- 
land, is secretary of the group. Regional directors include: Frank J. 
Merryman for the Southeast, Atlanta; M. E. Groce for the Mid-South, 
Memphis; Walter G. Punt for St. Louis; Sam K. Dennis for Heart of 
America, Kansas City, and W. Frank Russell for the Southwest, Dallas. 
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Five Southerners Become 


Members of NSPA 
pe wholesalers in the South- 


east and Southwest were 
among those added recently to 
the roster of National Standard 
Parts Association. 

They are: Alford Parts Co., 
Inc., Florence, S. C.; Four State 
Auto Supply, Joplin, Mo.; Gilan 
Auto Supply, Fort Myers, Fla.; 
Martin Sales Co., Victoria, Texas, 
and Van’s Auto Supply, Oklaho- 
ma City, Okla 


Koppers Advances Chiles 


Henry G. Chiles has been nam- 
ed manager of sales promotion 
and advertising for the Piston 
Ring Department of Koppers Co., 
Inc., to succeed C. B. Riddick, re- 
signed. A native of Louisa, Va., 
Chiles had been assistant sales 
promotion manager since 1948 

Allen Tschirhart is now on 
the counter for Jacobs Distribut- 
ing Co., San Antonio, Texas. Aft- 
er a year’s leave of absence, Wil- 
lie Droomgoole is again in charge 
of customer orders in the ware- 
house 
* - * 
Sales Co., 
Miss., will represent the Cole- 
Hersee Co. line in Mississippi, 
Louisiana, northern Alabama, 
Arkansas and western Tennessee 


Southern Jackson, 
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SPARKING WIRE IN YOUR DAY.2/ | Q 
sr  — | se 
is TOPS because 


TRU-TORQUE wheel cylinder 
cups and pistons are guaran- 
teed to STOP wheel cylinder 
leaks, spongy pedal, and driving 
brakes on all 1946, 47, 48, 49, 
50, and 51 Plymouth, Dodge, 
DeSoto and Chrysler cars. 











No. TT-095 for all ASK YOUR JOBBER 


post-war Chrysler 


GLAOYS PAR KE 
made cars 


or clip this ad and mail for factory data. 


OTTO-ITEMS inc. 
Clutenctve WIRE 4390 OLIVE sT. © ST. LOUIS 8, MISSOURI 


“PERFECT” RECOMMEND - 


For 


GASKET ASSORTMENTS iste PASSENGER CARS 
FROM ONE SOURCE LAKE BUSSES + TRUCKS 


The Perfect Gasket Assortments will CELLULAR-TUBULAR 4:7-1@ 00) :a5 
allow you to service practically all P 
RADIATOR CORES INDUSTRIAL 


passenger car, trucks, and buses on 


the road. The Gasket Assortments by 
EQUIPMENT 


“Pertect” contain a variety of all the 


numbers with quantities assorted as 
to ouputestiy. THEY’RE GUARANTEED! 


Send. for free catalog No. 130 














Dept. D- The LAKE AUTO RADIATOR Mic. Co. 


5005 EUCLID AVENUE © CLEVELAND 3, OHIO 





st CHOICE of Motorists! 
st CHOICE of Dealers! 


GASKET ASSORTMENTS BY PERFECT st CHOICE of Jobbers! 


Water Outlet Gaskets 
Exhaust Pipe Flange Gaskets 
Thermostat Housing Gaskets 

Timing Chain & Gear Cover Gaskets 
Water Pump to Block Gaskets 

Thermostat Retainers 

(To fit all Thermostat Housings) 


Ask your jobber for Perfect Gasket 
Assortments by name. 


PERFECT PARTS, INC. The “STIK-ON,” inside-windshield SUN VISORS 


55 Amsterdam Ave. 
© st IN SALES! 
New York 23, N.Y. st IN PROFITS! 


Made of 30 guage 
HEAVYWEIGHT “Plyotren” st IN THE SOUTH! 


FILTERZONE AUTO VISION CO., 641 





Southern Rep: Max Yaras, 2911 Central Ave., Tampa, Fic. Lexington Ave., Brooklyn 21, N.Y 
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ABC International Names 
Herb Cree and Tucker 


M. “Hers” Cree of B-4, 
7 @ Dallas, Texas, was elected 
first vice-president of Automotive 
Booster Club International at a 
meeting in Chicago last month. He 
succeeds Walter J. Sullivan, B-1, 


Vice-President Cree 


Boston, Mass., who was elevated 
to the presidency. 

Howard Tucker of B-25, Mem- 
phis, Tenn., was named second 
vice-president. Sam A. Ladd, 
B-7, Chicago, is secretary and 
Herman Pflug, B-10, San Fran- 
cisco, is treasurer. 

Ray C. Ricke, B-4, Dallas, and 
James W. Rankin, B-35, Rich- 
mond, Va., were among the nomi- 
nees for “Mr. Booster of 1951.” 
Both are past presidents of their 
clubs. 

About 1,000 attended the an- 
nual banquet, setting an attend- 
ance record for the organization 


MacLean Manages Sales 
For Crescent Co, 


PPOINTMENT of K. R. “Ken” 

MacLean as sales manager 
of the Automotive Division of 
The Crescent Co., Inc., has been 
announced by Milton C. Sapins- 
ley, president. 

Before joining Crescent in 
January, 1951, MacLean was with 
A-C Spark Plug Division of Gen- 
eral Motors Corp. and The Ander- 
son Co. 


Malsbary Names Tennessean 


James M. “Jim” Wiiliams of 
Nashville, Tenn., has been ap- 
pointed direct factory representa- 
tive for Malsbary Manufacturing 
Co. in Tennessee, Mississippi, 
Kentucky and Alabama. 


This handsome new location for Southern Parts & Bearing Co., Inc., 
Lynchburg, Va., will be formally opened sometime this month. The 
building is at 910-916 Commerce St. and provides 62,580 square feet 
of fleor space. “In addition to fixing up the front, we installed a 
new fast freight elevator and cut a new rear drive-in door where the 
largest tractor4railer on the road can back in and unload in our own 
basement,” said President Randolph M. Myers. “We are sorry we 
didn’t take a picture of the old front so you could see the old and the 
new, but, frankly, there is as much difference in it as midnight and 
day.”” The new location, about a block from the former site, has a 
private parking area for customers, Founded in 1923, the company 


now covers a 


75-mile radius and travels four men. H. I. Slaydon is 


vice-president and J. Peyton Moore is secretary. The firm employs 
more than 30 people, Myers said. 


Mills-Morris Awards 
Bonuses and Pins 


| gente checks and gifts for all 
employees and service pins 
to long-time employees were 
awarded at the Christmas party of 
Mills-Morris Co., Memphis, Tenn 
About 150 employees attended 
Separate parties were held for 
branch stores at Jackson, Tupelo 
and Greenville, Miss.; Union City, 
Milan and Nashville, Tenn., and 


Jonesboro, Ark. 
Williard Advances Negus 


Howard C. Negus is now mer- 
chandising manager for Willard 
Storage Battery Co. He former- 
ly was district manager at Cleve- 


land, Ohio. 


A Lempco crankshaft grinder 
and Peterson cylinder - head 
grinder have been added to the 
equipment in the machine shop of 
Aberdeen Auto Parts, Aberdeen, 
Mississippi. 
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VAL-VIN-HED Sé/encer 


Stops clicking noise. Lubri- 
cates valve mechanism. Pro- 
vides protection against 
moisture condensation. 
Chevrolet list $2.95; Buick 
$3.50. Place an order with 
your jobber today. 


JOE L. ESTES CO. 
Winder Georgie 
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YOU CANNOT Wet 
THAN P &D 


TN, &D MANUFACTURING Co., Inc. 


Established 1920 


19-02 Steinway Street, Long Island City 5, N. Y. 


SALg. Zs  missiNS? 


bring ‘em back buying 


with exotic 


Hawaiian 
Orchide 


Yes... when sales are lagging and custome: 
fussy and few...here’s the tonic that really 
brings "em back buying. Give away gorgeous 
Hawaiian Vanda Orchids from Flowers of 
Hawaii, Ltd. There’s no more economical, 
tested-and-proven-successful method of 
doubling...even tripling store traffic...mak- 
ing more sales and friends. Write and we'll 
tell you how 

And now, Flowers of Hawaii, Ltd. offers 
a new plus feature. Your orchids come in col- 
orful Kliklok boxes with transparent tops to 
better display the exquisite blooms. . toes 
them Pm se than ever...and make them 
easier to handle. Don’t delay! Get your 
order in today! 

Shipped direct to your store 

Allow 10 days for delivery 


by air 


Special Promotions * New Store Openings 
Store Re-Openings * Anniversaries 
Write us for details on Orchid Promotions 

without the box 


pent sai’r2 FLOWERS OF HAWAII, LTD. 





OFFER REPEATED 
BY POPULAR DEMAND 
750 Hawaiian Vanda Orchids 
with foil holder in colorful 
KLIKLOK box 


3% cash 
$89 1% 10 days 
F.0.8. West Coast 
PLUS — at no extra cost 
9 triple orchid corsages in 
foil holders 
2 gorgeous Hawaiian leis 
Complete specially 
prepared advertising kit 


670 LaFayette Park Place 
Los Angeles 5, Calif 


(Growing Ranges, Hilo, T.H.) 

















AGAIN oF WINTER AND SPRING 
HIT «i SALES! 


SHOCK-FREE 
SEAT- 
COVERS 
with MERIX 
ANTI- 
STATIC 
.. + THE 
ORIGINAL... 
THE 
LEADING 

ANTI- 
STATIC... 


nti vai 


SEAT COVERS 
‘ et tat 


Lauaee o i] 
; 


DEALERS: ORDER MERIX ANTI-STATIC from your LOCAL 
JOBBERS—they are sure to carry this fastest selling 
seatcover accessory! DO IT TODAY! Case, 24x8oz. 
LIST $24.00; COST: $14.40. 

JOBBERS: NOW is the time to again feature MERIX 

ANTI-STATIC. If you do not yet profit 
by it write direct to: 


MERIX CHEMICAL CO. DEPT. SA211 
1021 E. 55th St., Chicago, 15, Il. 


More Dollar Value Than 
Ever Before 


NEW—different—out- 
standing features. Wet 
grinds VALVES, 
z e Ms aon ENDS, 
tT and 
ROC KER. ARMS pro- 
ducing finest finish and 
factory precision 
Ask the SIOUX Jobber 
for full particulars 


Sold only through 
Authorized SIOUX 
Distr! butors 


Albertson & Co., Inc. 





SIOUX. rinoine machine 


Sioux City, la. 











FACTS! 











1. In this issue over 300 advertisers are placing their an- 
nouncement before the jobbers, dealers, garages and service 
stations of the nineteen Southern and Southwestern states. 

2. The 28,000 copies of this issue reach over 5,500 towns and 
cities in the South. This means a very thorough coverage of 
the small town trade as well as that of the larger cities. 

3. This is very important to advertisers, jobbers and distribu- 
tors because over 71% of the cars in the South are owned 
and operated in and around towns of 25,000 population or less. 


Southern Automotive Journal 
ATLANTA, GEORGIA 
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MeLean Gives More Data 
On Radio-Equipped Units 


. ee additional details on the 
radio-equipped cars for sales- 
men of McLean Auto Supply Co., 
Laurinburg, N. C., have been re- 
ported by Floyd C. McLean, 
president. 

The system will permit the firm 
to give 24-hour delivery service 
instead of 48-hour service, since 
salesmen will transmit their or- 
ders during the day and the store 
personnel can fill and bill them, 
loading trucks the following 
morning. 

“We are using General Electric 
equipment and have been assign- 





The wild animals should take to the 
city when R. L. “Bob” Price takes 
to the woods. Here’s his “bag”—a 
deer and a turkey — during a 
Thanksgiving foray in western Vir- 
ginia. Price travels Virginia and 
North Carolina for Strausz, Ine., 
Atlanta, Ga. 


ed frequencies in the FM band,” 
McLean said. “Cars are equip- 
ped with very small antennas 
which are only about 18 inches 
long. Transmitters are out of 
sight in the rear deck, so only the 
‘mike’ and a small speaker are 
visible in the car. 

“Our store antenna is on top of 
a tall water tank and the trans- 
mitter is in a locked house under 
the tank. The transmitter is very 
compact—about the size of a large 
console radio. We have remote 
control in the office, right by the 
inventory cards. It is no larger 
than a table radio. 

“At present we have installed 
units in four cars. Our city sales- 
man is always near a phone so we 
can see no need for that expense 
for him. 

“We have been a little doubt- 
ful about reaching some of the 
extreme points in our territory 
because we work a 45- to 60-mile 
radius, but in preliminary tests a 
car called us from Troy, N. C., 
which is about 46 air miles from 
here and the most distant point 
we work in that direction. Trans- 
mission was clear enough to un- 
derstand. We will have a few 
points out of range but salesmen 
can work those points first and 
then transmit orders when they 
get within range 

“We were first granted a con- 
struction permit and then a test 
permit. We could not ask for op- 
eration license until construction 
of the transmitter was complete 
and we were on the air and had 
made some tests. 

“What we have done would not 
necessarily apply for a metro- 


politan jobber or for some of the 
old-time operators who go out 
long distances. Our territory is 
different in that it is all made up 
of small towns and villages, about 
50 in all, and within a 50-mile 
radius. We are also peculiarly 
located in that we are approxi- 
mately 100 miles from all large 
cities—Raleigh, Wilmington, Co- 
lumbia and Greensboro.” 

In addition to speeding delivery 
of orders, the system will permit 
salesmen to advise customers on 
emergency orders, check inven- 
tory for emergency items and ask 
technical questions. 


Vokar Names Georgia Firm 


Safety Equipment Co., Atlanta, 
Ga., has been appointed South- 
eastern representative for Vokar 
Corp., manufacturer of the Dee 
Tee gun and solvent 








That’s right ... it’s really 
something to smile about. 











YOU CAN DEPEND ON 
McCORD GASKETS 


“MOST CAR MAKERS DO”’ 


McCORD - DETROIT 


GASKETS—MUFFLERS—PIPES 
OIL SEALS—RADIATORS 


Device 


device 


Fully 


buretor 
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buretor mixture, 


guaranteed 


Also Miars. of 
Complete Line of Universal 
Hood and Choke Controls. 


MANUAL CHOKE 
CONVERSION KITS 





Spring Loaded 


U.S. and Canadian 
Patents Pending 


Our patented spring loaded 
assures proper car- 
giving 
quicker, casier starting. In- 


stalls without removing car- 


Superior Screw : 
& Mfg. Co., Inc. * $ 


1227 W. Henderson Chicago, Iii 
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The Advertiser’s Index is published as a convenience, and not as a part of the advertising contract. 
Every care will be taken to index correctly. No allowance will be made for errors or failure to insert. 
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Miller Mfg. C« 
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Beard, Ear! 1 Mosher 
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Bell Co., Inc j Ebert ( Ear! H 
Bell, L. W ‘ Echlin Mfg. Co 
Bendix Products Di ta 22 Edwards-Denn 
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$ l I Nelson Specialty Corp 
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— ‘ Niehoff & Co 
North Ame 
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Ke ee Di 

Kelsey Haye Whee 
Kester Solder Compar 
Kidder, Martin 
Kirkwood, Wm. J 
Kitchens, William 7 O'Donnell, J. P 
Klier Co., G. W Oakite Products 
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Kline, Pete 


aphton & McEvoy Fox Product Kline, Warren M Owatonna 
. Owen, J 


Otto-Iten 
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The Advertiser's Index is published az a convenience, and not as a 
part of the advertising contract. Every care will be taken to Index 


correctly. No allowance will be made for errora or failure to insert 


Peterson Welding Laborator Studebaker Corp 
Inc 131 Styron & As 
Petroleum Solvents Corp Sunnen Prod 
Planet Metal Products ‘ 146 Superior Screw & Mfe 
Poag, John R 1 Swanman, M. H 
Pol-Flo Paint Sprayer 
Polansky, Max 126 
Poynter, L. A l T . 
Price Battery Corp ; when you declog radiators 
" Tate, J. R 125 
Jor 7. . . 
ee ee ¢ with Oakite Stripper 
Texas Company 
Thermoid C« 
Timken Roll Bearing C« 
re nag yourself in the radiator repair business with 
Products : Oakite Stripper, built for the job of removing 
-A Specialty ¢ 4 


Tr 

Tr 2 
Turner Mfg. Co sludge and silt from clogged radiators. Econom- 
Tuthill, H. I 
I 
I 


ERE’S a sure way to boost your profits. Put 


ical Oakite Stripper works fast, has long solution 


ithill Spring ¢ 
a i eS ” life. Radiators come out completely clean . . . 
maken Semgas easier to inspect and repair... ready to give 


Ramsey Corp ‘our ‘ove ; 
giana aes :* peak cooling performance. 


Raskin, David 
Raybest Division ah Metecs Gorvia 2 ; : 
cere ae . Your nearby Oakite Technical Service Repre- 


Reeves, Bert United States Treasu 


te eg ine , sentative will gladly help you install a simple 
nahed- ason ‘ 
RiteSet Mfg. C By boil-out setup for your radiator repair work. Just 


Selanne tn give him a call. Or drop us a post card for 


Roberts, Geo. H 


aes ee ls ; complete details. No obligation, of course. 


Rogers, Buddy 1 Van Norman Company 
Rogers, H. N Vaughn, B. M 5 
agg la S Veou, Wom FREE Booklet 4401 tells all 
eos i. 5 1 about de-clogging radiators—also 
Russell, Ralph E gives details of time- and money- 


pein cain ann ee tate saving Oakite methods of 


+ Degreasing ports 

* Descaling motor blocks 

* Cleaning motors and chassis 
* Body washing 

* Paint stripping 


Ses Q ; Booklet discusses all service-shop 
ene we eens lies 94 and 110 jobs. Write for your copy today! 
Sheeid ne J 

Shiplett, F. P ; 


Shipp-Payne Williams 


: Wilson ‘ 

Shurhit Products, Ine 

Sierk, Herbert Wilson-Bridg OAKITE PRODUCTS, INC., 408 Thames St., NEW YORK 6, WN. ¥. 
Winona 1 

Simpeos, L. B Wix Accessories Co 1 —onulz® 


Slikker, Dirk R Wixon, Earl 


Sodrin Mfz. Co ’ Wixson, Ronald H 15 
Sorensen Mfg. Co., Inc P 
Southern Friction Materials Co. 1 


Southern Sales Co. Z 
ho 
av 


Signal-Stat Corporation 


D INDUSTRiag Clea, 
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Sparkler Mfg. Co. « mats . i, 
Sproul, Matt nets METHOD 
Standard Motor Produ 97 Zack, Peter J 
Stephenson, Jr., W. C ’ Zink Corp., Howard 
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K-D MFG. CO. 
LANCASTER, PA. 


‘ote the 


-D' TOOLS 


fov youu Toolboy. / 














Services nearly 
all L-heads and 





ome valve in heads, 
old or new. 





Exclusive auto- 
matic depth 





adjustment and 





quick operating 
handle make it 





fast & easy to use. Most universal tool 
on the market. 2 prs. jaws furnished. 


























Rabiable *4 § 0 Crm ps resaory 4430 )oovHondle Sprung Komoutr 





Services all G.M. cars, 1933 to date, 
also 1951 Ford, Mercury, and Lincoln! 
Thin jaws reach behind escutch- 
eon plate, remove horseshoe spring 
fast, easy. 


























__ +27 Kotehet Bib bit 











K-D 27 SET v4 
We me flere 





“ 2 











dine +-6 


A 3%'' double end wrench with 8 
bits. One bit for Phillips, Reed & 
Prince screws, sizes 0-12. 5 bits for 





hex keys, sizes %s'' to %'’. 2 bits for 
standard screw slots. Plastic case. 




















920 Valve 
Guide Puller 
Set... for Ford- 
built V8's since 
193 2*. Pulls 
assemblies no 
matter how 
tight they're 
stuck. 917 Driver removes retainers. 


918 Puller removes assembly. 
*On 150 hp, use K-D 930, 935. 





Tino 


























Oo Catt Burt, Wun > 





Removes, in- 
stalls stationary 
points on Auto- fy 


Te SE. 





lite type dis- ww 


tributors. Gear 





Clearance gauges from .015’’-.040’’. 

















“ah 


K-D 700 Screw type Lifter for all 
Ford 6 valves after '48. Also all 6 
cyl. Chrysler-built and other deep- 
set motors. Very short, 8°’ long. 





( Gt Jobo’ wrywho,) 





K-D TOOLS® 





driven socke. spins points in, out. 


MAKE HARD JOBS EASY! 
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HASTINGS 


It is only natural that Hastings gives you the most and the 
best help in the replacement field . . . Hastings aims all of 
its engineering, production and sales policies exclusively at 
the replacement market. 

HASTINGS STEEL-VENT: The right ring for every re- 
placement condition—re-ring, re-bore, re-sleeve. Chrome- 
faced for heavy duty service. 

HASTINGS MICRO-KNURLING: Hastings Micro- 
Knurling re-sizes worn and collapsed pistons —brings them 
back to size. Micro-Knurling re-surfaces both old and new 
pistons—to provide better lubrication and to eliminate 
scuffing. Exclusive Diamend Knurl pattern. 

HASTINGS SERVICE INFORMATION: Most mechanics 
rate Hastings handbooks, engineering bulletins and installa- 
tion instructions the most complete, practical and authori- 
tative in the field, 

HASTINGS SERVICE TOOLS Hastings engineers have 
developed many specialized service tools to help you do 
better, faster, more profitable work. Available through your 


Hastings jobber at low cost. 


a HASTINGS ADVERTISING: That 
famous Tough-but-oh-so-Gentle guy 
works for you, month-in, month-out in lead- 


ing national magazines and farm journals. 


HASTINGS 


STEEL-VENT PISTON RINGS 


HASTINGS MANUFACTURING CO., HASTINGS, MICH 
Hastings Lid., Toronto 


Piston Rings « Spark Plugs « Oil Filters ¢ Casite « Drout 





here’s why this helical spring 


puts Nflole SHG x0 any car! 


Ramco’s advanced design con- 
tinuous, spiral spring, ring is 
unique! It assures outstanding 
ring performance because it helps 
to meter the pressures that are re- 
quired to compensate for wear 
and control oil pumping. It makes 
it possible to rely primarily on 
STABILIZATION rather than pres- 
sure. Thus Ramco 10-Up Ring 
combinations minimize engine 
drag. Less engine drag means 
more economy... quicker split 
second starts... quicker seating 
...and MORE SPRING-AWAY POWER. 


2) { Corporation $t. Louis 8, Missouri, 
Renny ==) A subsidiary of 
: ———— Thompson Products, Inc. 


NOTHING LIKE IT FOR 
Try Ran ] Ip. Offe your e 
ee a PUTTING Ye Swing INTO ANY ENGINE 
eer Soto sigs FROM THE OLDEST TO THE NEWEST TYPE! 


nationa e 
; - . t% 
a0, Mlle, 





